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Biddle Declares He 
Doesn’t Want U. S. 
Insurance Control 


Attorney General, However, Holds 
There Should Be Federal Inves- 


tigation of Insurance 


SAYS INSURANCE COMMERCE 


Williams of IEA States There Is No 
Insurance Slush Fund; Calls 
Pearson a Liar 











By Clarence Axman 





Washington, Oct. 27—Attorney Gen- 
eral Francis Biddle had his innings to- 
day at the hearing of Senate’s Judiciary 
Committee on the Bailey-Van Nuys bill 
which affirms the intent of Congress 
that the regulation of insurance remain 
within the control of the states and 
that the Sherman and Clayton anti-trust 
acts be not construed as applicable to 
insurance. His statement, thirty-four 
long pages of typewriting, was to the 
effect that passage of the bill would 
have drastic and far-reaching effects, 
extending much beyond the immediate 
objective; and would establish a dan- 
gerous precedent under which other 
groups of special interests might apply 
and receive immunity from the anti- 
trust laws. 


Attorney General Heckled 


The Attorney General was interrupted 
onstantly by members of the committee, 
articularly by Senator Bailey, Congress- 

nan Sumners, chairman of the House 
ludiciary Committee, and Congressmen 
Hancock and Walters, who introduced 
lentical bills in the House of Repre- 
sentatives. Several times while he was 

ing heckled Attorney General Biddle 

tated that he had not advocated and 
did not advocate Federal regulation of 

nsurance, but he declared emphatically 

at he thought there should be a Fed- 

al investigation of insurance. He said 

e attorney general’s office is making 
in analysis of state laws having to do 
ith regulation of insurance. 

\t the conclusion of his long state- 

ent reiterating that in his opinion and 

recent decisions of courts insurance 
commerce, Mr. Biddle filed with the 
imittee some editorials from news- 
apers discussing the subject. He was 
ked by a committeeman whether he 
s submitting any clippings which 
ntained comments by Drew Pearson 
(Continued on Page 18) 
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OFFICIAL WAR MESSAGE NO. 6 


friends these little things. Hun- 
dreds of such random phrases . . 
pieced together... reveal big mili- 
tary secrets! 

Don’t repeat even little things 
about our war effort unless they've 
been published or broadcast. Think 
before you talk! 


Sv Telling a friend the number 
of John’s regiment...or where 
he is now... or his kind of training 
...+ Or about his inoculations .. 
or any little thing about his army 
life, may seem harmless to you. 
But Axis espionage relies on mil- 
lions of sociable Americans telling 
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The Law of Averages 


He had been a disability claimant for seven years, during which 
we had been waiving his premiums and paying him an income. 
He was a tuberculosis patient with apparently no hope of per- 
manent recovery. He came into the office with our usual routine 
letter requesting continuance proof of claim. 


Says our general agent, “It took about five minutes for him to 
get across to me that we had paid him considerably in excess of 
what he had paid us, and he made it absolutely clear to me that he 
didn’t want to continue to receive payments. ‘You can’t stand 
many people like me.’ 


“T had to start from ‘A’ and explain to him that out of many 
people who bought life insurance we knew that a few were going 
to become disability claims, that we didn’t know which ones but 
that we had collected premiums from all of them to pay for the 
benefits of those who would become ill;—that he had lived up to 
his part of the contract, and now, by gosh, we were going to live 
up to our part, and he shouldn’t worry any more about it. 


“He was amazed that we should take such an attitude. He said, 
‘If you ever change your mind and feel it is a bad deal, you get in 
touch with me.’ ” 


THE PENN MUTUAL LIFE INSURANCE CO. 


JOHN A. STEVENSON 
President 


WILLIAM H. KINGSLEY 
Chairman of the Board 


INDEPENDENCE SQUARE, PHILADELPHIA 























Green Tells LOMA’s 
Group of “Training 
Within Industry” Plan 


Manpower Commission’s Division 
Has Short Courses For New Peo- 
ple; Traveling Instructors, Too 


LIFE COMPANIES INTERESTED 


Prudential Vice - President Says 
Women Are Filling More Impor- 
tant Jobs Than Formerly 





Robert M. Green, vice president of 
The Prudential, was principal speaker 
at the first meeting held in New York 
City (Wednesday night) of the Fellows 
and Associates of Life Office Manage- 
ment Association. 

Mr. Green’s topic was “Personnel,” 
and among other things he explained 
the work of the “Training Within In- 
dustry” division of the War Manpower 
Commission. 

Three Types of Training 

Early in the War, said Mr. Green, 
Washington felt that special attention 
should be given to the problem of train- 
ing of new people who were to go into 
the war industry by hundreds of thou- 
sands. This resulted in the establish- 
ment of the “Training Within Industry” 
division of the War Manpower Com- 
mission of which division Canning R. 
Dooley is director. He was formerly 
chief personnel director of Socony Oil 
Co. Associate director is Walter Dietz, 
formerly personnel director of Western 
Electric. They are loaned to the Gov- 
ernment. Two other men who have 
had much to do with the planning are 
William Conover of United States Steel 
and Michael Kane of American Tel. 
& Tel. Messrs. Dooley, Dietz, Conover 
and Kane are known as “the four horse- 
men of TWI.” 

A training formula was worked out 
for new workers, consisting of short 
courses of some hours each. This in- 
cluded a method of training foremen as 
well as workers. Representatives of 
TWI are available to go about the 
country visiting plants and other business 
concerns in order to install the system. 

There are three types of training— 
job instruction, job method and job 
relations. 


Methods Used by Insurance Companies 


said that while “Training 


division of War Man- 


Mr. Green 
Within Industry” 


(Continued on Page 4) 








































I~ UNDERWRITER 7 





October 29, 1943 























GRATEFUL FOR HER EQUITABLE LIFE INCOME 
and 
EDUCATIONAL FUND FOR SON 


The following letter from the beneficiary of Equitable policies taken by a prudent husband 
and father comes to a member of one of our California Agencies who was instrumental 


in effecting the insurance: 


MR. BERNARD FIEHLER, 
c/o The Kellogg Van Winkle Agency 
Los Angeles, Cal. 


San Diego, June 29, 1943. 
My dear Mr. Fiehler: 


In these wartime days when American soldiers are fighting in the far corners of the 
world we hear a great deal about the “American Way of Life,” for the preservation of which 
they are risking their lives. I am a widow with an eight-year-old son, and I hope that his 
heritage may be the kind of an America in which his father and I grew up. I hope that he, 
too, will enjoy the “American Way of Life.” Because his father wanted to make sure that 
his son’s heritage would also be the way of life he had planned for him, he was grateful 
for the advice and counsel offered by the Equitable agent who drew up a plan of life 
insurance to fit our family’s budget and needs. It is based on a life income plan, plus an 
emergency fund, and an educational fund for our boy. The life income feature means that 
as long as I live the Equitable Society will send me a check each month. Naturally, while 
my boy is growing up the check is larger, but think of the feeling of security that I have 
in the knowledge that as long as I live I am assured of an income! My husband of course, 
expected to live to provide for us, but he died very suddenly. Immediately, the Equitable 
took up the task of helping us to maintain our way of life. Certainly, life insurance is sold 
because someone must live. 


Because I was deeply grateful for my income from Equitable I came to you for help 
in planning to use my son’s Social Security Income to provide further for his future. 
Again an Equitable plan was drawn up to fit my needs. This provides an insurance policy 
for my son which will be paid up while he is still a young man and which will, I hope, be 
the basis of a life insurance program for him. It also provides for him, no matter what 
may happen to me, a sum of money available when I feel he is mature enough to manage it 
wisely. The sense of security for him which this gives me is immeasurable. 


My gratitude is not easily expressed in words. I do have a very deep feeling of 
appreciation for the service the Equitable Society has rendered and is rendering my family. 
For your share in this service please accept my thanks. 


Sincerely yours, 


J. W. G. 


THE EQUITABLE LIFE ASSURANCE SOCIETY 


OF THE UNITED STATES 


393 SEVENTH AVENUE, NEw York Tuomas I. Parkinson, President 
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Following last week’s statement before 
sub-committee of United States Senate’s 
iudiciary committee relative to the Bailey- 
an Nuys bill which would remove insur- 
mce from the anti-trust acts and which 
goes on record in favor of State Super- 
vision Chairman Van Nuys asked members 
if the Senate and of the House judiciary 
committees tf there were any questions 
which they desired to ask. Among Sena- 
tors present were Ferguson and McCarran. 
Among Representatives present were Hat- 
ton Sumners, chairman of House judiciary 
committee and Congressman Hancock. The 
questions, answers and comments follow : 


Senator Ferguson: I have one ques- 
tion. Senator Bailey, on what other oc- 
casions, to your knowledge, has the De- 
partment of Justice attempted to over- 
rule the decisions of the Supreme Court 
and the policy of the nation? Has there 
been anything else beside this that you 
have knowledge of ? 

Senator Bailey: I think I can give 
you that from general knowledge. I 
iefer to the case in the U. S. District 
Court for the Northern District of 
Georgia. That is the case of the United 
States against the Southeastern Tariff 
Association and a good many individuals 
and companies. I have the record in 
that case. I understand, however, that 
similar cases were instituted in various 
parts of the country and particularly in 
California. 

Senator Ferguson: I had in mind that 
particular case, but you stated in your 
formal statement this morning that the 
Department of Justice, in this particular 
case, had taken a stand against the de- 
cisions of the Supreme Court of the 
United States. 

Senator Bailey: Yes. They are asking 
that the decisions of the Supreme Court 
be reversed. 

Senator Ferguson: Have they ever 
taken such a stand in any other case? 


The Commerce Clause 


Senator Bailey: No, not without an 
\ct of Congress. Take the general trend 
there. The Commerce Clause, until 1933, 
was very strictly adhered to and strict- 
ly construed, but in 1933 and 1934, the 
Congress itself expanded that clause and 
got to the doctrine of the flow of com- 
merce, this stream of commerce, an act 
which is affecting commerce. 

They took up the powers of the flood 
proposition so that the water that flows 
trom a branch over here on The Hill 
that finally gets down to the Mississippi 
Valley can be considered as affecting 
commerce because a gallon of it may 
reach the Mississippi River. That is one 
expansion, but Congress did that. 
Senator Ferguson: And that was not 

Department of Justice that was at- 
tempting to do that. 


Position of Congress and Supreme Court 


Senator Bailey: Let’s take the other 
ise and here is your danger. We went 

» the matter of labor. I do not care 
raise. any controversial questions 

re, but the Supreme Court had al- 
1VS said that commerce was commerce, 
tnsactions in trade, but we said up in 
Congress that the miner working in a 
mine was engaged in interstate com- 
merce, That was a new doctrine. The 
Supreme Court came very reluctantly to 
in the first case and the Supreme 
irt held against the Government, but 
Act was amended so that the Su- 
reme Court could accommodate itself. 
‘hen, you have the agricultural field 
and the Federal Government went into 
lat, but it did not go by way of the 
Jepartment of Justice and nobody 
thought it could and it could not; but 
Congress first took the Agricultural Act 


( 


+1 


a based it on the processing tax. The 
©upreme Court in 1934 or 1935 held that 


Comments of Judiciary Committeemen 


Strong for State Supervision at Hearing on Bailey-Van Nuys 
Bill; Both Senate and House Members of Judiciary 


Committees Join in Discussion 


to be unconstitutional, that you could 
not get anywhere in the taxing clause. 
Then we came to the 1935 Act and re- 
lated it to commerce and Congress de- 
clared that the sale of cotton in North 
Carolina grown, say, within that State 
and manufactured within the State and 
consumed within the State was, never- 
theless, interstate commerce. 

In answer to your question, I will say 
that the Department of Justice has never 
done anything of that sort without some 
authority from the Congress. Here is a 
case where the whole policy has been 
that insurance is not commerce. That 
was invariably the policy declared by 
the courts and by the Presidents and by 
the Congress here in this House Re- 
port, but suddenly, we find the Depart- 
ment of Justice coming down and say- 
ing, “All right, now we will get a new 
definition of commerce so as to take 
insurance in.” And this notwithstanding 
a long series of decisions by the Court. 


Comments by Hatton Sumners 


The Chairman: Chairman Sumners, 
do you have any questions? 

Mr. Sumners: I thought I would try 
to get something to take back to our 
committee. As I understand this pro- 
posed legislation, very briefly it is this: 
The Department of Justice, a part of 
the executive branch of the Government, 
has initiated a lawsuit, the purpose of 
which is at least to start the shift of 
governmental power over insurance com- 
panies from the states, where it has 
always been and where complete power 
to regulate obtains, to shift that con- 
trol from the States to the Federal or- 
ganization where those of us, who have 
studied the machinery and the volume 


of governmental responsibility now con- 
centrated here, believe that we already 
have more power concentrated in Wash- 
ington than we can discharge through 
any agerfcy of government which is sus- 
ceptible of popular control. That is sort 
of a fundamental conception of this 
whole effort to shift power away from 
the States and bring it up here, and I 
do not think we are making such a hot 
job of what we have got up here in 
Washington, myself. 

I think in a democratic government, 
and that is what we are supposed to 
have, that the shift of power ought to 
be, as far as practical, from the Federal 
organization back into the states, close 
to the people, and though their processes 
may be a little slower, those of us who 
come to Washington may feel that when 
we came here we brought all of the 
patriotism and all the wisdom with us 
but there is still enough in the states to 
struggle with the little we have left 
them. Most of the fellows over on our 
side think it is a pretty good idea to let 
them struggle along and see how they 
get along and maybe, if we get some of 
these non-federal powers away from 
here. we will not have to go home and 
find out what legislation we have passed 
and then have somebody come to tell 
us six months afterwards what one of 
these departments has done that we 
created and which we had not heard of 
before. 

Seriously, I think that all this talk, 
and that we are the champions of dem- 
ocracy in the world, that this removal 
of governmental power away from the 
democratic units of government, the 
states and their small divisions, and to 
bring it up here where it can only be 


Ohio Man Outlives Mortality Table 





Robert S. Campbell, Jackson, Ohio, 
has reached such an advanced age that 
he recently became his own beneficiary 
under two Ordinary life policies pur- 
chased from the Mutual Life in 1889 


and 1901. Mr. Campbell, 96, was pre- 
sented at his home with checks for the 
entire face amount of his policies, plus 
dividends, by W. I. Yaegers, agency 
organizer for Mutual Life in Cincinnati, 





and J. Erie Nutt, Chillicothe representa- 
tive. The ceremony was broadcast over 
Cincinnati Station WCPO. 

Asked how it felt to outlive a mor- 
tality table, Mr. Campbell replied: “The 
Mutual Life and I were born pretty 
near the same time—the company in 
1843 and myself in 1847. I certainly 
can’t expect to outlive the company, so 
perhaps its mortality table will do!” 





exercised through democracy—I think I 
had better quit talking. 

Senator Ferguson: I think you had 
better go ahead. 

Senator Bailey: I will say he has 
brought more than he can take back. 
The American people ought to recognize 
the state. North Carolina has altogether 
thirteen representatives in the national 
legislature. The people of North Caro- 
lina have 170 representatives in their 
state legislature and every county has 
one. When you throw the thing into 
Federal power, the representation of 
North Carolina is reduced to knowing it 
is thirteen against 96 Senators and 435 
members of the House, whereas if they 
would keep local control, every county 
has at least one member in the House 
and out of 100 counties, they have 50 
members of the Senate. That is loca 
self-government and that is the theory 
on which this government was erected. 


Sumners Gets Caustic 


Mr. Sumners: We do not believe 
there is anybody down there who has got 
sense enough to tend to their business. 

Senator Bailey: There are some folks 
up here who think that this sort of 
thing is democracy. It is not a republi- 
can government. 

Mr. Sumners: Let me get off a little 
more wisdom. When we come to face 
this situation right here, we know that 
Carolina and these other States, after 
the Revolution, decided wisely that they 
needed one army and one navy, one 
system of coinage, weights and measures, 
one diplomatic corps and a few other 
things, and they retained all the respon- 
sibilities of general government in them- 
selves and created this outfit up here 
not to be the machinery through which a 
democracy can function, because they had 
more sense than to believe it could func- 
tion through the Federal Government, 
even though we can go places farther 
and faster than they went and maybe 
we know less than they did when we 
get there. We strut our stuff and our 
wisdom of trying to make this outfit 
up here function as the general agency 
of a great system of democratic peoples, 
but we know it has to function from 
the top down and we know, as a mat- 
ter of fact, if we complete this job of 
taking over these powers, we have 
created a government the distinct char- 
acteristics of which are not democratic 
and more akin to the governments of 
Europe that they have been awfully 
“het” up about, and people come over 
and tell us what to do. We do not 
need them. 

Whenever you create more power here 
than can be discharged through any 
agency that the people control, no mat- 
ter what you have written into the Con- 
stitution, you have not got a democratic 
system of government. This proposition 
is just to bring a little more power up 
here and create another bureau and 
add something to this army of Federal 
employes. They are all right. They are 
not responsible but they have got to 
get their cut out of the taxpayer’s dol- 
lar before any of it goes to the depart- 
ments. 

Senator McCarran: What bothers me 
in this is that the Congress of the United 
States should be compelled, after fifty or 
seventy-five years, to go into the enact- 
ment of a legislative act of this kind 
after our courts have decided the ques- 
tion time and again, the court of last 
resort and the several courts, have de- 
cided, the Department of Justice in times 
past has seen fit to follow the decisions. 
Why should the Congress of the United 
States be put to the trouble of telling 
what the policy of Congress is when 
the policy of Congress was declared on 
the Floor of the Congress at the times 

(Continued on Page 6) 
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Marshall Field & Co. to 

Have New Pension Plan 
15,000 WORKERS TO BENEFIT 
Bankers Life Co.’s New Group Perma- 


nent Contracts Figure in Plan; 


Philadelphia Brokers 





Stockholders of Marshall Field & Co., 
Chicago America’s largest de- 
partment stores, will meet November 15 


one of 


to vote on an employe retirement pro- 
gram which will provide benefits for 
more than 15,000 full-time workers in 


manufacturing and real estate 
divisions. Program calls for payments 
by Marshal Field & Co. of about $1,- 
950,000 in each of the first eleven years 
of plan. 

Bankers Life Co. has been chosen by 
Marshall Field & Co. 
portion of the pension program to be 
served by an “Annuity Plan.” One of 
Bankers Life Co.’s new Group Perma- 
nent contracts will be used, combining 
Group with individual policies. 


the retail, 


to underwrite that 


The contract provides both life in- 
surance protection and retirement in- 
come. Subject to the usual Group limi- 


insurance is issued 
examination or evi- 
The retirement 


the life 
medical 
dence of insurability. 
income commences at Age 65 and the 
retiring employe is, at that time, given 
a choice of various methods of payment 
similar to those obtainable under indi- 
vidual income endowment contracts. The 
various benefits and provisions are set 


tations, 
without 


out in a master contract between the 
life insurance company and the em- 
ployer, and each employe is furnished 
with a_ certificate summarizing those 
parts of the master contract of par- 
ticular interest to him. 


Insurance brokers in the case is Phila- 
delphia firm of Towers, Perrin, Forster 
& Crosby, Inc. 


UNION CENTRAL APPOINTMENT 


H. M. Brock Named Manager of Hous- 
ton Agency Succeeding W. R. Harri- 
son, Now Manager at Little Rock 

Holly M. Brock has been named man- 
ager of the Houston agency of the Union 
Central Life, according to an announce- 


ment by Wendell F. Hanselman, vice 
president and superintendent of agen- 
cies. The appointment, which became 


effective October 15, fills the vacancy 
caused by the transfer of William R. 
Harrison to Little Rock, Ark., as mana- 
ger of the company’s agency there. 

Mr. Brock has been in the life insur- 
ance business fourteen years, having 
started with the Great Southern Life in 
1929, after graduating from Texas Uni- 
versity. In 1938 he was made assistant 
agency cashier, which position he re- 
signed to go into personal production. 
During his first year as personal pro- 
ducer he wrote $407,000 of new business. 
He was then appointed agency organ- 
izer for the Great Southern’s agency in 
Houston, and held that position until 
he resigned to accept his present post 
with the Union Central. 





Chicago Life Underwriters 
Holds Four-Day Meeting 


The Chicago Association of Life Un- 
derwriters this week held four succes- 
sive days’ meetings. Senator Styles 


Bridges, New Hampshire, was the lunch- 
eon speaker Monday. The _ following 
three days were devoted to regional 
meetings. 

Speakers at the regional meetings 
were Paul Speicher, Insurance Research 
and Review; Anne Miller, Joliet, lead- 
ing personal producer for the Country 
Life; Philip B. Hobbs, Chicago, agency 
manager, Equitable Life Assurance So- 
ciety; John Witherspoon, Nashville, gen- 
eral agent, John Hancock. Louis Behr, 
a Life Assurance Society, pre- 
sided. 


Late George H. Harris of Sun Life 


Was Prominent 


The recent death of George H. Harris 
of Sun Life of Canada, reported in The 
Eastern Underwriter last week, removes 
from the business an unusually brilliant 
personality who had wide influence be- 
cause of his lectures and literary writ- 
ings. He was 61. 

Mr. Harris, who was born in Eng- 
land, was a prominent citizen of Mon- 
treal and took an active interest in many 
social organizations. He was chairman 
of the Public Relations Committee of 
the Welfare Federation of Montreal; 
member of the Board of Governors of 
the Homoeopathic Hospital from 1932 
until his death; and during the year 1940- 
41 held the position of second vice pres- 
ident on the hospital’s board of man- 
agement. 

In 1941 he was elected president of 
Montreal Rotary Club and at the time 
of his death was chairman of the Inter- 
national Service Committee of that Club, 
and a member of the Canadian Advisory 
Committee of Rotary International. He 
was also a member of the Montreal 
Zoard of Trade. 


Joined Company in 1915 


He joined the Sun Life in January, 
1915. In 1921, following a period of serv- 
ice in the field, he returned to inaug- 
urate educational service for the com- 
pany’s agency force. During 1923 and 
1924 Mr. Harris organized a life insur- 
ance extension course under the auspices 
of McGill University, acting as joint di- 
rector of the class and lecturer in sales- 
manship. In 1925 he was named assessor 
of the department of commercial studies 
at McGill. The same vear he received 
the honorary degree of CLU from the 
Life Underwriters Association of Can- 
ada, in recognition of educational serv- 
ices rendered. The order of Merit of 
this association was awarded him in 
1931. 

In 1926 Mr. Harris was appointed an 
officer of the Sun Life and in 1936 be- 





MADE AGENCY VICE PRESIDENT 

Robert Schulman, formerly of Little 
Rock, Ark., is new agency vice president 
of the Republic Life of Oklahoma City. 
Mr. Schulman began his insurance 
career with the Penn Mutual as an 
agent in Chattanooga, Tenn. He became 
general agent for the National Equity 
Life at Little Rock and later served 
seven years as supervisor and agency 
vice president for the Union Life in the 
same city. 


Educational Figure 





Rice, Montreal 
GEORGE H. HARRIS 


Photo taken several years ago 


came its public relations officer. In his 
capacity as speaker and lecturer he was 
on numerous occasions called upon to 
address the International Life Sales Con- 
gress, the American Life Convention and 
the National Association of Life Under- 
writers of Canada and the United States 
and also: appeared as principal guest 
speaker before Boards of Trade, Rotary, 
Kiwanis and other organizations. He is 
the author of a sales course on insur- 
ance and many books and pamphlets on 


insurance subjects. He was also the 
author of the first and second Sales 
Manual issued for the Canadian-wide 


Sales Organization of the National War 
Finance Committee. 





LIFE COMPANY BOND HOLDINGS 


Total subscriptions by American and 
Canadian life insurance companies in the 
Third War Loan Drive amounted to $2,- 
067,313,000, it was reported by the In- 
stitute of Life Insurance. This brings 
the life insurance company purchases 
of U. S. Government bonds since the 
start of the year to over five and one- 
third billion dollars and the total since 
the outbreak of the war to nine and 
one-third billions. 








- PROTECT YOUR HOME FROM 
TUBERCULOSIS 














212,500 Now Engaged 
In Life Insurance 


WOMEN AGENTS INCREASE 118% 
Over 26,000 Men and Women Previously 


Engaged in Life Insurance Are 
Now in Military Service 

Personnel engaged in the life instr- 
ance business on June 30, including home 
and branch organizations and the full 
time agency forces, numbered 212,5()0 
men and women, according to the Insti- 
tute of Life Insurance. This figure 
represents a decrease of 13.6% as coin- 
pared with pre-war, this decrease having 
occurred during a period in which total 
insurance in force has increased 12%. 

“The employment of women has in- 
creased substantially but the number of 
women added to company and agency 
staffs has not been sufficient to compen- 
sate for the decrease in the number of 
men engaged in the various branches of 
the business,” says the Institute. “Home 
and branch offices where women today 
comprise approximately two-thirds of 
the personnel have been able to main- 
tain their organizations more nearly at 
pre-war levels than have the agency 
forces. 

“One of the most significant person- 
nel changes that have developed during 
the war is the increase in women agents. 
Fifty-nine hundred women today are en- 
gaged in selling and servicing life in- 
surance, an increase of 118% as com- 
pared with pre-war, and of these 1,900 
are serving Industrial policyholders, rep- 
resenting an entirely new field of em- 
ployment for women.” 

While the number of women employed 
in the home and branch offices exceeded 
the number of men, almost 95% of life 
insurance agents on June 30 were men. 
The number engaged in this work was 
94,400, a decrease of 27% from the pre- 
war figure. The number of agents serv- 
ing Industrial policyholders shows a rel- 
atively greater decline than the number 
of agents serving holders of Ordinary 
policies. 

Over 26,000 men and women previ- 
ously engaged in the life insurance busi- 
ness are now in military service, includ- 
ing 25,330 men and 1,292 women. 





Training in Industry 


(Continued from Page 1) 
power Commission was originally cre- 
ated to handle the great influx of work- 
ers in the war plants, TWI methods and 
ideas are being used in some of the 
head offices of the insurance companies. 
They include The Prudential and_ the 
Metropolitan. Short courses are given to 
those in supervisory jobs who in turn 
can train workers. ; 

Mr. Green also discussed the position 
of women in The Prudential head office, 
saying that the number of important 
positions they are filling is growing 

George E. Johnson of Teachers In- 
surance and Annuity said that the 
Wednesday night meeting was the tirst 
which has been held here of those who 
have qualified for Fellowship or Asso- 
ciateship in the institute conducted by 
LOMA. “We hope to hold eight or ten 
meetings a year,” said Mr. Johnson, 
“and plan is to cover not only top 
of close relation to the work we are 
doing in our companies, but also 
time to time to bring before this ¢ 
speakers of many phases of life 1 
ance giving us the opportunity 10! 
greater familiarity with. other phas« 
this business.” 


P. C. WRIGHT PROMOTED 


Paul C. Wright was elected vice p's! 
dent and treasurer, California-We-¢r 
States Life, in Sacramento last week, ac- 
cording to an announcement by !'res!- 
dent O. J. Lacy. Mr. Wright, with te 
company thirty-three years, was io 
merly second vice president and 
urer, and has been in charge of the ; 
pany’s investment department sce 
April. 
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Texas Aims To Collect 
Million in Back Taxes 


UNDER OLD ROBERTSON LAW 





Based on Recent Opinion by State At- 
torney General; Auditor Now Com- 
puting Back Tax Claims 





Texas hopes to collect about $1,000,000 
in back taxes from life insurance com- 
panies that withdrew from that state 
more than thirty years ago in protest 
at the passage of the Robertson invest- 
ment law requiring life insurance com- 
panies to invest a large part of their 
reserves on Texas business in Texas se- 
curities. Many of the large life insur- 
ance companies withdrew from Texas 
at that time and some have never re- 
turned, although several have returned 
in recent years. 

Texas maintains it is entitled to re- 
cover taxes on premiums collected by 
the withdrawing companies on business 
in effect when they left Texas and on 
which they have continued to collect 
premiums. This contention, which was 
recently upheld in a ruling by Attorney 
General Gerald C. Mann, delivered to 
Chairman O. P. Lockhart of the Board 
of Insurance Commissioners, says in ef- 
fect that the state can recover taxes on 
premiums collected by companies while 
they were not licensed to do business 
in Texas, on business written while they 
were licensed. ; 

Texas has received no direct reports 
on the annual volume of such premiums 
but has appointed an auditor to start 
on the task of computing such claims. 


Prudential Joins ALC 


The Prudential has been admitted to 
membership in American Life Conven- 
tion, it is announced by Ralph H. Kast- 
ner, acting manager and associate coun- 
sel of ALC. Membership of ALC is 
now 181. At Chicago convention of 
ALC President Douglas of Mutual Life 
announced that he would recommend 
to company’s trustees that it join ALC. 








TO DISCUSS TAX SITUATION 





Stuart Monroe of Equitable Society Will 
Be Guest Speaker November 5 at 
Insurance Women’s League 
The League of Life Insurance Women 
will meet November 5 at 3 o’clock in 
the John Wanamaker Club House, New 

York. 

The program will be under the direc- 
tion of the three vice-presidents: Mil- 
dred Stone, Dorothy Boond, and Mary 
Lancier. The guest speaker of the after- 
noon will be Stuart Monroe of the legal 
department of the Equitable Life As- 
surance Society, who will discuss in- 
iormation on current tax problems and 
answer questions from the floor. 


Mutual Benefit Life Holds 
Third Management School 


The third school of management of 
Mutual Benefit Life convened in 
ie Homestead at Hot Springs, Vir- 
lia from October 11 to October 22, 
‘lusive. Its purpose and curriculum 
lowed closely the pattern established 
the two previous schools. To each at- 
ding general agent it offered an 
portunity to refresh his mind on prin- 
les and procedures in management, 
"din the clinical discussions of specific 
oblems definite decisions regarding 
ure activity were reached through 
Cooperative thinking. 
‘he school was directed by H. G, 
Nagy, superintendent of agencies, who 
“<s assisted by G, Franklin Ream and 
“il C. Thurman, assistant superintend- 
8 of agencies; Harold A. Smith, agen- 
department and W. Franklyn White, 
assistant secretary in charge of dis- 
aoility underwriting. 





Two Navy National Service 


Life Insurance Questions Answered 


The U. S. Navy’s Insurance Officer’s 
News Letter of October 15 prints ques- 
tions and answers relative to National 
Service Life Insurance. Two of the 
questions and answers follow: 

©. Are medical officers of the U. S. 
Public Health Service eligible for NSI 
when detailed for duty with the Navy? 

A. They are eligible for insurance 
when assigned to duty with the Navy or 
the Army. Since the transfer of the 
Coast Guard to the Navy, any officer 
with the Coast Guard unit is likewise 
eligible. However, if such U. S. public 
health officers are not detailed to the 
Army or Navy, they are not eligible for 


NSI. 

Q. Is a divorced wife, as the desig- 
nated beneficiary of a deceased service- 
man, entitled to receive the benefits of 
his NSI policy ? 

A. Such a case was recently brought 
to the attention of the Veterans Ad- 
ministration. The insured and the desig- 
nated beneficiary were divorced and, fol- 


lowing the dissolution of the marriage, 
the serviceman took no action to change 
the beneficiary from his former wife. On 
the date of his death, therefore, she re- 
mained the designated beneficiary. On 
the basis of the facts stated, the Vet- 
erans Administration was without au- 
thority to authorize settlement of NSI 
in favor of the former wife of the in- 
sured. Section 602 (G) of the act of 8 
October 1940 limits payment of NSI to a 
widow, widower, child (including a step- 
child or illegitimate child if designated 
as beneficiary by the insured), parent, 
brother or sister of the insured. 

It is apparent that the designated 
beneficiary was not the widow of the 
serviceman on the date which his in- 
surance matured by reason of his death. 
As a consequence, the Veterans Admin- 
istration would have no alternative other 
than to authorize settlement of the in- 
surance in favor of any contingent bene- 
ficiary named by the insured, or, in the 
absence of a contingent designation, to 
the preferred beneficiary entitled there- 
to in accordance with the devolution 
provided in Section 602 (H) of the NSI 
act. 





Pink Mutual Life Trustee 


Louis H. Pink, former New York Su- 
perintendent of Insurance and now presi- 
cent of the Associated Hospital Service 
of New York, has been elected a trustee 
of Mutual Life of New York. His elec- 
tion was announced Wednesday by 
Lewis W. Douglas, president. 








MRS. JULIAN PRICE DIES 
Greensboro, N. C., Oct. 27—Mrs. Ethel 
Clay Price, wife of Julian Price, presi- 
dent of Jefferson Standard Life, died 
suddenly yesterday afternoon. 


ay 


NAMES COMMITTEE CHAIRMEN 


R. Mcllwaine Frazer, president of the 
Richmond, Va. Association of Life Un- 
derwriters has announced the appoint- 
ment of the following committee chair- 
men: meetings, Harvie D. Goddin, Jr., 
Equitable of Iowa; business standards 
and conservation, William R. Gardner, 
John Hancock; by-laws and elections, 
Herbert W. Vaden, Guardian Life; 
finance, D. Sam Perry, Acacia Mutual; 
membership, Donald J. Doub, Northwest- 
ern Mutual; program, Perry F. Mullinax, 
New York Life; war bonds, Eldon D. 
Wilson, Mutual Life of New York. 
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Way of Life. 
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FORWARD 


On All Fronts 


Life underwriters under arms are serving 
the Cause of Freedom with distinction on 
the far flung fields of war. 


Life underwriters of the home front are 
also making vital contributions to the Cause 
of Freedom. Theirs is a national mission, 
even more essential in times of war than in 
days of peace. Their arms include the sale 
of new life insurance and war bonds, the 
servicing of life insurance now owned, the 
relentless assault upon inflation, and a united 
and determined will to carry on... mighty 
weapons all for furthering the Cause of 
Freedom and perpetuating the Democratic 


EQUITABLE LIFE of IOWA 


Senile $067 
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DES MOINES 
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D. J. Walsh Heads Home 
Life of Philadelphia 


SON OF LATE PRESIDENT OF CO. 





Formerly with Daniel J. Walsh’s Sons 
Agency; Became Home's 


V. P. in 1941 





Daniel J. Walsh, vice president, Home 
Life of Philadelphia, was elected presi- 
dent to succeed his father, Basil S. 
Walsh, who had been president for .31 
years, until his death on October 9, 1943. 

Born in Philadelphia in 1908, the new 
president attended Penn Charter School 
and later Malvern Preparatory School. 
In 1926 he went with the Maryland Cas- 
ualty where he obtained practical ex- 
perience in every department of the 
company, both in home office and field. 
Thereafter, he spent considerable time 
in the home office of the Travelers, 
studying production methods. 

Subsequently, he became associated 
with Daniel J. Walsh’s Sons, Inc., found- 
ed by his grandfather in 1880. In 1934 
he was elected president of this cor- 
poration, one of largest general insur- 
ance agencies of Philadelphia. On Oc- 
tober 3, 1941, he was elected vice presi- 
dent, Home Life and a member of the 
board of directors and executive com- 
mittee. 

He is a member of Insurance Society 
of Philadelphia, Philadelphia Country 
Club and Union League. Board of di- 
rectors of Home Life, in addition to 
President Walsh made the following 
nominations: First vice president and 
assistant treasurer, J. Magarge Walsh; 
second vice president and secretary, 
Bernard L. Connor; treasurer, Charles 
T. Chase; medical director, Harry W. 
Goos; home office secretary, Richard F. 
Kelly; accounting secretary, Joseph F. 
Goldkamp; agency secretaries, Joseph 
J. Diamond, Louis C. Schleicher and 
Manus J. Gallagher. 


Berkshire Life Merges 
Vermont General Agencies 


The Berkshire Life announces the 
consolidation of its Vermont general 
agencies, under the direction of Ernest 
B. Halladay, general agent. Premium 
collections and all other business will 
be transacted through the Brattleboro 
general agency, 80 Main Street, Brat- 
tleboro. 


Massachusetts Mutual Home 
Office Review School 


Eighteen field representatives from fif- 
teen agencies attended the eighth Mas- 
sachusetts Mutual Home Office Review 
School last week. The school was un- 
der the general supervision of Vice Pres- 
idents Joseph C. Behan and Chester O. 
Fischer, with Hampton H. Irwin, CLU, 
educational director for the company, in 
charge. While attention was given to 
education and training, the main empha- 
sis was on discussions and informal con- 
ferences with senior officers of the com- 
pany and department heads. Attendance 
was restricted to agents recommended 
by their general agents, and who have 
completed a prescribed course of study 
and met certain production requirements. 
This year six of the representatives were 
women. 


MINNEAPOLIS LIFE ASS’N 


President Robert E. Shay of the 
Minneapolis Association of Life Under- 
writers has appointed the following com- 
mittee chairmen for the coming year: 
War Bonds, Edward H. Keating; agents’ 
licenses, J. Walker Godwin; past bell 
ringers, W. S. Leighton; program, Pat 
M. Ryan; agency coordinators, Howard 
L. De Vries; membership, Leon W. La 
Bounta; ladies’ round table, Ray A. 
Samels; women’s committee, Mrs. 
Elizabeth Butler; public relations, Har- 
old R. Kaufmann; legislative, J. D. 


Serrill; speakers’ bureau, L. E. Miller. 
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Insurance Helps Make 
U. S. Stable, Says Allyn 


HARTFORD ASSOCIATION TALK 








Connecticut Commissioner Praises Work 
of Insurance Producers; Presenta- 


tions of CLU Diplomas Made 





Col. W. Ellery Allyn, Connecticut In- 
surance Commissioner, was speaker at a 
joint meeting of the Hartford Life Un- 
Association and Hartford 
Chapter CLU, October 21. Hollis 

Woods, Mutual Benefit, is new presi- 
dent of Hartford Association. 

Commissioner Allyn, in praising life 
insurance for the part it is playing in 
combatting inflation, said: “I have been 
deeply impressed by the vital part life 
insurance is playing in the war effort 
and in promoting the financial stability 
of this nation. You in the life insur- 
ance business, like our Connecticut fac- 
tories, are working more than one shift 
a day, because you are producing more 
new business than ever. But, unlike the 
factories, you seem to have ‘stepped up 
your production without increasing the 
number of workers. 

“In writing a larger volume of busi- 
ness, you are also rendering an increased 
service to the people you are insuring, 
to those they are naming as_benefici- 
aries, and to society as a whole. Right 
now you are also rendering an extra- 
ordinary service to the nation, because 
every dollar you divert from the market 
place into life insurance to that extent 
retards inflation. Your services in the 
sale of bonds have been invaluable at 
great sacrifice to your own interests. It 
is foolish to pretend, as some do, that 
inflation can’t happen here. It is here 
to some extent already and is bound to 
be here in an even greater extent but 
there is no need of letting it engulf us 
and I feel sure that such a catastrophe 
can be prevented. I think you men in 
the life insurance business are doing a 
real job in holding inflation down.” 

At the meeting John Marshall Hol- 
combe, Jr., presented diplomas to twelve 
Connecticut insurance men who_ had 
completed the course of study of the 
American College of Life Underwriters. 
Mr. Holcombe was introduced by Wiil- 
liam L. Camp, III, new president of the 
Hartford Chapter, CLU. Hartford men 
receiving their CLU designations are: 
Lewis W. S. Chapman and Richard N. 
Ford, Life Insurance Sales Research 
Bureau; Royden C. Berger, Clifford R. 
Walker, Francis T. Fenn, Jr., Connecti- 
cut Mutual; Frank C. Eves, Connecticut 
General; and Manuel Glass, United Life 
& Accident. From other parts of the 
state, present to receive their CLU 
designation, were P. T. Hammonds, 
John Hancock, Robert S. Ober, Equita- 
ble, New Haven: Richard S. Dennison, 
New London; Frank R. Fox, Travelers, 
and Paul T. Ruesch, Prudential, both of 
Waterbury. 

Work of the members of the associa- 
tion in helping Hartford Blood Donor 
Service in recruiting donors was highly 
praised by the director of the service, 
George Algar. Chairman of this com- 
mittee is Frank Townsend, Connecticut 
General. 


TRAVELERS CHANGES 


derwriters 








Harry L. Graham, Fred E. Carver and 
George D. Wenke Figure in 
Announcement 
The Travelers this week announced 
changes in its Life, Accident and Group 
field force. Fred FE. Carver, district 
Group supervisor of the Buffalo branch 
office, is being transferred to the Cleve- 
land branch office in the same capacity, 
effective November 1. George D. Wenke, 
Philadelphia, has been released from 
military service and reappointed assistant 
manager of the life, accident and group 
departments of the Fourth Street, Phila- 
delphia, branch office. Harry L. Graham, 
srooklyn, has been appointed field as- 
sistant in the same departments of the 

Brooklyn branch office. 


Bailey-Van Nuys Bill 
(Continued from Page 3) 


when legislation was being enacted? 
Why should we be continually required 
to be on the watch for our own depart- 
ments that were set up for the purpose 
of administering the law? 

Mr. Sumners: After all, it may not 
hurt to exercise our muscles, to try to 
declare the policy of our country. 

Senator McCarran: Do you have to 
do it every day, or do it at one rap and 
tell them that ifthe position of Con- 
gress, or do we have to be continually 
on the watch that these departments 
that are set up do not ignore the settled 
law? 

Senator Bailey: You have another 
question there. Shall we go ahead and 
permit the departments of the govern- 
ment to set up unauthorized prosecutions 
of American citizens, criminal prosecu- 
tions, notwithstanding the decisions of 
the Court and the declarations of the 
Congress ? 

Mr. Sumners: Nobody has come down 
here to ask Congress, as I know, to 
modify what has been the policy of the 
country and permit this prosecution. 

Senator McCarran: That is the thing 
that concerns us very seriously, why 
these departments should set themselves 
up for the purpose of revolutionizing a 
law that has been set up in accordance 
with the ideas of Congress. 

Senator Bailey: And this legislation is to 
prevent just that attempt. 

Mr. Hancock: Are there other cases pend- 
ing? 

Senator Bailey: 
only definitely to the Georgia case. 
other cases. ae 

Mr. Hancock: I understand other indictments 
have been sought, 

Senator Bailey: 
ing. 

Senator Ferguson: I understand they are 
making investigations to bring other indictments. 

Senator Bailey: read that in the paper, 
but I am not certain it is true. 

The Chairman: I think this is true, that they 
are preparing cases in other jurisdictions. That 
1s my best information. . 

Mr. Hancock, do you have any questions? _ 

Mr. Hancock: If this decision in the Georgia 
case be reversed, then every insurance com- 
pany in the land would be committing a Federal 
crime by obeying the State laws. 

Senator Bailey: And by following the direc- 
tions of the Supreme Court of the United States. 
Mr, Hancock: The former Supreme Courts. 

Senator Bailey: And the Judiciary Committee 
of the House in 1905 

Mr. Hancock: It would be a chaotic condi- 
tion. 

The Chairman: 

(No response.) 

The Chairman: At this time, with the con- 
sent of the committee, I would like to insert in 
the record and have printed letters from at 
least twenty Governors over the different States. 
These letters are in response to a form letter 
that I, as chairman of the subcommittee, sent 
to them asking them their advice in the prem- 
ises. All of these letters are favorable. 

(At this point there is inserted in the record 
communications from the Governors of the fol- 
lowing states: Alabama, Colorado, Connecticut, 
Florida, Georgia, Massachusetts, Wisconsin, 
South Dakota, Pennsylvania, Montana, New 
Hampshire, Kansas, Illinois, Indiana, Vermont, 
Mississippi, Tennessee, Maryland, Washington, 
Iowa.) 


30 YEARS WITH PENN MUTUAL 


I think so. I have adverted 
There are 


I think others are outstand- 


Any other questions? 








Edward E. Brown, General Agent, Chat- 
tanooga, Was Former President 
State Underwriters Assn. 

Edward E. Brown, general agent Penn 
Mutual Life, Chattanooga, has been 
thirty years with the company. He is a 
graduate (Phi Beta Kappa and Bachelor 
of Laws) of Washington and Lee Uni- 
versity. After being with the Penn 
Mutual five years he spent three years 
in the Army during World War I, and 
now has two sons in the present war. 

He has been president of the Chatta- 
nooga and Tennessee state life under- 
writers associations, and local president 
of Kiwanis. He has held office in both 
senior and junior Chambers of Com- 
merce, and raised the funds for the 
University of Chattanooga’s field sta- 
dium. 

Leslie J. Duncan, Penn Mutual’s gen- 
eral agent at Oklahoma City, celebrated 
his 20th anniversary with his company 
October 11. Previously he had been 
general agent at both Spokane and 
Oakland. 


Big Increase in Sales of 
Northwestern Mutual 


CLEARY’S QUARTERLY REPORT 


Company Had $4,213,050,000 in Force 
September 30; Improved Mortal- 
ity; Farm Sale Figures 





That the American people are show- 
ing a remarkable and gratifying confi- 
dence in life insurance was asserted by 
M. J. Cleary, president of the North- 
western Mutual Life, at the quarterly 
board meeting in Milwaukee. Comment- 
ing on business during the third quarter 
of 1943, he said Northwestern Mutual 
sales were 48% ahead, and the outlook 
for the last quarter is excellent. Volun- 
tary termination of insurance by policy- 
holders was at the lowest level ever 
experienced by the company. 

Total insurance in force reached a 
new high level of $4,213,050,000 on a 
total of 1,125,617 policies, as of Septem- 
ber 30. New paid-for business in the 
first nine months totaled $160,129,396. 
There also were $12,855,336 in revivals 
and additions, and $4,216,050 in life 
annuities. 

Mortality Trends 

“Contrary to the general impression,” 
Mr. Cleary said, “war conditions in na- 
tions with reasonably adequate food 
supplies improve the health conditions 
of the people. This fact reduces mor- 
tality among the civilian population and 
tends to absorb the excess mortality of 
the fighting forces. While the mortality 
in our armed forces in the present war 
has been relatively moderate up to now, 
it totals a very substantial volume. 

“Northwestern Mutual policyholders 
who have died in military service or as 
the result of military action and those 
who have _been reported missing in ac- 
tion since the outbreak of the present 
war, now total 626, with an aggregate 
insurance of $2,309,312. However, the 
company’s mortality experience so far 
this year was 49% of the expected, com- 
pared with 51% last year.’ 

Financial Summary 

Total income was $182, 468,076 and in- 
cluded $110,070,899 in premiums and 
$45,677,495 in interest and rent. Dis- 
bursements of $108,164,417 included taxes 
of $4,651,983 an increase of $1,234,360; 
dividends of $25,696,062 to policyholders, 
and $34,341,270 paid on 8609 death 
claims. 
were paid a total of $75,015,029, with an 
additional $13,210,038 going to bene- 
ficiaries under installment settlement 
plans. 

With an increase of $98,090,085 since 
a year ago, total assets reached a new 
high of $1,599,718,419, as of September 
30. Investments and other assets in- 
cluded bonds with an admittea assets 
value of $1.146.097.618. an increase of 
$148,470,582; mortgage loans of $250,- 
558,852; real estate, home office property 
and land contracts totaling $39,747,598 ; 
policy loans of $97,053,932 and, among 
other items cash of $19,137,656. 

Investment Picture 

“The demand for money in the mort- 
gage and corporate bond fields con- 
tinues very light,” Mr. Cleary stated. 
“This does not create so great a prob- 
lem, however, as the government’s need 
for money absorbs a very large per- 
centage of our investable funds and 
over $107,000,000 of government secur- 
ities have been purchased this year. 

“Favorable prices for farm produce 
and generally good crop conditions have 
created a wide market for farm land at 
satisfactory prices. So far this year the 
finance committee has approved the 
sale of 569 farms with a total acreage 
in excess of 120,000, and an asset value 
of more than $4,000,000. 

“There has also been a material im- 
provement in the demand for business 
properties,” Mr. Cleary continued. “Up 
to the end of September this year, the 
finance committee approved the sale of 
twelve such properties at prices totaling 
in excess of $4,500,000. The sale price 
of both farm and business properties 
exceeded the value at which they were 
shown in our assets by a_ substantial 
amount.” 


Policyholders and_ beneficiaries 





RAINBOW’ 
END 


In November, 1940, a salesman of 
the Bankers Life Company of De: 
Moines wrote a prominent, successful 
manufacturer $50,000 of life insur- 
ance. His business was excellent; he 
said there was no reason for him to 
buy life insurance as his business could 
be operated by his son. The profits 
would be sufficient to permit his wife 
and son to have a comfortable living. 


Here was the idea which sold the 
insurance: 


“Your son is a very capable man, 
but is he substantially interested in 
your business? If so, then you may 
expect him to succeed. What do you 
think?” The manufacturer replied, 
“You may be right. Well, what would 
$50,000 of life insurance do for my 
wife?” He was told that a policy 
could be written which would give her 
$10,000 cash at his death and an in- 
come of $175 a month for life. 


“Write it up that way,” was the 


reply. 


In July, 1942, this business man was 
rushed to the hospital for an emer- 
gency operation. He never regained 
consciousness. Upon his death the 
Bankers Life paid the widow $10,- 
030.95 in cash and began sending her 
a monthly check for $173.27. 


The son and son-in-law of the in- 
sured man took over the business. 
The company’s product was in good 
demand. The steel mills had a stand- 
ing order for all production. Other 
companies were constantly sending or’ 
ders. But these young men could not 
produce the volume. Profits dwindled, 
followed by repeated losses. The widow 
put in additional cash. 


In one short year and one month 
the business closed. There appeared 
in the local newspaper a notice to 
this effect: 


“The —— Company will 
close its affairs. Equipment 


for sale... . 


” 


Once each month, for a minimu: 
of 240 months, that widow will re 
ceive a check for $173.27 from th 
Bankers Life of Des Moines. The to 
tal guaranteed payments to her wi! 
be $51,615.75. Moreover, the mont! 
ly checks will continue to go to her, 
after the 20 years, for the balance 
her life. 


The profit on the investment of tho: 
business man in his Bankers life insw' 
ance will be 47,207.05, or 1070 } 
cent, figuring the minimum 20-y« 
payments. The total receipts and ¢! 
profit may go much higher. 
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A. B. Wood Warning As 
To Untried Schemes 


POLITICAL REFORMERS ABOUND 





Sun Life President Says Too Many 
Restrictions Will Handicap Peace- 
time Business; Discusses Supervision 





In a press interview in Ottawa, where 
he attended a conference of the com- 
pany’s representatives, Arthur B. Wood, 
president and managing director, Sun 
Life, advocated the greatest caution in 
acceptance of new and untried formulae 
which are being so freely offered by 
ambitious political reformists. He said 
wise Government supervision of private 
enterprise is desirable. 

“The strength and success of life in- 
surance in Canada,” he said, “has been 
brought about by two factors: the first, 
it is a sound cooperative movement sup- 
ported by 4,000,000 Canadians; second, 
for generations it has been under strict 
Government supervision. The present 
Government wartime control of Cana- 
dian business has aroused much un- 
necessary criticism. Control in wartime 
is essential to economy. In peacetime 
business should be as free as possible 
of restrictive and cumbersome Govern- 
mental control, thereby securing the ad- 
vantages of individual initiative, but a 
certain amount of wise Governmental 
supervision has its advantages. For in- 
stance, strict Governmental supervision 
has been applied to the life insurance 
business over many decades, and with 
considerable advantage to policyholders 
and companies alike. This supervision 
has not interfered with that free and 
healthy competition which only private 
enterprise can stimulate.” 





Minn. Inheritance Law 
Decision on Life Proceeds 


An interpretation of the Minnesota 
inheritance laws as they affect proceeds 
of. life insurance policies is given by 
the state Supreme Court in Marie M. 
De Coster vs. Commissioner of Taxation. 
The latter had levied a tax of $3,018 on 
the proceeds of a $50,000 policy above 
the $32,500 exemption allowed by law. 

On April 14, 1936, De Coster took out 
a $50,000 policy in the Northwestern 
Mutual Life, making his wife bene- 
ficiary. On October 12, 1938, at the 
request of the insured and with the con- 
sent of the insurer, all rights in the 
policy were transferred to Mrs. De 
Coster. A gift tax covering this change 
was paid by De Coster. In its decision 
the court said: 

“The fact that the insured husband 
regarded the transfer of October 12, 
1938, as a gift of the then surrender 
value and paid a gift tax in 1939 in his 
state income tax return for 1938 can- 
not estop or preclude the state or its 
\ttorney General from claiming a tax 


on the proceeds of the policy received 


by relator above the $32,500 exemption. 
lhe Commissioner of Taxation credited 
the gift tax so paid by the insured upon 
the amount of the tax imposed on re- 
\tor’s proceeds.” 





Empire State Mutual Drive 
Honoring James Hampton 


James Hampton, vice president and 
uperintendent of agencies of Empire 
tate Mutual Life of Jamestown, N. Y., 
being honored by a special produc- 
nm campaign which began October 1 
ud runs through November 30. Four 
‘thees of this company are in friendly 
mnpetition to produce 3,500 applications 
'r combination life and A. & H. pol- 
les in Greater New York territory. 
0 date 875 apps have been submitted, 
vith the Frednor agency in the lead. 


‘ther participants are Ballin Agency, 


, B. Thomas Agency and the New 
York City office of which First Vice 
resident Peter E. Tumblety is in 
harge, 





DR. JAMES T. MONTGOMERY 


Montgomery, former 


Dr. James T. 


medical director, Southland Life, Dallas, 
has been appointed assistant medical 
director of North American Reassur- 
ance, New York City. 

Born in 1888 in Fort Worth, Texas, 
Dr. Montgomery was graduated from 
the Fort Worth School of Medicine, 
later merged with Baylor School of 
Medicine. He specialized in surgery in 
Fort Worth where he had an active 
practice from 1911 to 1917. He served 
in the first World War from 1917 to 
1918 as a captain and major in the 
United States Army Medical Corps, at- 
tached to the Scottish 51st Division of 
the British Army. Wounded while in 
service he was invalided home in 1918. 
Becoming medical director of South- 
land Life in 1920 Dr. Montgomery held 
that position until his recent appoint- 
ment with the North American. 

He was chairman of the medical sec- 
tion, American Life Convention, in 1929, 
Dr. Montgomery is widely and favor- 
ably known throughout the country 
among medical directors and officers of 
life companies. 

Howard L. Rice, New York Life agent, 
spoke at the meeting of the Butler branch 
of the Pittsburgh Life Underwriters As- 
sociation last week at the Nixon Hotel, 
Butler, Pa. The title of Mr. Rice’s ad- 
dress was “That Extra Two Per Cent.” 


‘ 








about the many advantages of the — AS i 
LOW COST—4 FOLD security plan — = WANS 


provided by our 


MONTHLY INCOME 


CONTINUATION POLICY (;::°2 


"THE benefits and provisions of this unique e U 
contract make it especially attractive and 
particularly adaptable to meet ideally situations 


where it is desired to: 










b> Supplement the Srviyors’ Benefits payable 


under Social Secyrity. 
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of financiaY secytity and \protéction. 
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Thefe are many other situations in the planning 


of Aife insurance programs and estates 
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this Monthly Income Continuation Policy will 
fit in admirably to give a well-rounded pro- 


gram of protection. 


Why not thoroughly familiarize yourself with 
the many sales advantages available only in 


this new Berkshire policy ? 


ASK 


“ Berkshire 


INSURANCE COMPANY 


{INCORPORATED 1851) 


LIFE 


HARRISON L. AMBER, President 





ENERAL 
AGENT 


PITTSFIELD, MASS. 











Prudential Announces 
New Ordinary Plans 


PREMIUM WAIVER BENEFIT 
Double Protection to 65 Issued at Ages 
15 to 45; Family Income Issued 
at Ages 20 to 45 


Among the additions to the plans of 
Ordinary policies issued by The Pru- 
dential, effective immediately, are appli- 
cant’s premium waiver benefit for juve- 
nile Ordinary policies; double protection 
to sixty-five policy; family income whole 
life paid-up at eighty-five policy. The 
applicant’s premium waiver benefit for 
juvenile Ordinary policies may be ap 
phed for, if desired, at the time appli 
cation is being made for a juvenile Or- 
dinary policy, in those cases where the 
applicant is not over age forty-five. The 
benefit provides for the waiver of any 
premium falling due prior to the policy 
aniversary nearest the twenty-first 
birthday of the child insured in event 
of the death or the total and permanent 
disability of the applicant before such 
anniversary. Premiums falling due on 
and after that anniversary are payable 
in the usual manner. This benefit re- 
quires payment of an extra premium and 
is included as a rider to the juvenile 
policy. It is not issued in Massachusetts, 
and may be issued in Louisiana only if 
the applicant has passed a medical ex- 
amination within ninety days. A new 
part three of the application blank has 
been prepared for juvenile Ordinary 
policies and should be used when the 
applicants premium waiver benefit is ap- 
plied for. This benefit may not be added 
to old policies. 

Double protection to sixty-five policy 
will be issued at ages fifteen to forty 
five inclusive. It is a combination of 
whole life paid-up at sixty-five in equal 
amounts, and will provide insurance 
protection prior to the policy anniversary 
nearest the insured’s sixty-fifth birthday 
of twice the amount provided thereafter. 
At the policy anniversary nearest the 
insured’s sixty-fifth birthday the policy 
will be fully paid-up for one-half the 
initial amount. The minimum initial 
amount of insurance written on_ this 
plan will be $2,000. 

Family income whole life paid-up at 
eighty-five policy will be issued at ages 
twenty to forty-five inclusive. The mini- 
mum face amount for which this policy 
may be written is $1,000, which will in 
clude an income of ten dollars a month 
up to the twentieth policy anniversary. 
Credit will be allowed in production 
records for twice the face amount of 
insurance. 


HEAR WARD PHELPS 


Los Angeles Life Insurance Managers 
Hear Address on Job Management 
Has to Do Today 


Ward Phelps, CLU, consultant of t 
teaching staff, Life Insurance Sales Re- 


search Bureau’s School in agency man- 
agement, was speaker at the recent 
meeting of the Life Insurance Managers 
Association, Los Angeles. In his address 
“Management Has A Job Today,” Mr. 
Phelps declared that management must 
concentrate on manpower recruiting; 
sales ideas that produce business; what 
will be the post-war situation, and the 
real role of general agents and man- 
agers. “Recruiting is tough and may be 
tougher,” he said, “but it must continue 
to retain the progress made. Recruiting, 
supervision and financing of new men 
must be integrated to make manpower 
recruiting successful.” 

Discussing sales ideas Mr. Phelps said 
he had no novelties to offer. He sug- 
gested Treasury decision 5321; the over- 
time approach; social security, especially 
the forfeiture side; war bonds as com- 
pared to life insurance. He declared that 
these ideas are selling life insurance as 
never before on the basis of sales per 
agent. 
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Individual Purchases 
Show Upward Trend 


WORKERS INCREASE COVERAGE 
Ordinary 30% Aen of Last Year; Ex- 
pected to Reach $8,000,000,000; 
Group Rises Sharply 
American workers are increasing their 


individual purchases of life insurance 


and are also adding substantial amounts 
of protection under Group insurance, ac- 
cording to the Institute of Life Insur- 
ance. Evidence that many workers are 
buying larger individual policies this 
year is supplied by the fact that pur- 
chases of policies in units of $1,000 and 
over have increased while purchases of 
smaller unit policies have declined. In 
recent months purchases of Ordinary 
insurance have been running 30% ahead 
of last year and for the full year, 1943, 
will probably reach $8,000,000,000, the 
Institute estimates with industrial and 
farm workers accounting for an increas- 
ed proportion of the. total. 

Group insurance purchases expanding 
under the impetus a wartime production 
and employment, have drawn ahead of 
Industrial sales this year for the first 
time in history. The wartime expansion 
of group insurance really got under way 
in 1941 under the defense program, pur- 
chases in that year and 1942 totalling 
$5,620,000,000. New contracts arranged 
by employers thus far this year are 20% 
ahead of a year ago. The aggregate of 
Group insurance in force today is now 
very nearly equal to the total of all 
kinds of life insurance in force at the 
start of World War I. 


Group Expansion 


“The expansion of Group insurance 
has contributed substantially to the se- 
curity of American workers,” the Insti- 
tute said, “and beyond this it is signifi- 
cant recognition by employers of their 
social responsibilities to their employes. 
The purchase of Ordinary insurance by 
the Rte me reflects, on the other hand, 
their individual decisions to use increas- 
ed earnings to add to their permanent 
programs of life insurance protection.” 

Before the outbreak of the war, with 
the step-up of industrial production 
there was a great increase in the num- 
ber of persons insured under existing 
Group contracts as more and more em- 
ployers made this form of insurance 
available to their workers. In recent 
months the tendency has been for Group 
insurance purchases to level off some- 
what as the country has approached a 
condition of full employment. 

The contrast in the life insurance se- 
curity owned by American families today 
and at the time of the last war is shown 
by the fact that at the close of 1918 
there was only $23,540,000,000 Ordinary 
insurance, $5,703,000,000 Industrial insur- 
ance, and $627,000,000 Group insurance 
owned, while today the respective fig- 
ures are estimated to be $89,000,000,000 
Ordinary, $24,000,000,000 Industrial, and 
$21,000,000,000 Group. Ordinary insur- 
ance has increased 278% in the inter- 
vening vears and Industrial insurance 
321%, while Group insurance is almost 
entirely the product of the years since 
the last war when only 3% of the pres- 
ent total was in force. 





GEORGE H. PLANT ADVANCED 

George H. Plant has been made asso- 
ciate general agent for the John Han- 
cock at Cleveland, Ohio, in the office 
of general agent Henry G Wischmeyer. 
For the past four years Mr. Plant has 
been agency supervisor at Cleveland and 
is a past president of the Agency Su- 
pervisors Club of the Cleveland Life 
Underwriters Association. 





PHILADELPHIA APPOINTMENT 


James P. Ryan has been made agency 
assistant at Philadelphia branch of Man- 
ufacturers Life. Branch manager is 
Walter Gallagher. Mr. Ryan was for- 


merly with John Hancock. 


SPOKANE GENERAL AGENT 


R. D. Eller has been appointed gen- 
eral agent for the Pacific Mutual Life 
Insurance Co. at Spokane, Wash. The 
company had not 
previously maintained 
a general agency in 
the Inland Empire 
section of Washing- 
ton, and both com- 
pany and Mr. Eller 
are enthusiastic over 
the prospects for de- 
velopment in that fa- 
vored area. 

Mr. Eller is a life 
insurance man of 
long standing, having 
operated successfully 
for the past sixteen 
years at Klamath 
Falls, Ore. He is active in Masonic 
circles and is a Past Potentate of the 
Shrine Temple at Ashland, Ore. 





R. D. Eller 





INSURANCE DEATH PAYMENTS 





Total Benefits Paid by American Life 
Companies for Eight Months of 
1943 Was $1,616,523,000 

Payments to beneficiaries by American 
life insurance companies in August ex- 
ceeded the benefits paid to living policy- 
holders for the first time in many years, 
according to the Institute of Life Insur- 
ance. They represented $107,428,000 out 
of aggregate payments in the month of 
$200,094,000. 

“The August experience represents a 
trend which has been evident for more 
than a year as death claims have in- 
creased somewhat and the call for cash 
values by policyholders for emergency 
use has declined sharply to a record low 
rate,” the Institute points out. “Direct 
war claims have been a relatively un- 
important factor in the increase in death 
claims which have been influenced pri- 
marily by the stresses and strains ex- 
perienced on the home front. The de- 
crease in payments of cash surrender 
values is, of course, a direct reflection 
of the improved financial condition of 
American families generally and of their 
greater ability to keep their life insur- 
ance protection in force.” 

Total benefit payments for the eight 
months are reported by the Institute to 
be $1,616,523,000, of which 47% or $758,- 
278,000 were death claim payments. Last 
year, the death claims were 41%, in 1941 
they were 40% and in 1940 they were 
36%. Ten years ago, when the emer- 
gency calls for cash values were at their 
peak, they were 29%. For the year to 
date, death claims are 14% greater than 
in the same period of last year and 
calls for cash values are 36% less. 


MASS. MUTUAL BOND SALES 
Over $228,000 Sold by Home Office 
Personnel During Third War 
Loan Drive 
The home office organization of the 
Massachusetts Mutual Life, Springfield, 
sold over $228,000 in War Bonds during 
the Third War Loan Drive. Under the 
co-chairmanship of Ralph R. Coombs, 
assistant to the president and Charles 
W. Hall, assistant director of agencies, 
with five vice chairmen, 575 members of 
the personnel were organized in teams. 
Calls on 4,844 persons resulted in 1,657 
sales, an average better than one sale 
for every three calls. Fourteen other 
members of the home office organization, 
mainly junior officers of the company, 
volunteered for duty in canvassing under 
the direction of the local co-chairman of 
the War Finance Committee. These vol- 
unteer salesmen made 172 sales amount- 

ing to a maturity value of $76,800. 
Additions were made to payroll sav- 
ings allocations for the purpose of War 
3onds by Massachusetts Mutual home 
office employes, with 93% of the organ- 
ization now enrolled in this plan. 





SUPERVISOR WANTED 


| have an opening for a progressive 
LIVE WIRE Life Insurance Supervisor for 


Midtown successful agency. 


Salary, overriding and personal produc- 
tion. Leads furnished. Opportunity knocks, 
so let's get together. Box 1486, The Eastern 
Underwriter, 41 Maiden Lane, New York 7, 
New York. 








BROKER'S ATTENTION 


We have an attractive office and 
services available for live wire Life 
Insurance Broker. Leads furnished. 
Also financial advances against defers. 
Box 1484, The Eastern Underwriter, 
41 Maiden Lane, New York 7, N. Y. 











J. M. FRASER GETS CITATION 





Secretary Morgenthau Commends His 
Services as Chairman of Pay Roll 
Deduction Plan for New York 
J. M. Fraser, general agent, Connecti- 
cut Mutual Life, has been awarded a 
citation signed by Henry Morgenthau, 
Jr., Secretary of the Treasury in recog- 
nition of his work on the Pay Roll De- 
duction Plan for New York City and the 
War Bond Drives. The citation reads 

as follows: 

“For distinguished services rendered 
in behalf of the War Savings Program 
this citation is awarded to John M. 
Fraser.” 

Mr. Fraser organized the first Pay 
Roll Deduction Plan in New York City 
for the Treasury Department in 1941 
and has served as chairman since that 
time. In January of this year he re- 
ceived a citation for the Life Under- 
writers’ Association for the work done 
under his leadership, and now Mr. 
Fraser has received the above citation 
for his efforts. He is also director of 
sales for the Village of Rockville Centre, 
L. I., where he resides. In the last drive 
his Village doubled its quota. Several 
months ago the Long Island Treasury 
Department also awarded him a citation. 


ASSISTANT IN KEE AGENCY 


Samuel J. Fein has been appointed su- 
. rvising assistant in the Brooklyn agen- 
y of Mutual Life of New York, ac- 
th to William H. Kee, manager in 
Brooklyn for the company. A veteran 
life underwriter and instructor, Mr. 
Fein has taught life insurance in 
Y.M.C.A.’s all over the country. His 
latest assignment was in the Philadel- 
phia branch of that organization. 


MET ASS’T AGENCY SUP’T 

Fulton W. Jenkins, manager, London 
Ont., Canada district, Metropolitan Life 
has been appointed assistant superin- 
tendent of agencies and assigned to 
— territory, effective November 
up Jenkins has been successively 
a ‘aia manager, field training 








instructor, field training supervisor, man- , 


ager at Yarmouth, N. S., and for the 
past several years manager of London 
district. 





RICHMOND HEARS PROF. McNEILL 

John W. McNeill, professor of eco- 
nomics at the University of Richmond, 
addressed the members of the Richmond, 
Va., Association of Life Underwriters at 
the October luncheon-meeting. 





PRUDENTIAL BOND PURCHASES 

The recent purchase of $15,000,000 of 
Canadian Fifth Victory Loan Bonds has 
been announced. by the Prudential. The 
company maintains offices throughout 
the Dominion. 





PITTSBURGH SUPERVISORS 
Wallace N. DaSef, manager, Brown & 
Bigelow, Inc., addressed the members 
of the Pittsburgh Supervisors Club at 
their meeting held this week. 


Consulting Actuaries 
Woodward, Ryan, 
Sharp & Davis | 


41 PARK ROW, NEW YORK 
Telephone BArclay 7-4443 








HAIGHT, DAVIS & HAIGHT, ln. 


Consulting Actuaries 
FRANK J. HAIGHT, President j 
INDIANAPOLIS 


Omaha Kansas City 
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“THE UNITED STATES LIFE 
INSURANCE COMPANY 


IN THE CITY OF NEW YORK 


Group Life 
Wholesale 
Accident & Health 
Hospitalization 


This comprehensive portfolio offers a 
well-rounded program covering the 
group insurance needs of all types 
of prospects including labor unions. 
For information regarding special 
groups call on your nearest 
USLife general agent. 


RICHARD RHODEBECK 
Superintendent of Agencies 
101 Fifth Ave., New York, N.Y. 




















NEW ENGLAND BOND CAMPAIGN 


Of Life Companies’ Home Office Em- 
ployes in That Sector of U. S. 4,672 
of 6,000 Employes Sign 

In the Third War Loan Drive recent] 
concluded, New England Mutual's vic: 
president and secretary, Morris P. Ca 
pen, and Field Supervisor William 1. 
Wadsworth were given the task of 01 
ganizing the home offices of all life in 
surance companies in the state. Ou! 
of 6,000 employes, 4,672 signed pledge 
for three nights of work and a person 
quota of $1,000 cash sales, and were d¢ 
ignated members of the Treasury Insui 
ance Legion of Massachusetts. 

In New England Mutual’s own offi 
force of 704, pledges of 650 were mad 
of services. They were organized | 
Chairman Frank Elwell and Vice Chai 
men David Hall, James Lawthers, Rol) 
ert Chapman and John Herbert in! 
teams of ten, who worked large 
through local committees in their hom 
towns. 

Enthusiasm was generated by the pul 
lication of a weekly bulletin, “The Bon 
adier,” and the quota of $650,000 sal 
was exceeded by more than 50%, t! 
final figure reaching a total of $1,004,00) 

One of the assistant medical directors 
made 125 calls and turned in over $10, 


000 in cash. 
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Pension Planning Co. Holds Seminar 


The Pension Planning Co. of New 
York City held its 1943 Seminar at the 
Hotel Roosevelt, October 19. 

The morning session was devoted to 
. consideration of the specially blended 
vpe of individual policy and self-admin- 
istration plan developed by the com- 
nanv. The afternoon session was de- 
voted to an open forum discussion on 
tax questions and insurance. 

Among those in attendance were some 
of the representatives of the leading 
New York City banks, including their 
trust officers and counsel interested in 

e subject of Pension Plans, as well as 
representatives of some of the leading 
insurance brokerage organizations in the 

reater New York area. 

Revolutionary Combination of Self- 
administration and Individual Policies 


“Students of the subject have realized 
for some time that trusteed plans in- 
vesting in securities—sometimes called 
Self-administered Plans—have their ad- 
vantages and disadvantages,” said Meyer 
\l. Goldstein, director of Pension Plan- 
ning Co. “Similarly, the typical pension 
trust investing in annual premium re- 
tirement income policies, with or with- 
out life insurance, also has its strength 
and its weakness. 

“Therefore, the trend has been towards 
the evolution of a blended type of plan 
endeavoring to overcome the weaknesses 
of each of the foregoing financial ve- 
hicles, and to endeavor to retain the 
strength of each. This the new Plan of 
the Pension Planning Co. has succeeded 
in doing.” 

Plans Reviewed 

An entirely self-administered plan, 
among. other things, would not have 
the guaranteed market for the provid- 
ing of retirement benefits, nor would it 
have a safe vehicle for the financing of 
death benefits prior to retirement—espe- 
cially if the group were very small, Mr. 
Goldstein continued. 

The typical annual premium retire- 
ment income policy type of pension trust 
has various weaknesses, he said, such as 
the lack of desirable flexibility with 
reference to (1) salary increases, (2) 
salary decreases, (3) provision for tem- 
porary interruption of service, leaves of 
absence (such as military service), (4) 
flexibility as to distribution of employ- 
ers costs in bad business years and good 
business years. Also, the values and 
henefits for employer and employee in 
the event of severance of employment 
and termination of the plan have been 
improved by the new blended plan. 

By utilizing a lower premium annual 
premium policy, such as an Ordinary Ife 
policy, it has provided for death benefits 
prior to retirement as well as an insured 
vehicle for the provision of retirement 

come benefits after retirement through 

use of the conversion privileges and 
he settlement options of a specially 
designed and suited Ordinary life pol- 
icy. Meanwhile, the balance of the fund 

provide the balance of the pension 

nefits are provided through invest- 
ment in securities, generally United 
States Government War Bonds. 

\lso, the plan is flexible to meet the 
arious viewpoints of the employer and 
tie employe, and has been installed by 

ral nationally known organizations. 
Staff of the Pension Planning Company 
he staff of the Pension Planning Co. 
‘sists of the following: 

leyer M. Goldstein, director, is the 
a lor of a text book called Pension, 
Pponus, and Profit-sharing Plans. He is 
aso general agent of the Connecticut 
Mutual Life at 527 Fifth Avenue, New 
York. He is a CLU and a qualifying 
mber of the Million Dollar Round 
bas genga As a member of the law and 
legislation committee of the National 
ciation of Life Underwriters, he ap- 
hei before the House Ways and 
\leans Committee and the Senate Fi- 
nance Committee in connection with the 
new Section 162 of the Revenue Code 
dealing with Pension Plans. He has 


also been a member of a special group 
consisting of representatives of the As- 
sociation of Life Insurance Presidents, 
American Life Convention, and National 
Association of Life Underwriters, a truly 
representative cross-section of the life 
insurance industry, in discussing various 
aspects of the Pension Trust Regula- 
tions, which special group has promul- 
gated their unofficial views of the vari- 
ous conferences. 

Bernard E. Farr, who has recently be- 
come a director of the Pension Planning 
Company, was for ten years in the pri- 
vate practice of law, followed by fifteen 
years as assistant trust officer and per- 
sonnel trust officer of the Chase Na- 
tional Bank of the City of New York, 
with special attention to Pension Plan- 
ning and administration. 

Dr. Ernest Holzinger, a graduate of 
Goettingen University with a Ph.D. de- 
gree, specializing in actuarial science 
and mathematics, before becoming ac- 
tuary for the Pension Planning Co., was 
formerly actuary for German and Ital- 
ian insurance companies, including the 
West German Insurance Society, Provi- 
dent Life Insurance Company, Munich 
Life Insurance Co., Adriatic Insurance. 


Beach Hotel, Chicago, November 16-18, 
a speaker will be Air Vice-Marshal J. A. 
Sully of Royal Canadian Air Force, it 
has been announced by John Marshall 
Holcombe, Jr., manager of the bureau. 
He will be the closing speaker at the 
Wednesday, November 17, session. 


Vice-Marshal Sully has had a distin- 
guished career in military aviation in 
Canada. In the First World War he 
was a pilot and observer in the Royal 
Flying Corps, winning the Air Force 
Cross. After the war he entered the 
general insurance business in Alberta, 
later going with London Life as man- 
ager in Winnipeg and then being trans- 
ferred to Montreal, where he was active 
in the Life Underwriters Association, 
for many years member of its executive 
committee, and president of Life In- 
surance Managers Association. He is 
a Chartered Life Underwriter, receiving 
the degree in 1928. 

At the start of the present war he had 
various commands before becoming Air 
Member for Personnel. Recently he re- 
ceived the Honorary Czechoslovak 
Wings and the Honorary Polish Wings 
for distinguished services rendered the 
air forces of those governments. As 
head of the personnel branch of RCAF 
he is responsible for enlistment, place- 
ment and advancement of 200,000 men 
and 25,000 officers in all branches in- 
cluding the Women’s Division. 





J. A. SULLY 
Air Vice-Marshal RCAF 


At the meeting of the Research Bu- 
reau-Agency Officers at Edgewater 

















“CREAT-WEST LIFE 


Business in Force over $730,000,000 


= LIFE INSURANCE == ACCIDENT & HEALTH 






HE POINTED THE WAY TO 
FREEDOM FROM WANT 


A business woman has plenty to occupy her mind 
without worrying over her own financial affairs 
and her livelihood in years to come. This woman 
asked a Great-West Life man to suggest a plan 
which would make her independent. She now 
deposits a small part of her income each month 
with the Great-West Life. She lives on the rest. 
She will have an assured income when she 
reaches retirement age. 





As shown in this example of the Company’s ad- 
vertising, copy this year features the Great-West 
Life man. He is shown as one well qualified to 
provide the protection which assures both Free- 
dom from Want and Freedom from Fear. 


ASSURANCE COMPANY 
Head Office—Winnipeg 


GROUP INSURANCE 
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John Hancock Ad Study 
Shows Sales by Ages 


PEAK OF SALES” AT AGE 25 


Margaret eed itiaiait Advertising 
Manager, Gives LAA Results of 
Survey of Ad Campaign 


The results of a anes of sales records 
advertising department of 


Mutual were 


made by the 
John Hancock given be- 
fore the Life Insurance Advertisers 
Association in New York last week by 
Margaret advertising 


manager of that company. 


Divver, assistant 


Carried on 





DIVVER 


MARGARET 


with James Peirce, advertising manager 
of the company, the study showed that 
peak of sales to men is reached at the 
age of 25 and that sales fall off from 
that point gradually up to the ages of 
38 to 40 and then fall off sharply. 


records also revealed that in spite of 


These 
number of sales 
kept up 
gradually to age 


the decrease in the 
dollar yolume 
to age 38, then fell off 
60 to 65. 


irom 25 on, the 


“These facts made it obvious,” said 
Miss Divver, “that there is a relation- 
ship between age, income and amount 
ot life insurance carried—and suggested 
that the amount was also affected by 
the number of dependents, irrespective 
of incomes. To see how closely our 
experience and deductions paralleled 


general habits of life insurance pur- 
chase, we made a study through a na- 
tional research organization consisting 


if 6,000 personal interviews with life in- 
purchasers in various income 
groups throughout the country. 


surance 
and age 


Sales to Different Income Groups 


“Specifically we learned that men who 
earn from $0 to $50 a week will carry 

yout 25% more life insurance than 
those who earn from $30 to $39. Men 
who earn from $50 to $60 a week ac- 
purchases of around 40% more 
than those who earn from $40 to $49. 
Men who earn from $60 to $80 a week 
can be expected to carry fifty per cent 
more life insurance than those who earn 
from $50 to $59, 

“Likewise, incomes being equal, men 
with one dependent buy 10% more life 
insurance than men with none. Men 
with two dependents buy 12% more life 
insurance than men with one. Men with 
three dependents buy 25% more life 
Insurance than men with two. Men with 
four dependents buy 20% more life in- 
surance than men with three. We dis- 
covered that of the men who buy one 


count fol 


policy three quarters will have bought 
this policy by the time they are 22. Of 
those who buy more than one policy, 


three quarters will have bought their 


Panel on Wartime Advertising 


Featured on Closing Day of LAA Meeting in N. Y.; Partici- 
pants Were Carroll Frey, H. A. Richmond, 
Margaret Divver; F. J. O’Brien Presided 


most interesting of the 
panel discussions at the Life Adver- 
tisers Association annual meeting in 
New York City last week came on the 
final day when “Advertising Developed 
to Meet Wartime Conditions” was fea- 
tured. Under the chairmanship of 
Francis J. O’Brien, Franklin Life’s sales 
promotion manager, a smooth-moving 
program was presented with the par- 
ticipants being Carroll Frey, Penn Mu- 
tual’s editor; H. A. Richmond, Metro- 
politan Life’s advertising research man- 
ager, and Margaret Divver, John Han- 
cock’s assistant advertising manager. 
Miss Divver’s talk is reviewed in an- 
other column, 

Carroll Frey indicated the careful at- 
tention which the Penn Mutual has given 
to wartime conditions in its advertising 
and direct mail material. Along with 
other Philadelphia companies his com- 
pany has stressed the purchase of war 
bonds in cooperative newspaper adver- 
tising. Life insurance agents of that 
city also joined together in similar ad- 
vertising. The Penn Mutual’s _ first 
project was a morale-building message 
to its agents under the title of “Penn 
Mutual’s Part in Victory’ which gave 
assurance to field representatives that 
they were an essential part of the in- 
dustry at this time. Lead-off article in 
this book was written by President John 
\. Stevenson, followed by a complete 
list of the number of Penn Mutual peo- 
ple in the armed forces, and a list of 
those who were contributing to the war 
effort in civilian defense and similar ac- 
tivity. Next the emphasis was given to 
what the company is doing to back up 
these activities. 

Mr. Frey thought that this was the 
kind of material that made “good read- 
ing” at this time, that it made a good 
impression on the public. 

Service Men’s Questions Answered 

Another popular booklet, he said, was 
“Answers to Service Men’s Questions” 
in which the Penn Mutual supplied all 
kinds of helpful information including 
advice on National Service Life Insur- 
ance. This booklet was appreciatively 
received both by service men and mem- 
bers of their families. 

Mr. Frey then told of his company’s 
convention-by-mail which served to an- 
swer the question as to “what consti- 
tutes our marketing job today and how 
can we best meet it?” In preparation 
of this material Mr. Frey obtained the 
help of specialists on various types of 


One of the 


life insurance selling. Their articles 
were timely and helpful. The best liked 
question among the agents, Mr. Frey 


discovered, was “What do you do to 
dominate an interview in the first sixty 
seconds?” Another observation was 
that “you will probably get your quickest 
and most shrewd answers from women 
agents. Therefore, never pane them sad 


second policy by the time they are 30.” 

Commenting on the Starch survey re- 
sults, Miss Divver said: “We think the 
results of our 1942 advertising, as testi- 
fied by the Starch surveys, are con- 
clusive proof that harnessing a copy- 
writer to a set of facts does no more 
harm than putting an experienced jockey 
on a race horse. According to Starch, 
these advertisements cost less per read- 
er and had higher thorough readership 
than we had ever received before. 
Against other advertisements in the 
book, we ranked among the top fifteen 
in every particular, including ‘seen,’ 
‘read some,’ ‘read most’—with the ‘read 
most’ figures outstripping all the rest.” 


$15,000,000 SUBSCRIPTION 
; Mutual Life of Canada has subscribed 
— to Canada’s fifth Victory 
,Oan. 


when seeking field reactions to current 
problems.” 


Material for Returning Soldiers 


The next logical project in wartime 
material, in Mr. Frey’s opinion, is a 
booklet which will give helpful advice 
to soldiers and sailors returning from 
the fighting fronts. They want the re- 
assurance that jobs will be awaiting 
them when they get home; they want to 
know about changes in the business and 
what problems they will be up against 
in meeting competition. Briefly, this 
booklet must aid them in picking up lost 
ground, and Mr. Frey is convinced that 
the mood of the returning war veteran 
will be one of determination to do a lot 
of studying; an eagerness for training 
in the latest sales methods. Chief ques- 
tion in Mr. Frey’s mind is whether “we 
are planning along the proper lines now 
to be of greatest aid to our soldiers and 
sailors.” 


Metropolitan Life’s Program 


H. A. Richmond, Metropolitan Life, 
featured the changes made in his com- 
pany’s advertising when United States 
entered the war. New ad copy themes 
included advice on food rationing prob- 
lems, helpful hints to Victory gardners, 
and to new workers in war plants. A 
recent national advertisement, for ex- 
ample, featured “Absenteeism in Indus- 
try.” Another told about home safety, 
and still another was on “Foot Health 
and Comfort.” 

For the past five years the Metropoli- 
tan has featured in its business institu- 
tional ads helpful information about life 
insurance company operations. Lately 
these ads have stressed the contributions 
being made by life insurance to the war 
effort. Nearly all of them have carried 
a footnote which urged that war bonds 
be bought. Notable among recent ads is 
the one entitled “The Life Insurance 
Agent in Wartime” which served to 
dramatize his usefulness to the insuring 
public. Mr. Richmond also called atten- 
tion to Metropolitan ads giving specific 
information to men in the service and 
their families. 

In addition, the Metropolitan has 
widely distributed an eight-page folder 
on the American Flag; a leaflet on con- 
servation of tires and gasoline; a book- 
let “We Are All in the War,” and fold- 
ers containing advice on what to do in 
an air raid, how to keep the garden 
going, etc. The company also Supported 
blood donor projects by distributing a 
booklet with aid of the Red Cross which 
explained why blood plasma can save a 
soldier’s life. Finally, the speaker told 
of a message entitled “A Field Force at 
War” which described what their 27,000 
field men and women are doing in the 
Common Cause. Many of Metropolitan’s 
ad messages were “blown up” to poster 
size and put on display in district offices 
around the country. 





LAA AWARDS CORRECTION 

In the list of awards in the annual 
competition held by the Life Insurance 
Advertisers Association in New York 
last week, the Connecticut General 
should be substituted for Connecticut 
Mutual in the classification ‘Policy- 
holders Relations” under Group 4 as 
printed in The Eastern Underwriter 
October 22, Page 7 





ADVANCE C. E. VAN PATTEN 
C. E. Van Patten, agency supervisor, 
Chicago branch office, Occidental Life 


of California, has been appointed home 
office assistant district manager for the 
company with headquarters in Chicago, 
and will work with home office repre- 
sentative George Shipley. 


Sylvia Porter Sees Danger 
Of Post-War Inflation 


There is a real danger of a terrific 
post-war inflation in the United States, 
sufficient to undermine the faith of mil- 
lions in life insurance as a protection 
and as a means for savings, Sylvia F. 
Porter, financial editor, New York Post, 
told the members of the Life Insurance 
Advertisers Association, last week at 
Hotel Pennsylvania, New York. “The ma- 
jor inflation threat is not during thes 
wartime years of rigid controls,” Miss 
Porter said, “that will come when the 
fighting ceases and $75,000,000,000 of 
spendable funds will be pressing for 
civilian goods.” 

Miss Porter said that the relationship 
between life insurance sales, public con- 
fidence in insurance and inflation is so 
clear that it needs no emphasis at this 
point. “Life insurance and the varieties 
of annuity and endowment policies avail 
able represent the savings and hopes of 
67,000,000 policyholders. Regardless of 
what the salaries, incomes or wages of 
these families are, their insurance is an 
extremely personal and important say- 
ings medium. Obviously, if inflation 
gets a greater hold on America and the 
cost of living skyrockets, $100-per- 
month annuity or a $25,000 policy may 
mean pitifully little in terms of bread 
and meat. There is mighty little com- 
fort in a $50 weekly insurance check if 
that $50 buys only enough to keep a 
beneficiary from starvation. 

“Clearly,” she said, “life insurance 
companies and their representatives are 
facing a crisis not only in their own 
business but also in their own lives. 
Life insurance cannot be sold to a 
nation suffering from the miserable ef- 
fects of a steadily rising cost of living. 
Life insurance cannot be believed in by 
a people watching their own savings be- 
come meaningless. 

“As for life insurance advertisers, they 
clearly have a separate duty to perform 
—namely, to spread from coast to coast 
information on the danger of inflation 
and our individual parts in preventing 
it. 





Los Angeles Life Insurance 
Trust Council Meets Nov. 


Life Insurance & Trust Council of 
Los Angeles will: start its Winter sea- 
son with a dinner meeting November | 
when William D. Gallagher, trust coun- 
sel for the Bank of America, will address 
the organization on “Joint Tenancies 
and Community Property with Relation 
to Recent Tax.” Officers of the Council 
are these: president, Henry E. Belden, 
CLU, assistant general agent, Union 
Central Life; vice president F. H. Kerns, 
Union Bank & Trust Co.; secretary- 
treasurer, Martin L. Scott, CLU, Scott 
& Co.; assistant secretary-treasurer, 
Miles Fling, Citizens National Trust & 
Savings Bank. Members of the execu- 
tive committee are: Howard H. Rolajp, 
Metropolitan Trust Co.; B. L. Smith, 
California Trust Co.; Millar W. Hickox, 
CLU; John R. Mage, CLU, Murphy & 
Mage, general agents, Northwestern 
Mutual. 





AGENCY ADVISORY COMMITTEE 


During the last three months of 1943 
the Columbian National Life, Boston, 
will conduct a victory campaign in honor 
of Francis P. Sears, president of the 
company. There will be a victory tro| 
for the winning agency in each of |! 
company’s two agency: groups and |‘! 
winning agencies will be invited to scrvé 
as members of a special Agency \d- 
visory Committee during 1944. Jlrs 
committee’s duties will be to formulate 
ideas and plans to promote closer 
operation between the home office 
field representatives and to stimulate 
suggestions for the general progre- 
the company. 


° 


A great amount of time is consumed 
in talking nothing, doing nothing, ane 
indecision as to what one should do— 
Mary Baker Eddy. 
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James C. Malone, vice president and 
general manager, Retail Credit Co., is a 
trustee of Wesleyan College, oldest 
chartered college for women in the 
world, and he attended the “homecom- 
ing” ceremonies of Madame Chiang Kai- 
shek at Wesleyan, which she had at- 
tended when very young. All three of 
the famous Soong sisters were Wes- 
leyan students. An extended account of 
the visit to Wesleyan by the wife of 
the Chinese generalissimo was written 
by Mr. Malone, printed in the October 
issue of Inspection News, published by 
Retail Credit Co. 





For years the general opinion has 
been that the Equitable Life Assurance 
Society of London is the oldest life 
insurance company in the world, but 
now comes the Norwich Union Life 
with a claim to that title. 

The Equitable was established in 
1762 as Society for the Equitable Assur- 
ances of Lives and Survivorships: and 
was duly enrolled in the Court King’s 
Bench in 1765. 

Now, a history has been written of 
the Norwich Union Life Insurance So- 
ciety, and its affiliated company, the 
Norwich Union Fire in which the state- 
ment is made that while the Norwich 
Union Life was actually founded 135 
years ago it absorbed the Amicable So- 
ciety in 1866, and the Amicable Society 
was established in 1706. 

The history gives a brief resume of 
the annals of the Norwich Union Life 
from its foundation in 1808 to the pres- 
ent day. From 1808 to 1910 the Norwich 
Union had only four chief officers—an 
amazing record, which is largely due to 
the fact that Sir Samuel Bignold, who 
became chief officer in 1815, remained 
in that position until 1875, while J. J. W. 
Deuchar, who became chief officer in 
1887, continued to govern the affairs of 
the office until 1910. 

Shortly after the appointment of Mr. 
Deuchar, the Norwich Union, which had 
hitherto transacted practically all its 
business within the British Isles, de- 
cided to extend its field of operations 
abroad. One striking result of this was 
that new sums insured, which in 1890 
amounted to only $3,761,415, by the date 
of Mr. Deuchar’s retirement had reached 
$27,928,925, 

By 1930, under the management of 
M. Mackenzie Lees, this total had been 
further raised to $40,990,670, and for 
1937—the last year under the manage- 
ment of H. G. Wilton—the new business 
reached the record figure of $57,650,600, 
while the total funds amounted to $235, - 
251,555, or more than 25 times, the 1890 
‘otal, 

Mr. Wilton resigned at the end of 
1937 and the present manager is W. W. 
Williamson, whose brother, E. F. Wil- 
liamson, was for some years general 
manager of the sister office, Norwich 
Union Fire. E. F. Williamson retired 
as manager two years ago, but con- 
linues on the board of directors. Pres- 





LOS ANGELES BAR ASS’N 

Los Angeles Bar Association an- 
iounced the formation of its Insurance 
section, created under the authority of 
1 resolution adopted by the board of 
‘rustees of the association at its meet- 
ing last July. Joe Crider, Jr., Crider, 
Rundle & Tilson, has been named chair- 
man of the section; Henry Duque, 
Walker Adams & Duque is vice chair- 
ian; chief assistant Insurance Commis- 
sioner Grant B. Cooper is secretary- 
treasurer, 


HEAR H. J. CUMMINGS 


Harold J. Cummings, St. Paul, Minn., 
vice president and superintendent of 
agencies of the Minnesota Mutual Life, 
addressed the Des Moines Life Under- 
Writers at its October meeting. 


HEARD on the WAY 








ent general manager of Norwich Union 
Fire is W. J. Rice. 

The shares of the Norwich Union Fire 
are held by the Norwich Union Life, and 
there appears every reason to believe 
that both offices will in the years ahead 
continue their record of striking progress 
unchecked. 





Hugo R. Schmitt of Penn Mutual’s 
Spence agency in New York, has de- 
veloped an original angle in selling to 
strangers. He says: “The reason a pros- 
pect doesn’t want to see a strange agent 
is because he knows nothing about him 
and hence thinks it means seeing just 
another agent. But if he knew some- 
thing about him and had reason to be- 
lieve that this agent—because of educa- 
tion, training, experience should be qual- 
ified to serve him intelligently then he 
would not be so averse to seeing him. 
Also, if he knew something of the agent’s 
interests and associations he might dis- 
cover they had some things in common 
and this could lead him to make an 
appointment.” 

On this theory Mr. Schmitt attaches to 
his approach letter requesting an inter- 
view an outline biographical note of his 
own training, experience and associa- 
tions. The approach letter suggests that 
he has a proven idea that is worthwhile 
and requesting a brief interview. A day 
later he telephones for an interview. 





George Stewart of the Kenneth W. 
Conrev and Associates agency, Penn Mu- 
tual Life, who is celebrating his tenth 
anniversary with the company this 
month, averages ahout 100 cases a year. 
He paid for $447,000 his first year. In 
1937 he paid for more than $1,000,000 
and in 1939 more than $2,000,000. He led 
the Penn Mutual in 1937 and 1939. He 
has appeared as a speaker on many pro- 
grams. Mr. Stewart is a graduate of 
School of Engineering, University of 
Pittsburgh. 





Ellen Burchenal Green, daughter of 
Robert M. Green, vice president, Pru- 
dential, and Mrs. Green, and Ensign 
Thomas C. Petty, U. S. Navy, were 
married at St. Peter’s Episcopal Church, 
Essex Fells, N. J., Saturday. Mrs. Petty 
is a graduate of Kimberley School, 
Montclair, N. J., and of Ogontz, Jr., 
College. Ensign Petty went to Blair 
Academy and to Stevens Institute. His 
parents live in Lebanon, Pa. 





When the Penn Mutual Life joined 
the American Life Convention about five 
years ago at the suggestion of John A. 
Stevenson and Alexander E. Patterson, 
William H. Kingsley was president of 
the company. In commenting upon Penn 
joining, The Eastern Underwriter said in 
its issue reporting the recent meetings 
of American Life Convention in Chicago 
that William A. Law was president of 
the company at that time. 

Uncle Francis. 


HEAR JAMES ELTON BRAGG 

James Elton Bragg, Doremus-Bragg 
Agency, Guardian Life, addressed a re- 
cent meeting of the agency force of the 
Ives and Myrick Agency, Mutual Life 
of New York, which marked the open- 
ing of a project known as “Two Per- 
fect Weeks.” Each member of the 
agency has set for himself a quota in 
calls, interviews and sales which he will 
strive to attain during a two week 
period. 


HEAR PROFESSOR W. G. BAILEY 

Professor William G. Bailey, econo- 
mist, Travelers, Hartford, spoke at the 
meeting of the Louisville Association of 
Life Underwriters, last week. Professor 
3ailey, who has been with the company 
twenty-five years spoke on “Selling Life 
Insurance in War Times.” 
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“SERVICE AS YOU LIKE IT" 
If you want real honest to goodness service, consult 


CHARLES EDWARDS 


General Agent 


MANHATTAN LIFE INSURANCE COMPANY 
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SEPTEMBER BUSINESS UP 28.6% 





Amount for Year to Date Increases 
5.8%; New Business for First Nine 
Months Totals $6,216,001,000 


Showing the largest percentage in- 
crease for any month this year, new life 
September was 286% 
more than for September 1942, accord- 
ing to the Association of Life Insurance 
Presidents. The amount for the first 
nine months was 5.8% more than for the 


corresponding period last year. The re- 
port aggregates the new paid-for busi- 
ness—not including revivals, increases or 
dividend additions—of thirty-nine United 
States companies having 81% of the 
total life insurance outstanding in all 
United States legal reserve companies. 
All classes contributed to the September 
increase, 

For the month, the total new business 
of the thirty-nine companies was $684,- 
608,000 against $532,294,000 during Sep- 
tember of last year—an increase of 
28.6%. New Ordinary business was 
$448,042,000 against $335,700,000—an_in- 
crease of 33.5%. Industrial insurance 
was $123,859,000 against $111,795,000—an 
increase of 32.9%. 

For the first nine months of this vear. 
the new business of the thirty-nine com- 
panies was $6,216,001,000 against $5,873,- 
217,000 for the corresponding period of 
1942—an increase of 5.8%. Industrial in- 
surance was $1,067,981,000 against $1,134,- 
262,000—a decrease of 5.8%. Group in- 
surance was $1,071,650,000 against $890,- 
237,000—an increase of 20.4%. 


insurance for 


METROPOLITAN BOND AWARDS 


Accomplishments of the leading Bond- 
adiers of the Metropolitan Life in 
Greater New York during the Third War 
Loan Drive were recognized at a lunch- 
eon given last week at the company’s 
home office. The 12,500 members of the 
company’s home office staff sold 56,542 
bonds for a total of $10,651,050 during 
the drive. while the 3,060 fieldmen and 
district office clerks in the Greater New 
York area reported 29,616 sales for $8,- 
359,625. Certificates were presented by 
Leroy A. Lincoln, president, to the men 
and women who led in the number of 
sales and in total amount of bonds sold. 
In the home office, Elmer Q. Oliphant, 
former Army football star and Group 
insurance supervisor, led in number of 
sales and total amount, with 454 sales 
for $2.776,650. The woman leader in num- 
ber of sales was Mrs. G. V. Hochstet- 
ter, Industrial underwriting, with 272 
bonds sold, while the largest total 
amount sold by a home office woman 
was the $123.900 credited to Mildred 
Liner, actuarial. The leading fieldman in 
number of sales was Manager L. J. Dim- 
itroff, Brooklyn, with 1,603. The largest 
amount was reported by Herbert R. Ket- 
zer, St. George, S. I. 


INSURANCE SOCIETY COURSES 

The Insurance Society of New York, 
Inc., is offering two courses in life in- 
surance during the 1943-1944 school 
vear. The courses are designed for home 
office and agency employes and to pre- 
pare students for the examinations of 
the Insurance Institute of America and 
the Life Office Management Association. 
Each course will consist of twenty ses- 
sions of one and one-half hours each. 


ORDINARY SALES GAIN 
The Life Underwriters Association of 
the City of New York, Inc., estimates 
total sales of Ordinary life insurance in 
New York City for September as $42,- 
747,000, which compares with $28,793,000 
reported for September, 1942. 








Americans Own Over Six 
Billions in Annuities 


2,038,000 CONTRACTS 


Individual Annan Total 923,000, Rep- 
resenting an Annual Income 
Of $444,000,000 


IN FORCE 


More than $6,000,000,000 has been set 
aside by the American people with their 
life insurance companies for the future 
payment of annuity income, it is re- 
ported by the Institute of Life Insur- 
ance. An analysis of the last annual 
reports of the companies shows 2,083,000 
annuity contracts in force in the coun- 
try through the life insurance compa- 
nies, a total annual income of $663,000,- 
000 being represented by these contracts 
and a total of $6,046,000,000 funds being 
held for these future payments. 

“These funds represent an important 
part of the security which the American 
people have achieved through their in- 
dividual initiative,” the report. states. 
“Largely developed in the past two 
decades, these annuities reflect the de- 
termination of the people to assure an 
income specifically for retirement and 
supplement the funds provided from 
conversions of life policies, savings and 
other sources.” 

Of the aggregate, 444,000 are now in 
full force, paying out annual income of 
$162,000,000; while 1,114,000 are fully 
paid for, with annual income of $214,- 
000,000 to begin at some future date; 
and 480,000 are partially paid for, with 
annual income of $287,000,000 to begin 


at some future time. 
Group Annuities Gain 


Group annuities gained last year, the 
number of certificates in force increasing 
by 5% and the amount of income set 
up under these certificates increasing by 
8%. These annuities, a development 
since 1921, have been put into effect 
widely by business management to pro- 
vide retirement income for employes 
and they now constitute the largest 
number of annuities in force, more than 
50% of the aggregate. There are 1,024,- 
000 Group certificates in force, repre- 
senting annual income of $179,000,000. 
Of this $24,000,000 is now payable an- 
nually under 34,000 certificates; while 
$147,000,000 represents income payable 
at some future date under 973,000 cer- 
tificates fully paid for now; and $8,- 
000,000 is income payable at some future 
date under 17,000 certificates on which 
payments are still being made. 

Individual annuities total 923,000, rep- 
resenting annual income of $444,000,000. 
Of this $114,000,000 is now payable under 
354,000 contracts; while $51,000,000 is 
payable at some future date under 108,- 
000 contracts which are now fully paid 
for; and $279,000,000 is income pavable 
at some future date under 461,000 con- 
tracts on which premiums are still being 
paid. 

Annuity income totalling $40,000,000 
is also set up for Americans through 
91,000 supplementary contracts, repre- 
senting proceeds of life insurance poli- 
cies converted into life income. Of this, 
$24,000,000 is now payable annually under 
56,000 supplementary agreements; and 
$16,000,000 is payable at some future 
time under 35,000 of these supplementary 
contracts now set up. 





FRATERNALS ENDORSE BILL 


Opposition to Federal control of the 
insurance business was expressed in a 
resolution adopted at the annual In- 
diana Fraternal Congress convention in 
Indianapolis. The Pica asked sup- 
port of the Van Nuys-Bailey insurance 
bill. 
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AIR TRANSPORT FORUM 
In the current issue of Insurance Coun- 


sel Journal is printed an open forum on 


Air Transport Insurance, chairman of 
hich was FE. Smythe Gambrell, Atlanta, 
counsel of Eastern Airlines. Mr. Gam- 
brell gave interesting facts about the air 


transport field. Up until the war com- 
nercial air lines had something less than 
$00 air planes in regular service with only 
a few thousand pilots. During the war it 
vas necessary for the Government to take 
over half of the existing planes used by 
+} 


e airlines, so the airlines now have less 


than 200 planes, but their load factors have 
been increased and they are today hauling 


about as much traffic as they did before 


Mr. Gambrell predicted that within two 
or three years we probably will have more 
than 2,000 commercial airplanes on the 
domestic routes of this country. In the 
last year or two tens of thousands of 
young men have learned to fly and many 
will come back from the war and want 
to get into the aviation industry. 

\nother interesting point made by Mr. 


Gambrell was this: 


“Aviation, as I see it, is not a narrow 
and single track business, but it is a con- 
cert of a good many businesses, all fun- 
nelling into the aviation industry. The air- 
craft manufacturer is an essential part of 
the industry. The rubber manufacturer, 
the radio manufacturer—a great many 
businesses all have close relationship to 
the aviation industry, as a whole. Those 
allied industries have been working very 
hard, conducting splendid and extensive re- 
search, in an effort to make their fullest 
contribution to the general aviation indus- 
try and to air transportation. 


“The Federal Government has recognized 
the supreme importance of developing avia- 
tion in the adoption of its Act of 1938, 
and the government stated in the declara- 
tion of policy that it was the desire of 
the Government to foster, encourage and 
develop air transportation in this country. 
It is rather unusual for the Government 
to single out an industry for special en- 
couragement, but that has been done in 
several instances in connection with legis- 
lation on aviation. So I think there is 
every reason for all groups having rela- 
tionship to the industry, or being in any 
wise interested in it at this time, to begin 
seriously to consider making the greatest 
possible contribution to its progress.” 

One of the speakers in the forum was 
Paul M. general counsel, United 
Air Line He thought that when 
the war ends a number of airlines of the 


Godehn, 
s, Chicago. 


country will require as promptly as pos- 
sible four-engine equipment which will 


carry a great many more passengers than 


the DC-3 airplane commonly used now 
can accommodate. Said Mr. Godehn: 


don’t think that will increase hazards 
in aviation. On the contrary, I think there 
is an element of safety in four engines 
which will have the opposite effect.. How- 
ever, that does not alter the fact that the 
result of an accident with a four-engine 
airplane, filled to capacity, will be much 
more serious than it is with smaller equip- 
ment, and especially so if an accident hap- 
pens to occur in one of the states—I think 
there are about seventeen of them, where 
they have no limit on the liability for 
wrongful death. 

Another thing that I think will happen 
pretty promptly after the war will be a 
great increase in cargo transportation. I 
think is quite likely that there will be 
a substantial reduction in air express rates 
as soon as the airlines can get ships to 
operate as exclusively cargo ships, With 
express rates as they are today there are 
not so very many commodities that can 
afford to pay the much higher price than 
you have to pay for rail express, be- 
cause they don’t require that speed in trans- 
portation; but a reduction in rates will 
open up a whole lot of new commodities 
that have not heretofore moved by air 
express. 

Mr. Godehn thought Federal legislation 





on the civil aviation liability is a desirable 
thing for all interested parties. It seems 
desirable from the standpoint of the in- 
surance company because it can place a 
limit on the extent of the risk insured, he 
said. For a similar reason it is desirable 
for an airline and is likewise desirable 
for a claimant to be relieved of the enor- 
mous difficulties of proof that are en- 
countered often in aviation accidents, and 
the claimant better off if he 
had a known liability, even if it were a 
than to have to 


would be 


liability without a fault, 
litigate the question. 


John M. Grimes, Sr., father of John 
M. Grimes, Jr., agency secretary, Bank- 
ers Life Co., has been appointed State 
Treasurer of Iowa by Governor Bourke 
Hickenlooper, to succeed the late elected 
incumbent, W. G. C. Bagley. Mr. Grimes 
will hold office until a successor is 
chosen at the general election to be 
held in November 1944. He is 70 years 
of age and for the past 14 years has 
been editor of the Osceola, Iowa, Sen- 


tinel. Prior to that he was in the bank- 
ing business in Perry, Iowa. 
x *£ x 


W. H. Oppenheimer, member of the 
St. Paul law firm of Oppenheimer, Hodg- 
son, Brown, Donnelly & Baer, was 
elected a director of the St. Paul Fire 
& Marine at the quarterly meeting Octo- 
ber 18. He is a successful insurance at- 
torney in the Northwest and his firm 
has been general counsel for the St. 
Paul for several years. 




















Picture above was taken at last week’s meeting of Life Insurance Advertisers 


Association at Hotel Pennsylvania, New 


mitteemen of association. 

Sitting L. to R.: Z. Starr 
mond, Metropolitan Life; Lewis B. 
Provident L. & A. (president of LAA); 
J. O’Brien, Franklin Life. 

Standing: Donald M. Tudhope, 
Phoenix Mutual; A. Scott Anderson, 
American Mutual Life. 


Armstrong, Republic } 
Hendershot, 
Powell Stamper, National L. 


National Life of Canada; C. 
Equitable of JIowa; 


York. It consists of officers and com- 
A. Rich- 
Leiper, 
Francis 


National Life; H. 
3erkshire Life; Bart 


& A.; 


Russell Noyes, 
Russell B. Reynolds, 





John G. Maglisco, formerly a mem- 
ber of the Pittsburgh agency, the Bank- 
ers Life Co., now an army private sta- 
tioned at Fort Monroe, Virginia, is a 
member of an entertainment group en- 
tertaining soldiers at various camps and 
bases. He is developing into a very 
good “trouper” as well as “trooper.” 


TED DUNSHEE 


Ted Dunshee, son of Kenneth H. 
Dunshee, director of public relations of 
the Home Fleet and curator of the H. V. 
Smith museum, and Mrs. Dunshee, en- 
ters a new role as photographer’s model. 
The above picture reveals his identity 
as the sturdy little chap whose rear view 
picture appears in the current issue of 
News From Home, which is a_ special 
farm edition. People have been inquir- 
ing about the subject of the candid 
camera shot of the young farmer which 
appeared under the heading, “Goin’ to 
Feed the Chickens—Even the five-year 
old has an important job to perform 
these busy days.” The picture was 
snapped by Ted’s father at the Dunshee 
farm in Sussex County, N. J., with its 
fine old house and barns more than a 
century old. He joins with the entire 
Dunshee family in viewing farm life and 
farm work enthusiastically and seriously. 
Althought the caption refers to him as 


D. W. Pierce, Sr., Los Angeles resi- 
dent vice president, Globe Indemnity, is 
in New York visiting home office. 

* ok Ok 

Lt. Col. Alfred Monsalvatge, on leave 
of absence as a representative of the 
Mutual Life at Augusta, Georgia, was in 
direct command of the searchlights of a 
coast artillery unit in Guadalcanal which 
picked up two raiding Jap twin-engined 
bombers recently and covered them until 
a P-38 fighter scored two bull’s eyes. 

*k * x 

Staff Sergeant Edwin Kleine, son of 
George Kleine, supervising assistant in 
the Myer agency, Mutual Life in New 
York City, has been awarded the Air 
Medal for distinguished service in line 
of duty. Sergeant Kleine is a_ radio 
operator with the Anti-Submarine 
Squadron and is at present stationed in 
England. 

k * x 

Clyde B. Smith of Lansing, Mich., who 
was president of the National Associa 
tion of Insurance Agents in 1929-1930 
and is one of the most popular past 
presidents of the organization, was a 
New York visitor this week. 

x Ok Ox 

J. A. McCamus, former general su- 
perintendent of agencies, North Ameri- 
can Life of Canada, has been promoted 
to colonel in charge of the Canadian 
Armored Corps Training Establishment 
at Camp Borden, Ontario. 

Luke Wright, Greensboro, N. C., for 
some time in charge of the mortgag: 
loan department of the Jefferson Stand- 
ard Life, recently resigned to become a 
member of the law firm of Smith, Wha: 
ton & Jordan. 

* 

Lieutenant Robert Hyde, former s| 
cial agent of Groninger & Co., and we! 
known in Pacific Northwest insura 
circles, is recovering from wounds 1 
ceived as a member of the air for 
which bombed the Ploesti oil fields. 

x ok x 


} 


J. Clark, Aetna Life, has been made a 
member of the board of directors of tl: 
Arkansas State Junior Chamber of Cor 
merce, and is national committeeman for 
Arkansas. 





a five-year-old, Ted wants the world t 
know that since the picture was snappe | 
last summer, he has turned into a six- 
year-old. 
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Insurance Men, Who Had Been In- 
terned, Are Among Grips- 
holm Passengers 
A number of insurance men are among 


the passengers on board the exchange ship 
Gripsholm which left a Portuguese col- 
ony near West India with approximately 
1,200 persons who had been interned in 
Shanghai by the Japanese. Port in Portu- 
euese India from which Gripsholm sailed 
was Mormugao. Before Gripsholm sailed 
for United States the Japanese exchange 
liner Teia Maru sailed for Japan with Jap- 
anese nationals who had been prisoners 
of the Allies. They had arrived at Mor- 
mugao on the Gripsholm. 

Among the repatriates on board the 
Gripsholm are two representatives of 
American Foreign Insurance Association. 
They are James Nichols and T. B. Brown, 
Jr. Mr. Nichols has been with AFIA 
eighteen years, most of that period having 
been in Calcutta. In 1939 he became man- 
ager in Shanghai, succeeding Fred E, 
Vincent, who is now with head office of 
AFIA in New York. 

Mr. Brown was North China manager 
at Tientsin, a branch of Shanghai offices. 

Another passenger on Gripsholm is Rob- 
ert D. Ralfe, resident secretary, Manu- 
facturers Life, in Shanghai since 1937. 


Philosophy of J. B. Levison, Retiring 
Chairman of Fireman’s Fund 

Reading of the retirement of J. B. Levi- 
son as chairman of the Fireman’s Fund, 
and, therefore, of his disappearance from 
the insurance scene after an experience of 
decades in it, many insurance men will 
recall unusually pleasant personal mem- 
ories of him, His background of culture, 
extensive travel in many parts of the 
world, acquaintance with the outstanding 
figures of the theatre and music dating 
pretty far back, his extraordinary knowl- 
edge of insurance, shipping, world condi- 
tions, made him one of the most attrac- 
tive of companions. 

Close to his heart was the Bohemian 
Club of San Francisco and it gave him 
ereat pleasure to take his friends from 
out of town there. Before they left they 
had been made acquainted with the history 
and traditions of the club; the story of 
all of its paintings, the careers of the 
painters. He got a kick, too, out of 
taking visitors whom he liked to the top 
of a hill in the city from where he would 
lescribe the progress of the San Francisco 
fire. He knew what had happened on 
every block in that conflagration which 
ollowed the earthquake and no lecture 
could be more interesting than the graphic 
tory which Mr. Levison would narrate 
f this disaster, Always he would con- 
clude with some remark showing the pride 
he felt in the great modern city stretch- 
ing out at the visitor’s feet. 

Music has played a big part in his life. 
hat interest started when he took lessons 
in the flute in 1882. Before long he was 
able to join the leading amateur orchestra 
of the city, then called the Orchestral 
Union. That was the beginning of his 
acquaintance with the principal musicians, 























both amateur and professional, of San 
Francisco, and, in later years, of the 
greatest musicians in the world. He made 
it a practice for some years to call on 
all the flutists who came to San Francisco, 
some with opera companies, some concert- 
izing, and formed lifelong friendships. The 
Orchestral Union subsequently became the 
Philharmonic Society, of which he also 
became a member. 

Mr. Levison was born and spent his 
early boyhood in the mining camp town 
immortalized by Mark ‘Twain, Virginia 
City. He was brought to San Francisco 
bv his parents in the middle seventies at 
the peak of the Big Bonanza excitement. 
When 15 he began his insurance career, 
first job being with the New Zealand in 
San Francisco. He joined the Fireman’s 
Fund when 28 and has had one of the 
most successful careers in history of ma- 
rine and fire insurance. Facts in that 
career have been often printed. 

In 1933, having reached three score and 
ten, he wrote some memoirs, concluding 
with this statement of his philosophy of 
life: 

“First of all I was most fortunate in 
iny parents. ‘They were provident at all 
times, brave in adversity, wise and far- 
seeing when conditions improved. The 
stronger character was my _ wonderful 
mother, but my father in his quiet way 
supplemented her teachings and guidance 
not only by good example but also by 
advice, precept and a degree of integrity 
that left a lasting impression upon us. 

“Family life should always come first. 
To love, honor ond respect one’s parents, 
to give one’s self to them unremittingly ; 
to establish close ties with and assist one’s 
brothers and sisters in any and all circum- 
stances—this is to make the right start. 
I can truly say that my brother, my sis- 
ters and I began our lives under these 
conditions. We were knit together by the 
closest of ties. When the time came for 
us to go out into the world we could look 
back to the’ lessons taught and the stand- 
ards established in our home as well wor- 
thy of our guidance and inspiration. 

“Having been taken out of school at 14 
to help maintain the family I had to 
forego many pleasures in which my com- 
panions indulged. I was, therefore, taught 
self-sacrifice in early youth—a most val- 
uable training and experience. 

“Next to my home environment I was 
most fortunate in the character of my 
employers so that I early learned the cor- 
rect standards and ethics of business. 

“Here I must refer and pay a tribute 
to the very great influence William J. 
Dutton exercised on my life from the 
time I joined the Fireman’s Fund Insur- 
ance Co. at 28 years of age. 

“Another fortunate and far-reaching in- 
fluence upon my life has been the com- 
panionship and stimuldtion of friends 
from the time of early manhood, the value 
of which cannot be overestimated Un- 
fortunately, most of my earlier companions 
have passed to the Great Beyond. Their 
memories remain. In my opinion a true 
and unselfish friendship between men is 
one of life’s greatest gifts and delights. 

“My early interest in music, to which I 


was directed by my mother, led me to 
that cultural side of life which might not 
otherwise have come to me in view of my 
limited advantages. Music has been a 
deep source of pleasure and joy to me. 
As a young man it brought me into con- 
tact with congenial spirits; later with art- 
ists and musicians, many of whom became 
close friends. Besides, it led me into clubs 
and other associations where the arts are 
honored and through which I have formed 
lifelong friendships. 

“Furthermore, it enabled me in later 
years to take a gratifying part in the 
development of music in San Francisco, 
notably through my connection with the 
Exposition of 1915 and with the Symphony 
Orchestra. 

“Travel has, of course, a recognized and 
broadening influence upon one’s develop- 
ment. It should stimulate interest in his- 
tory, literature, art; in fact, in everything 
relating to life. 

“To participate personally in communal 
activities is a duty, in my opinion, one 
owes to the community. I refer to or- 
ganizations of the commercial and indus- 
trial world as well as charitable, religious 
and social organizations; demands which 
should be recognized, provided they do not 
interfere with domestic or business obli- 
gations, and for which the compensation 
must be a feeling of satisfaction for hav- 
ing done one’s duty. 

“There is no happiness comparable to 
that of a true and complete marriage. 
have been blessed with a helpmate and 
companion who has been my mainstay 
through bright days and dark, forbearing, 
sympathetic, sane, philosophical, a wise 
and brave counsellor the best of wives and 
the best of mothers. 

“We have been blessed with four sons 
who have grown to be self-respecting and 
respected citizens, than whom no parents 
ever have had more devoted, loving and 
considerate children. They, too, have 
been blessed with good, loving wives, each 
of whom seems to fit in a special niche 
at our family hearth. To crown all, my 
wife and I have the delight of reliving 
our early married life with our grand- 
children. 

“It is not necessary to refer to what- 
ever success I have achieved in my busi- 
ness career other than to express the sin- 
cere conviction, after considerably more 
than half a century of experience, that 
given the most earnest and conscientious 
application and the most intelligent effort, 
there is always present the element of luck 
or circumstances beyond the control of 
the individual, to play a most important 
part in the career of every man. 

“This no one can realize more than I do, 
nor can anyone be more appreciative of 
the good fortune to which I have been 
the grateful recipient and which has come 
to me in so many ways.” 

Discussing further the lessons he has 
learned he said he could think of nothing 
more fitting than the words of Shakes- 
peare: 

“To thine own self be true, 

And it must follow as the night the day 

Thou canst not then be false to any man.” 
* 


Former Manager Coen, General of 
Trieste, Now Selling Insurance Here 

Arthur F. Coen, formerly one of the 
managers of the 110-year-old General In- 
surance Co. of Trieste, which was not 
only the largest insurance company in 
Italy but in the pre-war period had affilia- 
tions with fifty insurance companies, is 
now a broker of general insurance in this 
city, being associated with the Alva Co. 
in the Lincoln Building. In Italy he was 
one of the outstanding authorities on re- 
insurance. He was on the board of direc- 
tors of two of the companies affiliated 
with the General—the Sava of Jugo Slavia 
and the Migdal of Palestine. The latter 
company he helped to organize. 

Mr. Coen entered the employ of the 
General in October, 1900, working most of 
the time in the office of the general man- 
agement of the company and in 1936 was 
given the rank of co-manager of the cen- 
tral office. For a year or so he was as- 
signed to the Venice office and also to 
the management of the transportation di- 


evision in Rome. He traveled extensively 
throughout Europe in the interests of the 
company. 

As the relations between the Germans 
and Italians became closer and the Italians 
put into effect some of the Nazi racial 
regulations, Edgardo Morpurgo, who was 
president of the General and chairman 
of the board, one of the top ranking in- 
surance men of Europe, Manager Coen and 
some other managers of the company were 
obliged to leave Italy, which was in 1939. 

Mr. Coen reached France, became a 
member of the board of La Concorde, and 
when General Manager Landau left La 
Concorde to enter the military service his 
duties in the company were taken over by 
a provisional committee of three managers, 
one of whom was Mr. Coen. When the 
Germans invaded France and started for 
Paris, Mr. Coen flew from Paris to Mar- 
seilles from where the affairs of the com- 
pany in non-invaded France were directed. 
In 1940 he left for New York City where 
his two sons, Alfredo and Fabio, were 
living. Both sergeants in the United States 
Army, they are serving in Italy. Mr. 
Coen reached here in February, 1941. After 
being here a while he took owt an insur- 
ance brokerage license. 

I asked Mr. Coen to tell me something 
about Morpurgo, whose great ability had 
so often been recognized by Italy and 
other governments in the form of decora- 
tions and other distinctions. Mr. Coen 
said that Morpurgo’s loss to insurance in 
Europe was a great one. Morpurgo had 
spent all of his career with the General 
and its affiliates and became chief admin- 
istrator of the General group after the 
First World War. He was an authority 
on finance as well as insurance and was a 
member of boards of directors of between 
thirty and forty insurance companies and 
other institutions. His initiative and in- 
telligence were responsible for the organ- 
ization or progress of a number of insur- 
ance societies and institutions. He ar- 
rived in Buenos Aires about two years ago, 

* * x 


Safeguarding Insurance Transaction 
Data For the Navy 


In its manual of instructions relative to 
purchase and administration of insurance 
on Navy Department contracts, issued by 
Lester F. Beck, chief of the Navy’s in- 
surance division, the following notice about 
safeguarding information is printed: 

“Attention is directed to the importance 
of safeguarding vital information in the 
possession of any person incident to an 
insurance transaction. 

“The intelligent negotiating of insur- 
ance, and underwriting of risks, involve a 
necessity for information both pertinent 
and timely, with consequent tendency 
toward bringing confidential data to a fo- 
cus which can be highly dangerous to the 
success of the war effort if not safe- 
guarded with commensurate care. This ap- 
plies not only to blueprints, diagrams, tech- 
nical construction and production data and 
inspection reports, but also to monthly 
reports indicating progress or production 
flow, workmen’s compensation pay rolls, 
and loss reports. It is known that the 
enemy has made use of such information. 
Security is never to be sacrificed for price. 

“Every responsible citizen is expected to 
bear this in mind in connection with se- 
lection of personnel, protection of records, 
public utterances and social conversations. 
Do not expose yourself to having an un- 
necessary leak traced back to you. 

“Advice and assistance in any specific 
situation can be obtained from the Navy 
officer in charge or by communication with 
this Insurance Division. Do not hesitate 
to report at once any suspicious circum- 
stances coming to your notice. Such mat- 
ters can be handled competently and with 
due consideration to safeguarding the 
source of information. 

“Tt is not intended that properly identi- 
fied safety engineers, and claims represent- 
atives of the insurance carrier with which 
a contractor insures shall be denied ad- 
mittance to bases, plants or shipyards, or 
to any part thereof, access to which is 
necessary for the proper performance of 
their functions. Such are the services, 
other than payment of losses, for which 
the insurance is purchased.” 
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Barbour Backs Wide 
Use of New Fire Form 


WITHOUT CHANGE PREFERABLE 


Former National Board President Says 
Basic Policy for Universal Use 
Has Many Advantages 


Universal adoption of the new New 
York 


highly desirable in the opinion of Rob- 


standard fire insurance policy is 


ert P. Barbour, United States manager 
Northern 
president of the 


Assurance and imme- 
National 


However, 


of the 
diate past 
Board of Fire Underwriters. 
acceptance by states now using one or 


another of the older fire forms should 


ROBERT P. BARBOUR 


not be dene too quickly he told the 
annual convention of the Ohio Asso- 
ciation of Insurance Agents at Columbus 
this week, for there should be adequate 
and proper preparation of forms and 
clauses and their distribution to agents 
well before the date the new policy be- 
comes approved for use. That is essen- 
tial to avoid confusion and enable agents 
and companies better to serve the public 
he said. 

It is believed generally in company 
and informed agency circles, Mr. Bar- 
bour told the Ohio agents, and so far as 
can be learned by state supervising of- 
ficials, that this 165-line basic fire policy 
“is so clear and simple and so broad in 
its provisions that it may well be 
adopted for use in every state without 
change, for even a single change of any 
kind means a separate printing and im- 
pairs the value of its adoption. 

“If universally adopted,” he continued, 
“we shall have for the first time a basic 
policy for universal use. This has many 
advantages, aside from economy in com- 
pany and agency offices, in directions 
that would not at first be apparent. 
Among the important advantages it 
would tend to less divergence of legal 
and court interpretations, which always 
serves the public interest. The condi- 
tions peculiar to the various sections of 
the country would doubtless call for 
difference in the special provisions in- 
cluded in the forms and riders added to 
the policy and sometimes involve de- 
termination of the rate, but that is a 
detail for the proper authorities in each 
section,” 


Tells of Work on New Policy 


Before proceeding with a detailed ex- 





planation of the improvements in the 
new form over the old ones, Mr. Bar- 
bour told something of events leading 
to presentation of the new fire policy, 
saying in part: 

“The features most criticized in exist- 
ing standard policies were the provisions 
relating to sole and unconditional own- 
ership, ground in fee simple, foreclosure 
proceedings, prohibition of other in- 
surance without permission, and chattel 
mortgage. Minor objections were to 
provisions relating to mechanics, the 
keeping on the premises of certain 
named articles, such as fire works, gun 
powder, kerosene or gasolene; and other 
small details. 


“After many months of discussion and 
consideration Insurance Superintendent 
Louis H. Pink of New York, chairman 
of the committee on fire policy revision 
of the National Association of Insurance 
Commissioners, asked the National 
Board of Fire Underwriters to state 
definitely the changes that would be 
acceptable to the fire insurance business 
as a whole and a new committee was set 
up, which had placed before it the re- 
searches of the previous committee and 
the latest thoughts of the Insurance 
Department. 


“Consideration and discussion within 
the committee, with officials of com- 
panies, with agents and with the De- 
partment finally produced draft of a 
standard policy in very nearly the form 
eventually adopted. This proposed form 
was discussed with a committee of local 
agents, a committee of brokers, and 
with others interested, including mutual 
companies and cooperatives. All sug- 
gestions were given consideration and 
in due course the proposed policy was 
agreed upon and presented by the In- 
surance Department of New York to 
the state legislature, where it received 
approval substantially as offered, later 
being slightly amended in the wording 
of the war clause for purposes of clarity. 
It may be seen. therefore, that the new 
165-line policy was really initiated by 
the commissioners and that all interests, 
including the public, were given an op- 
portunity to voice their views regarding 
its composition. 


Broad and Clear Contract 


“You will realize that a standard form 
of policy must provide a suitable basis 
for insurance covering many diverse 
types of property—those of great value 
and those of little value, those with im- 
portant hazards and those with little; 
yet it should be simple enough to ap- 
peal to honest folks and stern enough 
to discourage the evil minded. It is 
without question that the 165-line policy 
is a broader and clearer contract than 
its predecessors, more readily compre- 
hended, more favorable to the insured 
and one that can be implemented to fit 
any type of property subject to destruc- 
tion by fire. 


“In relation to the 112-line policy the 
new policy arranges the sequence of 
provisions in more logical form. In their 
order these are in general the consider- 
ation, term, amount, insured, perils 
assumed, the assignment feature, and 
reference to other provisions that may 
be added, all on the face of the policy. 
On the second page are the good faith 
clause, the things the policy shall not 
cover and what may be covered by en- 
dorsement, the war clause reciting perils 
not covered, conditions suspending or 
restricting insurance, some general pro- 
visions to promote a clear understanding, 
the method of cancellation by either 
party, mortgages interests and_ obliga- 
tions, and finally the provisions relating 
to the whole field of requirements if 
loss occurs, including appraisal provision 
and others in case of dispute.” 


League of 


Corroon & Reynolds Group Elects 
Vice President and Ass’t Secretaries 


5 





Executives of Corroon & Reynolds Group who were advanced last week. Left 
to right: Assistant Secretaries William S. Nagel and George R. Miller, Vice 
President Richard A. Nelson and Assistant Secretary William D. Collins. 


Directors of four companies in the 
Corroon & Reynolds Group last week 
elected a new vice president and three 
assistant secretaries. They are officers 
of the American Equitable, Globe & 
Republic, Knickerbocker and Merchants 
& Manufacturers and are as_ follows: 
vice president, Richard A. Nelson; as- 
sistant secretaries, George R. Miller, 
William S. Nagel and William D. Col- 
lins. 

Mr. Nelson, who is a director of all 
companies in the group except the New 
York Fire, assists R. A. Corroon, chair- 
man, of the board and president, in the 
financial and investment end of the busi- 
ness. A native of Norwich, Conn., he 
received his high school education at 
the Norwich Free Academy. In 1924 he 
was graduated from Worcester Poly- 
technic Institute and in 1929 from the 
Harvard Business School. Prior to join- 
ing Corroon & Reynolds in July, 1929, 
Mr. Nelson was with the General Electric 
Co., American Steel & Wire Co. and the 
Irving Trust Co. in New York. Since 
joining Corroon & Reynolds he has been 
advanced to assistant secretary, then 
secretary and now vice president. He 
resides in New York City with Mrs. 
Nelson. 

Mr. Miller is one of the oldest mem- 
bers of the organization with respect 
to years of service. Born in Dover, N. 
J., he has lived nearly all his life in 
Brooklyn. He entered insurance in 1913 
with the Equitable Life Assurance So- 
ciety in New York and late in 1916 went 
with the Home of New York in the 
Western department at the home office. 


Miller Joined in 1918 
In March, 1918, Mr. Miller joined 


the underwriting department of Corroon 
& Duffy of New York which in June 
of that year purchased control of the 
Central Fire Office, affiliated ever since 
with Corroon & Reynolds. He was soon 
placed in the out-of-town brokerage de- 
partment and about ten years ago be- 
came head of that department. For sev- 
eral years Mr. Miller, who works under 
the direction of Vice President William 
J. Reynolds, has been an assistant sec- 
retary of the Central Fire Office. 
Outside of business hours Mr. Miller 
has been active in insurance organiza- 
tions for many years. He is a past pres- 
ident of the Insurance Square Club and 
at present a trustee of that club. An 
ardent bowler, who generally scores over 
200 at the height of the season, he is 
now president of the Insurance Bowling 


New York. Mr. Miller is 


also one of the organizers and a mem- 
ber of the Insurance Golf Association, 
well known for years locally as_ the 
“Chiselers.” He resides with his wife 
in Brooklyn. 

Nagel and Collins 


Mr. Nagel, who assists Secretary S. F. 
Adams in the home office accounting, 
tax and_ statistical departments, is a 
native of Oslo, Norway. He received 
his education there and entered insur- 
ance in 1919 with the Norske Lloyd. A 
year later he came to the United States 
and joined Corroon & Reynolds in the 
treaty reinsurance department. A_ few 
years afterwards he transferred to thie 
statistical department, where he works 
on reports for state insurance depart 
ments. He is a member of the Insur 
ance Accountants Association and _ re- 
sides in East Rockaway, Long Island, 
with his wife and three children. 

Mr. Collins assists Vice President Al 
bert N. Butler in the handling of home 
office and incoming and outgoing treaty 
reinsurance. Born in Brooklyn he was 
educated in the public schools there and 
graduated in 1929 from St. Mary’s Col 
lege at North East, Pa. The same year 
he joined Corroon & Reynolds, working 
in the fire, automobile and inland ma- 
rine loss department until 1936 when lie 
became assistant to Mr. Butler in treaty 
reinsurance. 

A few years ago Mr. Collins became 
associated with Vice President James A 
Cathcart of the Peerless Casualty in 
the formation of a treaty reinsurance 
course in the Insurance Society of New 
York. Mr. Cathcart and he became tlic 
lecturers. The course attained a high «i 
gree of popularity until the war forced 
suspension because of a lack of prospec 
tive students. Mr. Collins is a member 
of the Insurance Accountants Assoc! 
tion. With his wife and daughter he 1 
sides in Brooklyn. 





OPENS ADJUSTING OFFICE 

A. E. Blackmar, for the past six years 
adjuster for Leon Irwin & Co., Ne 
Orleans, will enter the independent ca 
ualty adjusting field for his own account 
November 1, with offices at 421 Caro: 
delet Bldg., New Orleans. Prior to | 
coming associated with the Irwin ageti- 
cy, Mr. Blackmar was executive secr' 
tary of the Louisiana Insurance Cot! 
mission. He is a graduate of the lay 
school of Loyola University, and as a- 
juster for the Irwin agency handled 


claims for a group of prominent col 
panies. 
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Thomas Says Insurance 
Crucible Is Seething 


SPEAKS IN ‘MASSACHUSETTS 

Urges Instant Agency Support of Van 

Nuys and Companion Bills; Cites Dire 
Results of Federal Control 


W. Ray Thomas, Pittsburgh, in his 
first public appearance since his recent 
election as vice president of the Na- 
tional Association of Insurance Agents, 
per anal the annual meeting of the 
Massachusetts Association of Insurance 
Agents at Springfield, October 26 and 
said that the crucible of insurance 
reached the boiling point in the Atlanta 
litigation now before the Supreme Court 
of the United States, in which the De- 
partment of Justice seeks to have the 
court declare insurance to be commerce 
and subject to Federal control. 

He outlined the purposes of the 
sailey-Van Nuys bill in the Senate and 
its companion measures in the House 
which would reaffirm the intent of Con- 
eress that supervision of insurance 
should remain in the states, and said: 

“If it is maintained judicially that fire 
insurance is commerce among the states, 
the immediate effect will be pronounced. 
The states will be eliminated from a 
field of far-reaching importance to every 
citizen, to their revenue and their power. 
A business of utmost importance to mil- 
lions of our citizens as policyholders, 
built up under a great institution for 
usefulness under state regulation—which 
has thrived and developed admirably un- 
der the state system of supervision— 
would be torn from the system to which 
it, the people and the states have be- 
come adapted and the prerogatives of 
administration of that business assumed 
and executed by a Federal bureau. An- 
other step toward dangerous centraliza- 
tion, 

Would Imperil Business 

“If these things come to pass, then 
the status of the agent and of all en- 
gaged in the business will be imperiled. 
\ new order will come. Bureaucracy 
will take the place of orderly manage- 
ment under free enterprise. Dictation 
will replace practical suggestion. Un- 
skilled hands will tamper with the pres- 
ent smooth-running mechanism of insur- 
ance. The Government will be the in- 
surance industry. There shall be a wail- 
ing and lamentation among the cohorts 
of insurance as presently constituted, for 
there shall be no more insurance com- 
panies; the agent will disappear. His 
place will be usurped by Government 
employes subservient to patronage. 

“A fateful finger is writing on the 
walls of the temple of insurance. May 
those of us for whom these warnings 
are intended, be found not wanting in 
respect to our opposing formidably this 
doctrine of serious change and not be 
found faithless in the battle to preserve 
what custom and the law of the land 
has declared to be righteous and proper. 

“The time to act is now! It is vitally 
unportant that each of us contact our 
Congressional representatives at once. 
We must. Tell them the purposes of 
the Van Nuys Bill and its companions 
in the House. Recite the beneficial re- 
sult of state regulation of our business. 
Point out the dangers to our business, 
to those in it and to all citizens who 
are the purchasers of insurance in case 
the control and regulation of insurance 
is vested in the Federal Government.” 

Crucible Is Seething 
_ Declaring that “the crucible is seeth- 
ing,” Mr. Thomas continued : 

“The tendency on the part of Govern- 
ment to widen the control by bureau- 
cratic organization of the private busi- 
ness of the country is a matter with 
which we should concern ourselves ag- 
eressively, Other businesses are going 
into action on this question. The battle 
cry is ‘Preserve Free Enterprise.’ We 
have many powerful brothers-in-arms to 
take up with us the weapons of defense 
{oO preserve our basic and successful 


method of business procedure.” 
Mr. Thomas said that free enterprise 


and private initiative are the mediums 
through which the insurance business 
has prospered and he urged agents to 
throw all their weight into the fray 
with those outside the business in an 
orderly but aggressive effort to insure 
“the continuance of that sacred system.” 
In so doing, he said, greater unity with- 
in the organization will result. 

“The crucible bubbles,” he © said. 
“Forces are at work—good forces, clean 
forces, virile forces. These have been 
more noticeable within the ranks of tke 
National Association of Insurance 
Agents during the past year. They ke- 
came pronouncedly evident at the an- 
nual meeting in Chicago in the fall of 
1942. There was created a uniformity 
of front which spoke emphatically and 
in no uncertain terms to the world of 
the power we possess by way of self- 
organization and control. In the annual 
meeting of 1943, just ended in Pitts- 
burgh, these forces showed in a more 
active way a greater unity, a wider in- 
fluence and broader concept of the prob- 
lems of the business. Above all, there 
is visual evidence of our ability to lay 
and execute plans to protect and main- 
tain the American Agency System and 
the business of insurance. 


Planned Action 


“Concerted action on a definite plan- 
ned basis was taken to participate ac- 
tively in the fight for the preservation 
of the system of free enterprise in 
America. Powerful and enthusiastic 
support was given to encourage legisla- 
tion in Congress to insure that the busi- 
ness of insurance shall be regulated by 
the States. Announcement of the over- 
subscription of the public relations fund 
was made. 

“Practical plans for the prosecution of 
the public relations c ampaign were an- 
nounced and put into motion. The pub- 
lic relations forum on the closing day 
of the meeting afforded practical evi- 
dence of a workable public relations 
plan in progress. The nz tional board 
of state directors evidenced in its de- 
liberations an intelligent understanding 
of the problems confronting our indus- 
try, and its ability to cope with them. 

The Crucible Tempers 

“The crucible tempers. The clean and 
virile forces of our business are at last 
in progressive motion. Our Association 
is now stronger than ever before. The 
within our ranks is a powerful 
force for good. The effects of our edu- 
cational programs are impacting. In- 
auguration of research effort to improve 
methods of operation will be extremely 
beneficial. Revision of forms and rating 
methods are being undertaken. All— 
processes of refinement. 

“Most significant in the laudable ef- 
fort to advance the influence of the in- 
dustry is the steadily advancing program 
for improved relations with the public. 
We have, as an association, decided 
that this shall be an agents’ undertak- 
ing. There were sound reasons for that 
attitude. The vindication of the judg- 
ment is apparent. We can say that even 
in these € arly stages, ‘this is a success- 
ful campaign.’ 

“One of its objectives at least has 
been reached. It has brought a realiza- 
tion to the agent of the advantage to 
him personally of good public opinion 
for himself, The alacrity with which the 
agents of the country have responded is 
obvious proof of that. In driving this 
point home, we have accomplished some- 
thing else, and this has been empha- 
sized in our recent meetings. We have 
established a more complete unity with- 
in our own body and above all a greater 
respect and understanding on the part 
of our members for their fellows in the 


unity 


business. 


ELECTIONS AT PORT HURON 

Port Huron (Mich2) Association of 
Insurance Agents has elected the follow- 
ing officers for the coming year: presi- 
dent, Fred W. Sovereign; vice president, 
J. Grant Moore of Wright Hoyt & Co.; 
secretary-treasurer, Harold A. McMar- 
tin; chairman of the executive commit- 
tee, Carl R. Walker. 


“Silver Star” Medal Award to 
Cap’t J. S. Frelinghuysen 





CAF YT J. FRELINGHUYSEN, JR. 


In colorful ceremony on Governor's 
Island, New York, Mrs. J. S. Freling- 
huysen, Vie received on October 14 the 
Silver Star medal awarded to her hus- 
band, Captain Joseph S. 
Jr., son of former United States Senator 


Frelinghuysen, 
Frelinghuysen of New Jersey. Insurance 
angle to this ceremony is that Captain 
Frelinghuysen in civilian life is vice 
president of the Stuyvesant Insurance 
New York and of J. S. 
His father, the 
both organizations. 


Co. ot Freling- 


huysen Corp. Senator, 
is president of 

Captain Frelinghuysen, who was in 
command of Battery “D” of the 5th 
Field Artillery Battalion, 
of the U. S. Army, went abroad in July, 
1942. He saw fighting in North Africa 
General Eisenhower and engaged 
Oran 


His citation for “gal- 


First Division 


under 
in the spirited action at which 
lasted two days. 
lantry in action” read as follows: 
“While on night reconnaissance within enemy 
positions, the battalion party was ambushed by 
enemy machine gun and heavy weapons fire. 
Captain 
of this group, proceeded with two fellow officers 


Frelinghuysen, fearing for the safety 
to the point of ambush where enemy fire was 
Although he failed in his 
captured by the 


extremely heavy. 


attempted rescue and was 
enemy, Captain Frelinghuysen’s courage and de- 
votion to duty were in keeping with the highest 
traditions of the service.” 

Presentation of the citation was made 
to Mrs. Frelinghuysen by Col. George 
S. Beurket, commanding officer of Fort 
Jay, after an impressive evening parade 
by the troops at Fort Jay. Captain 
Frelinghuysen could not be present in 
person as he is a prisoner of war in 
Italy. 


WILLIAM B. THOMAS DIES 


William Byrne Thomas, Southern field 
manager for the Factory Insurance 
Association at Atlanta, Ga. died Oc- 
tober 22 at Emory Hospital in Atlanta. 
Born at Kinkwood, W. Va., on Decem- 
ber 3, 1893, he joined the FIA in March, 
1919, as an inspector in the field. Later 
Mr. Thomas was located at Gastonia, 
N. C., and more recently served as 
Southern field manager. He leaves a 
wife and son. 


BACK FROM SOUTH AMERICA 


Verner R. Willemson, president, Ster- 
ling Offices of Canada, Ltd., was in New 
York City this week on his way back to 
Toronto from a South American trip. 


‘ flict”; Guy T. 


JENCKES WITH SECURITY 


Manager of Sendak: Risks Department 
At Home Office; Formerly With 
FIA in Chicago 
The Security Insurance Group an- 
nounces appointment of Malcolm A. 
Jenckes as manager of the special risks 
department at the home office in New 

Haven. 

Mr. Jenckes is a graduate of Brown 
University and Massachusetts Institute 
ft Technology. For several years after 


college he was employed by the 


leaving 
Grinnell Co., Ine., and the safetv and 
fire protection division of the duPont 


Co., where he obtained practical experi 
ence in sprinkler and special hazard pre 
tection. Since 1931 he has been identi 
fied as inspector underwriter for sev 
eral western states and special agent 


with the western regional office of the 
Factory Insurance Association in Chi 
cago. 

MEETING IN NEW HAMPSHIRE 


Bowersock, Beling, Perkins, Warfield 
and Heard to Address Joint Sessions 
of Agents and Women’s League 

Joint annual meetings will be held by 
the New Hampshire Association of In 
surance Agents and the New Hampshire 
Insurance Women’s League at Man 
chester, November 2. Howard R. Ken 
dall, Rochester, president of the agents’ 
association, will preside. 

Speakers at the morning session will 
be Donald G. Bowersock, vice president, 
Providence, Washington, who will speak 


on “Inland Marine Insurance—Its Sala 
bilitv and Flexibility Today,” and Oscar 
Beling, superintendent of the ageney 
systems department, Royal-Liverpool 


Groups, on “Agency Management.” 
\fter luncheon, the two organizations 

and also the Mountain Field Club will 

hold business sessions and then recon 


vene in joint session to hear the follow 
ing addresses: 
\lfred W. Perkins, Insurance Com- 


missioner of Maine, on “An Era of Con 
Warfield, Ir., Baltimore, 
a member of the executive committee 
of the National Association ot Insur- 
ance Agents on “The National Asso 
ciation of Insurance Agents Today,” and 
Manning W. Heard, vice president, 
Hartford Accident & Indemnity, on 
“Looking Into the Future.” 


Ask Tobacco Companies To 


Promote Fire Prevention 


The urgent need for a_ nation-wide 
program which would promote safety in 
smoking in order to decrease the fire 
prompted the Dallas Fire Pre 
vention Council to use paid newspaper 
advertising space appealing to the ciga 
rette manufacturers to aid the cause of 
fire prevention through their own ad 
vertising. 

“It might seem absurd to ask the ciga 
rette manufacturers to invest a part ot 
their $22,000,000 annual advertising bud 


losses 


get to remind the public that the care 
less use of their products was a fire 
hazard” said Alfonso Johnson, secretary 
of the Dallas Fire Prevention Council, a 


city appointed advisory committee. “But 
the automobile industry set a wonderful 
example in spending money advocating 
the safe use of its product. The chew 


ing gum industry spent much money in 


asking gum-chewers to save the wrap- 
per for the gum’s final disposal. The 
electric and gas industries have tor years 
consistently promoted safety in the use 


of such utilities.” 


J. DICKSON BURTNER DIES 
J. Dickson Burtner, 78, associated with 
L. E. Aldrich in the insurance agency 


of Aldrich and Burtner for the last 
twenty years, died October 21 in a 
Waterloo, la., hospital from a_ heart 
attack. He had been in failing health 
for the past vear. He was the dean of 
the Waterloo city councilmen, having 
served on the council for twelve vears 
and was active in other civie work. 


eof 
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Governors of Many States Strongly 
Urge Passage of States’ Rights Bills 


Southern and Nerthern, Democratic and Republican States 
Join in Demanding That Right to Regulate Insurance 
Be Left to the Individual States 


Governors of twenty-two states, or 
nearly half of those in the country, had 
given their definite support to the states’ 
rights bills in Congress before the hear- 
ing was held in Washington last week. 
More governors may have since then 
written members of Congress from their 
states urging passage of the Bailey-Han- 
cock bills. 

Following are excerpts from letters of 


governors received by Senators Bailey 
and Van Nuys: 
North Carolina 
Governor J. Nelville Broughton, North 


Carolina: 

“The North Carolina Association of In- 
surance Agents includes in its member- 
ship a large number of our finest citi- 
zens in every section of the state. They 
have given much consideration to the 
purposes of these measures and _ feel 
that such legislation is important and 
essential to eliminate any threat of fed- 
eral regulation of insurance companies. 

“I fully concur in their sentiment op- 
posing federal regulation and agree with 
them in favoring legislation designed to 
prevent such action. The states on the 
whole have regulated insurance com- 
panies in a manner designed to protect 
the welfare of their citizens and I would 
consider it an unfortunate development 
for such regulation to be taken over as 
a federal function.” 

Alabama 

Governor Chauncey Sparks of Ala- 
bama: 

“On behalf of the State of Alabama, 
may I say that I am very much in favor 
of this legislation and I certainly hope 
that it will receive favorable considera- 
tion by the Senate and by your com- 
mittee.” 

Colorado 

Secretary G. M. 
nor of Colorado: 

“The Governor has asked me to say 
to you in response to your letter of 
October 1, that he has urged the Colo- 
rado congressional delegation to support 
the bills reserving to the states the right 
to regulate insurance.” 


Connecticut 
Raymond E. 


3utts to the Gover- 


Governor 3aldwin of 
Connecticut : 

“There will be many reasons presented 
to you and the Judiciary Committee for 
the passage of this bill and there is no 
need for me to go into them in this 
letter. do want you to know however 
that I personally believe that the pas- 
sage of this bill, which would retain to 
the states the control of the insurance 
business, is to the best interests of all 
of our people.” 

Florida 

Governor Spessard L. Holland of 
Florida: 

“I want to go on record as unequi- 
vocally recommending the passage of this 
legislation. J think you will find it is 
the feeling of most Governors that we 
have now a sufficiency of Federal Bu- 
reaus attempting to control and regulate 
activities which rightfully belong under 
the supervision of State authorities.” 

Massachusetts 

Governor Leverett Saltonstall of Mas- 
sachusetts : 

“May I place myself on record as be- 
ing heartily in favor of HR 3269, or any 
similar Resolve that may be introduced 
in the Senate. 

“I believe that the Insurance Depart- 
ment of our Commonwealth has regu- 
lated the insurance business in this 
State to the satisfaction 
the people of the 
best interests. 


State and in 


generally of 
1 their 
1 further believe that our 


Department has cooperated with the 

Departments of the other States for the 

best regulation of the insurance busi- 

ness generally. For these reasons, I do 

hope that this resolve may be passed.” 
Georgia 

Governor Ellis Arnall of Georgia: 

“I, therefore, desire to register my 
approval of the pending legislation with 
the hope that it will become speedily 
enacted.” 

Wisconsin 

Acting Governor Walter S. Goodland 
of Wisconsin: 

“We trust that the Congress will do 
everything in its power to preserve to 
the States the regulation of the busi- 
ness of insurance as it is at present. 

“Wisconsin will cooperate with other 
states to block not only this but all 
other attempts by federal officials and 
departments to encroach on state rights 
and powers.” 

South Dakota 

Governor M. Q. Sharpe 
Dakota: 

“This is one place where we should 
belligerently oppose any federal intru- 
sion into the state’s dominion and it is 
one where I cannot see a single possi- 
bility of benefit from federal regulation 
and I can see a great many possibilities 
of increased federal employes, unneces- 
sary duplication of regulation and super- 
vision and considerable possibility of 
detriment to public and private business 
both by federal insurance regulation or 
supervision. 

“T therefore urge upon all of you to 
oppose this attempt and to support the 
bill introduced by Representative Han- 
cock and any similar bills and if pos- 
sible to design a more effective one to 
prevent any federal insurance regula- 
tion or supervision. I will be glad to 
have you file this letter with the Judici- 
ary Committee as my views on the sub- 
ject and I think it is a true reflection 
of how our entire State of South Dakota 
will view this attempted interference 
with a system that is now working well.” 

Pennsylvania 

Governor Edward Martin of Pennsyl- 
vania: 

“These bills have had my attention 
already and I wish to commend you and 
your associates in the Senate and House 
for your initiative and forcefulness in 
thus asking the Congress to assert it- 
self on the question of States’ Rights. 

“T would assure the sponsors of these 
bills that I have taken action to aid in 
the passage of this legislation and I 
will continue to watch the situation and 


of South 


take further action as and when I be- 
lieve it necessary and advisable.” 
Montana 

Governor Sam C. Ford of Montana: 

“This will advise you that I am very 
much in favor of Senate Bill 1362 and 
its companion bills in the House. * * * 
Clearly the Congress did not intend to 
classify as commerce or interstate trade 
the insurance business under the pro- 
visions of the Sherman Act and Clay- 
ton Act. 

“The people of Montana feels that this 
is a matter of considerable importance 
to them and desire that the state re- 
tain the power and responsibility of 
regulating the insurance business.” 

New Hampshire 

Governor Robert O. Blood of New 
Hampshire: : 

“It has come to my attention that 
there has been introduced into Congress 
HR 3269, and I wish to state that I am 
heartily for this Resolution or any sim- 
ilar Resolution. 

“Our Insurance Department has regu- 
lated the insurance business in this State 
to the general satisfaction of the people 
and in their best interests. To the best 
of my knowledge and belief, they have 
cooperated with the departments of the 
other states in the regulation of the in- 
surance business. I would, therefore, 
urge the passage of this or any similar 
Resolution.” 

Kansas 

Governor Andrew F. Schoeppel of 
Kansas : 

“T want you to know that the people 
of Kansas, and especially the insurance 
folks, are very strongly in favor of your 
bill and desire very much that their 
supervision be retained by the state.” 

Illinois 

Governor Dwight H. Green of Illinois: 

“Director Jones of our Illinois Insur- 
ance Department advises me that the 
outcome of the Atlanta litigation will 
have a far reaching effect on the in- 
surance business. If the United States 
Supreme Court reverses the long line of 
decisions holding that insurance does not 
constitute interstate commerce, the In- 
dustry would face immediately the threat 
of Federal supervision. 

“Personally, I feel that the splendid 
record of the Insurance Industry speaks 
well for State supervision, and I seri- 
ously question the wisdom of Federal 
control.” 

Indiana 

Governor Henry F. Schricker of In- 
diana: 

“T am sure that I voice the feeling of 
practically all of the people of Indiana 
in giving my hearty approval to Senate 
Bill 1362 introduced by yourself and Sen- 
ator Bailey, and through which you seek 
to preserve the power and responsibility 
of regulating the business of insurance 
to the several states. 

“Indiana has one of the finest insur- 
ance codes in the Union and under the 
direction of an able Commissioner is 
supplying the highest type of protection 
and security to the policyholders of our 
state. Any effort to deprive the states 
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of this well-recognized authority would 
meet with violent and almost universal 
opposition here.” 

Vermont 


Governor William H. Wills of Ver- 
mont: 

“Last week I made a special trip for 
a conference with Senators Aiken and 
Austin, of Vermont, on the subject. Our 
Insurance Commissioner has gone on 
record as being in favor of the Bill. 

“It looks to me, as you have outlined 
in your letter, that the regulation of in- 
surance companies has been part of the 
States’ function for many years and the 
business has thrived and the public has 
been protected. These constant efforts 
that the Federal Government is making 
to centralize business of this kind should 
be stopped. Vermont is opposed to cen- 
tralized government by central powers 
at Washington to weaken our States’ 
rights.” 

Mississippi 

Governor Paul Johnson of Mis- 
sissippi: 

“T hope that you will be able to bring 
these bills to a successful conclusion.” 
Tennessee 
Governor Prentice Cooper of Ten- 

nessee: 

“It is my opinion that the insurance 
companies should be regulated by the 
several states. Your interest in writing 
to me about this matter is appreciated.” 

Maryland 


Governor Herbert R. O’Conor of 
Maryland: 

“Both as Governor and as President 
of the Council of State Governments, | 
wish to thank you and the other gen- 
tlemen who are assisting very sincerely 
for your efforts in this most important 
matter. As you may already have 
learned, both the Executive Committee 
of the Governors’ Conference and the 
Council of State Governments are in- 
tensely interested in the passage of 
these Bills and are seeking within the 
several States the unified support of all 
representatives in the Senate and in the 
House. 

“There was never a time, I believe, 
when it was more important to the 
States to retain every vestige of their 
inherent rights, and certainly, over a 
period of many years, the regulation of 
insurance has been so considered, both 
by the Congress and by the Supreme 
Court, as well as by officials of the 
States themselves. 

“T can promise you that you will well 
merit the sincere gratitude not only of 
your own State officials, but of State 
officials throughout the Country for the 
leadership you are undertaking in this 
vital field.” 

Iowa 

Governor B. B. Hickenlooper of Iowa: 

“T am sympathetic with these bills and 
I have long held that the control of the 
business of insurance should be in the* 
several states, and that it is to the best 
interest of all concerned that this power 


remain there.” 
Michigan 

Governor Harry F. Kelly of Michi- 
gan: 

“Recently the business of insurance 
was attacked by the Department of Jus- 
tice as in violation of Federal Anti- 
Trust Laws, and an indictment of al 
most two hundred fire insurance com 
panies was secured in the United State 
District Court for Georgia. The Fed 
eral Court of Georgia, after a full hear 
ing, sustained the insurance companies 
demurrer and dismissed the indictmer 
on the ground that in numerous deci 
sions over a period of seventy-five yea 
the United States Supreme Court ha 
always held that insurance is not com 
merce and therefore not subject to th 
Federal Anti-Trust Acts. 

“In dismissing the indictment th 
Court held that if there is to be an 
change in this situation it must be had 
either by the Supreme Court itself 0: 
by an Act of Congress. 

“I urge your support of the proposed 


legislation so that the individual state 
will continue to regulate the business 0! 
insurance and’to protect state revenue 
derived from insurance taxes.” 
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N.Y. Agents’ Assn. States Views on 


Mixed Agencies 


The administration of the New York 
State Association of Local Agents, 
ieaded by President A. C. Wallace, 
Goshen, expressed its views on relations 
with insurance companies, mixed agen- 
es and branch offices in a statement 

wublished in the current issue of the 
Ene State Agency Forum, publica- 
tion of the state association. The state- 
ment was made in the form of an open 
letter to a member who asked why the 
association permits mixed agencies but 
condemns strongly branch offices. The 
statement follows in part: 


Mixed Agencies 


“We are with you 100% in your ob- 
jection to members representing mutual 
companies and in your opposition to 
mixed agencies. The association was or- 
eanized as and is intended to be an 
association of stock company agents and 
our by-laws so provide. In accordance 
therewith our policy has been not to ac- 
cept as a member any agent who repre- 
sents mutual companies if we know it. 

“We realize that some of our old and 
otherwise loyal members have, since be- 
coming members, taken on the represen- 
tation of mutual companies under a mis- 
taken idea of the necessities of their 
business, and this with the knowledge 
and sometimes with the consent and ap- 
proval of their stock companies. Such 
agents haven’t the courage to stand on 
their dignity as independent contractors 
nor the foresight to appreciate that price 
alone is not the answer to the problem 
of mutual competition. 

“Of course, under our by-laws, we 
could drop such agents from member- 
ship in the association, but that would 
not, in itself be the answer to our prob- 
lem because any such agent would go 
right on representing the mutual com- 
pany with the knowledge, consent and 
approval of his stock company and the 
big problem of mixed agencies and mu- 
tual competition would not have been 
corrected nor improved in the slightest 
degree. 

“This subject of mixed agencies and 
the representation of mutuals by stock 
company agents has had more attention 
during these last ten years than any 
other association activity. We have con- 
tinued to preach to our members and 
to agents generally that by taking on 
the representation of a mutual company, 
they have sacrificed the ownership of 
their insurance expirations and _ practic- 
ally surrendered their birthright for a 
mess of pottage, so to speak. 

“We have conferred time and again 
with company executives and company 
organizations pointing out to them that 
the greater part of the business they are 
losing to mutuals is being lost right 
through the medium of their own stock 
company agents. We have suggested 
that if all of them adopted a_ policy 
whereby no agent could have any stock 
company, fire or casualty, in his office if 
he also represented a mutual either di- 

ctly or indirectly, the problem of mu- 
tual competition would be cured almost 
over night. If that were done, you would 
see those agents scramble to get rid of 
their mutual companies, because no agent 

rth his salt could service his business 
Will) the facilities of mutuals alone. 

Ve have agreed to lend our full co- 
Operation and support and to police the 
Sitiation for the companies if they 

\d adopt such a policy, but they just 
laven’t the courage to take a stand and 
ntl they are ready to give us support, 
we don’t feel that the association should 
crucify itself by pulling the company’s 
chestnuts out of the fire unless they are 
willing to do their part. There are too 
Many other dangers confronting us for 
Which we need to maintain a_ strong 
agents organization and which would ab- 
solutely destroy the agency system of 
conducting the insurance business if we 


and Branch Offices 


were to sacrifice the numerical strength 
and influence of our state association. 

“However, we shall continue to op- 
pose the representation of mutual com- 
panies by stock company agents and shall 
continue our efforts to have the com- 
panies join with us for the elimination 
of mixed agencies. 


Branch Offices 


“We doubt if you quite get the point 
of our opposition to production branch 
offices. We have never opposed the 
type of company service you have from 
the company you mention. It is, of 
course, a fine company and renders val- 
uable service to its local agents who 
operate as independent contractors on a 
commission basis and who maintain their 
own offices separate and apart from a 
company production office. We fully ap- 
prove of company service offices main- 
tained for the purpose of audits, claim 
adjustments, inspection, engineering and 
other technical services to licensed pol- 
icy recording agents. 

“But, tf you had on your own door- 
step an out-and-out production branch 
office, meaning thereby, one which, 
either directly or through salaried em- 
ployees, solicits business from or writes 
policies for assureds, brokers and non- 
policy writing agents; one which fur- 
nished free office accommodations and 
facilities, free postage and stenographic 
services to a horde of so-called office or 
non-policy writing agents and brokers, 
all without a cost to them, paying them 
the same commission as you get; one 
which allocated to favorite agents and 
brokers full commission on_ business 
procured directly by the production 
branch office and in which the favorite 
agent or broker had no interest nor in 
connection with which he had rendered 
any service, you would agree, we are 
sure, that it was rather unfair competi- 
tion. 

“That, and that only, is the type of 
production branch office that we think 
represents unfair competition to legiti- 
mate policy recording agents like your- 
self, who are independent contractors, 
operating on_ commission, maintaining 
their own office and paying their own 
expenses. 

“Of course, we have not been success- 
ful in all our undertakings, but no or- 
ganization can be 100% perfect. The 
best ball player in the world makes 
errors and sometimes strikes out. The 
best baseball team does not win all its 
games. However, a champion keeps 
right on pounding away. That’s what 
makes them champions. And, we shall 
keep right on pounding away on this 
mixed agency problem and all other in- 
surance and agency problems in the in- 
terests of our members.” 


Taylor Talks on New 


Insurance-Credit Form 


Harold FE. Taylor, advertising and 
business promotion manager of the 
American of Newark, spoke before the 
Credit Men’s Association of Eastern 
Pennsylvania in Philadelphia last week 
on developments in the movement to 
bring closer relations between insurance 
and credit men. He compared the old 
national insurance statement form with 
the form recommended by the New 
Jersey Association of Credit Men, say- 
ing the New Jersey form calls for check- 
ing risks covered and those not insured. 
Essential risks not insured are those 
which effect a person’s credit, he said. 

George W. Patterson, general credit 
manager of the American Cyanamid Co., 
New York City, is chairman of a com- 
mittee of the National Association of 
Credit Men studying the problem of 
insurance and credit. Four members of 
this committee are insurance men and 
four credit men. 


CONNECTICUT MEETING DATE 


President Cowles Announces Plans; 
Commissioner Allyn to Speak; 
Ackerman to Conduct Quiz 

Edwin S. Cowles, Jr., Hartford, presi- 
dent of the Connecticut Association of 
Insurance Agents, announces that the 
annual meeting of the association will 
be held at Hartford, November 3. 

The meeting will convene at 2:30 or 
3 P.M. Annual reports and other busi- 
ness to come before the meeting will 
be transacted at that time, followed by 
a short address by Governor Raymond 
*. Baldwin, and then a talk by J. Ray- 
mond Tiffany, general counsel of the 
National Small Business Men’s Asso- 
ciation, Inc. 

Laurence J. Ackerman, educational 
director of the Connecticut Association 
and dean of the School of Business Ad- 
ministration of the University of Con- 
necticut, wil conduct a quiz program. 
Three company representatives will act 
as the “Quiz Kids,” but they have not 
as yet been selected. 

It is expected to recess at 5:30 and 
reassemble at 6:30 for dinner. Following 
the dinner, W. Ellery Allyn, Connecti 
cut Insurance Commissioner, will talk, 
followed by Edward E. Chase, president 
of the New England Council, Portland, 


Me. 


Abbott Succeeds Cartwright 
As Hartford Fire Special 


The Hartford Fire has appointed Har- 
vey C. Abbott as special agent in eastern 
Massachusetts and Rhode Island, effec- 
tive November 1. For the last seventeen 
vears he has been associated with the 
New England Fire Insurance Rating 
Association. A native of Lowell, Mass., 
Mr. Abbott was graduated from Massa- 
chusetts Institute of Technology in 1926 
and immediately thereafter joined the 
New England Insurance Exchange, now 
the rating association. He has handled 
special hazards for many years. 

Ralph A. Cartwright, who has been 
special agent for the Hartford for about 
twenty-five years, has resigned to join 
the New York insurance firm of 
Frenkel & Co., where he will service 
large countrywide accounts. 





Jones New York District 
Supervisor for FCAB 


The Fire Companies’ Adjustment Bur- 
eau has appointed George S. Jones as 
district supervisor at the New York 
City office, succeeding William G. Greer, 
recently resigned. Mr. Jones is favor- 
ably known in insurance circles and has 
served the bureau in various capacities 
for the last nineteen years. He will be 
in direct charge of the metropolitan de- 
partment. 





Haun Appoints Committees 
For Virginia Association 


Jacob Haun, Woodstock, newly elected 
president of the Virginia Association of 
Insurance Agents, has appointed the 
committees to serve during the year, 
with the following chairmen: 

Accident prevention, W. J. Perry, Jr., 
Staunton; Business Development Of- 
fice, Roger Clarke, Fredericksburg; con- 
ference, Mr. Haun; finance and budget, 
B. W. Sebrell, Jr., Lawrenceville; fire 
prevention, John Cahill, Jr., Norfolk; 
legislative, and legislative drafting, Theo 
W. Kelley, Richmond; local boards, Mr. 
Sebrell; membership, William  H. 
Branch, Richmond; publicity and edu- 
cation, Linwood G. Robinson, Norfolk. 





GILLECE SPEAKS IN ALBANY 


Joseph Gillece of the National Board 
of Fire Underwriters addressed the 


Albany (N. Y.) Insurance Women at its 
monthly dinner and business meeting 
October 29. It was reported that a good 
delegation of members will attend the 
joint meeting of the New York women’s 
organizations at Syracuse, November 4. 


PROTECT YOUR HOME FROM 
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BUY and USE Christmas Seals 


SECOND APPRAISAL DENIED 
Insured Who Proceeded Illegally to 
Secure Fire Loss Appraisal Is 
Denied Second Opportunity 
An award made by an insured’s ap- 
praiser and an umpire appointed by a 
county judge without notice to the in- 
surance company was judicially declared 
by a decree of a Federal Court to have 
been illegally and unlawfully procured 
and the award declared void. This, it is 
now held in an action in the state court 
on a fire policy, authorized the trial 
court to hold that the appraisal referred 
to in the Federal Court’s decree had 
failed through the insured’s fault and, 
in view of such failure being through 
insured’s fault, the insurer did not have 
to submit to a second appraisal under 
the appraisal provision in a fire policy. 
Nor was it obliged to join in an attempt 
to have another appraisal. The condition 
in the policy required the company to 

perform this duty only once. 

Moreover, the request for the second 
appraisal was made four years and 
eleven months after the loss and more 
than eight months after the Federal 
Court decree. After the lapse of so 
long a time, the property which was the 
subject matter of the loss, would, the 
court said, be in such condition that an 
appraisal would be an idle ceremony. 
Neither party can be required to await 
indefinitely the pleasure of the other in 
the matter of demanding such appraise- 
ment. It is well established that the re- 
quest for an appraisement must be made 
within a reasonable time. Reilley  v. 
Agricultural Ins. Co., 311 Tl. App. 562, 
37 N. E. 2d 32, Oct. 27, 1941. 


McCarthy 25 Years With 
Automobile and Standard 


Charles J. McCarthy, manager of the 
fire reinsurance department of the Auto 
mobile Insurance Co. and the Standard 
Fire Insurance Co., observed his twenty- 
fifth anniversary with these companies 
on October 21. 

A native of Hartford, Mr. McCarthy 
was educated in local schools and was 
connected with the London & Lanca 
shire Insurance Co. and the Reinsur- 
ance Bureau of New York before he 
joined the Aetna Life Affiliated Cos. 
on October 21, 1918, as a member of 
the fire underwriting division. In April, 
1919, he was made assistant manager of 
the fire reinsurance department and was 
promoted to manager in February, 1939. 


SEATTLE AGENTS’ PROGRAM 

The King County Insurance Associa- 
tion and Seattle home insurance com- 
panies joined with the Seattle fire de- 
partment in staging a “Victory Square” 
fire prevention program. It was an- 
nounced that $2,055,858 in war bond 
sales were recorded for the day. 
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Biddle and Williams 


(Continued from 


or Walter Winchell about a so-called 


$700,000 slush fund “raised by fire in- 
surance companies. 

Biddle said he was not and when asked 
where they got authority for their alle- 
vations he said he did not know. At this 
point Congressman Hancock of Syra- 
cuse, N. Y., said that the name of Ed- 
ward L. Williams, president of the In- 
surance Executives Association, had 
been used in connection with this so- 


called lobby and he asked Chairman Van 
Nuys if he would not permit Mr. Wil- 
liams to make a statement. He declared 
he thought it only fair in view of the 
wide circulation of what Pearson had 
written in his column or said over the 
radio on the subject; also what Winchell 
had been saying. 

Senator Van Nuys shrugged his 
shoul lers and asked in a disgusted tone: 
“Why do we want to dignify those 
fellows 2?” 

However, Mr. Williams was told he 
could make a statement if he desired. 
He said he had nothing prepared but 
would be glad to speak. He said in part: 

No Slush Fund Says Williams 

“As to my opinion of Drew Pearson,” 
said Williams, “I cannot add anything 
to the comment which President Rose- 
velt made about him. The President said 
that he is a liar and that’s what he 1s. 
There is no slush fund. Insurance com- 
panies have made no special assessment 
either for a so-called slush fund or for 
a lobby. As far as the term ‘lobbyist’ 
is concerned, that is a relative term. 

“Until discussion of this bill started, 

[ did not know a single Congressman or 
United States Senator with the exception 
of Senator Byrd of Virginia and as far 
as my equipment as a lobbyist is con- 
cerned, | have never been engaged in 
attempting to defeat or champion a bill 


in any state until this bill was  intro- 
duced. | am in favor of this bill because 
I have the Constitution with me, believe 
in the American form of Government, 
believe in Supreme Court decisions and 
am familiar with them as far as this 
issue is concerned and I know some- 
thing about insurance. That constitutes 


my equipment and my tools as a lobby- 
ist. 
“To say 


that we are not in favor of 


| se ee Aken ET 7 ee 7 
May Be No More Hearings | 
| Senator Van Nuys, chairman of 
| Senate’s Judiciary Committee  con- 

sidering bill to remove insurance from 
| anti-trust acts, said Wednesday, that 


there might be no more hearings on 


bills. 





this bill would be a mistake. We are 
very much in favor of it and regard its 
passage utmost importance to the 
institution of fire insurance and to our 
policyholders. I take it that it is an 
American right to appeal both to the 
Supreme Court and to Congress if we 
feel we are justified in doing so. 

“We will meet the Department of 
Justice in the Supreme Court and | 
think we want to meet before this com- 
mittee any question which it wants to 
ask. Our books, our records, are wide 
open to you. The only material which 
has been sent out by the National Board 
of Fire Underwriters has been a four 
page memorandum in which charges 
against the fire insurance companies 
have been discussed. This was because 
agents wanted to know our position. 

“There are 1,000,000 persons who are 
selling insurance and they have a right 
to know the facts. We have not at- 
tempted to use any pressure on Con- 


as of 


vress. We could have had thousands of 
letters sent not only from the insur- 
ance companies’ representatives, but 
from thousands of chambers of com- 
merce and boards of trade but we did 


not do so. I have talked to not more 
than ten or twelve Senators and ten or 
twelve Congressmen.” 
Biddle on Powers of Govt. 
Most of the interruptions of Biddle 
by committee members were trying to 


at H 
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Supreme Court Will | 


. . . 

Review .Atlanta Decision 

The United States Supreme Court 
on Monday agreed to review a de- 
cision of Judge E. Marvin Underwood 
of the Federal District Court at 
Atlanta, Ga., that insurance com- 
panies are not subject to prosecution 
under the Sherman and = Clayton 
Anti-trust Acts. This means the 
court may hear arguments on the case 
at a later date and ultimately decide 
whether to uphold previous Supreme 
Court decisions that insurance is not | 
commerce or reverse itself and up- 
ho'd the contention of the Depart- 
ment of Justice that insurance is in- 
terstate commerce and should come 
within the provisions of the anti-trust 
laws. 

The Supreme Court acted this week 
on an appeal by the Justice Depart- 





ment from the decision of Judge | 
Underwood — dismissing anti - trust | 

: | 
charges against the 198 company | 


members of the South-Eastern Under- 
writers Association. Judge Under- 
wood said the Supreme Court for 
seventy-five years has held insurance 
is not commerce and “if there is to 
be any overruling of clear and 
thoughtfully considered decisions of 
the Supreme Court, acquiesced in by 
Congress and administrative agencies, 
t will have to be done by the Su- 
rreme Court itself or by Congress. 











pin him down to stating his position— 
whether he wanted the Federal Govern- 


mient to take over the power of the 
states. He was asked several times if 
he did not think state insurance super- 


v.sion was adequate. He thought it was 
not in some states. He denied that the 
Government was seeking more power. 


He said it has enough power now to 
regulate business in such a way that the 
anti-trust acts would not be violated. 


Disagrees With Biddle About Court 


Decisions 


Senator Bailey disagreed with General 
siddle about court decisions. He said 
3iddle had cited nothing pertinent which 
would prove that supreme court has 
changed its position over the decades 
that insurance is not commerce. 

In beginning his statement Biddle dis- 
cussed background of government’s ac- 
tion against fire companies for alleged 
violation of Sherman anti-trust act. It 
General Mckittrick of 


was Attorney 

Missouri who had called upon him and 
asked him to act. That was on Feb- 
ruary 12, 1942. Mckittrick said that on 


basis of his investigation and prosecu- 
tion of insurance companies for alleged 
violation of Missouri anti- trust acts in 
fixing premium rates on fire insurance 
the government would have plenty of 
evidence and he offered to furnish it to 
Department of Justice. Biddle took the 
inatter up with Truman Arnold and 
Atlanta prosecution of fire companies by 
the Government followed. 

Among some points made by Attorney 
General Biddle in his statement to Sen- 
ate judiciary committee, Wednesday, 
were these: 

Virtually the only question decided 
by court in Paul vs. Virginia was that 
the opinion in the case drew no distinc- 
tion between fire and marine insurance. 

In Paul vs. Virginia, New York Life 
vs. Cravens and New York Life vs. Deer 


Lodge County, three elements common 
to all were discussed. They are as fol- 
lows: ° 

(1) Each involved a direct attack by insur- 
ance companies upon state legislation, A con- 
trary holding by the Supreme Court in any of 
these cases would have destroyed state legisla- 
tion. 

(2) The records in each presented for the 


oe ica Be of the court merely localized trans- 
actions, intrastate in nature. 

(3) in none of them was Federal legislation 
under the commerce clause involved, 


One paragraph from General Biddle’s 
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To Prepare Program to 


Broaden Company Powers. 


Insurance Commissioner Charles | 
J. Harrington of Massachusetts to!:| 
the annual meeting of the Massa 
chusetts Association of Insuran 
Agents at Springfield this week that 
plans are under way for lifting pre 
ent limitations on insurance com 
panies’ underwriting powers to pe 
mit writing of broad all-risk policics, 
Mr. Harrington, who is president of 
the National Association of Insurance | 
Commissioners, announced appoint- 
ment of a committee to prepare a 
program to be considered by the laws | 
and legislation committee of the com 
missioners. 

The program will be prepared, 
the insurance business, by Arthur 
Lafrentz, president, American Surety; 
J. Arthur Nelson, president, New 
Amsterdam; John A. Diemand, presi- 
dent, Insurance Company of North 
America; William D. Winter, presi- 
dent, Atlantic Mutual; S. Bruce 
Black, president, Liberty Mutual; 
William D. O’Gorman, prominent 
local agent of Newark, N. J.; William 
H. LaBoyteaux, head of Johnson & 
Higgins, insurance brokers, and Ken- 
neth Bell, vice president, Chase Na- 
tional Bank of New York. 

The commissioners’ committee con- 


sists of Newell R. Johnson, Minne- 
sota; Paul F. Jones, Illinois; J. R. 
Crabbe, Ohio, and C. C. Fraizer, 





Nebraska. 





statement which caused some wonder in 
the minds of the committee was. this: 
“There is no control whatsoever exer- 
cised over fire insurance by twenty-five 


states, and only partial control by nine 
others.” 
The government’s position regarding 


the meaning and application of the in- 
surance cases and the nature of the in- 
surance business itself has been  sup- 
ported, Mr. Biddle said, by two recent 
decisions. They are Polish National 
Alliance vs. National Labor Relations 
3oard and Hinkler vs. 83 Maiden Lane 
Corporation. He also mentioned the de- 
cision “of Supreme Court in Americar 
Medical Association vs. U. S 

Mr. Biddle dwelt at some ‘length on 
Southeastern Underwriters Association 
case and repeated what he has hereto- 
fore said that companies through 
ciations and bureaus are in many cases 
arbitrary and discriminatory in_ their 
rate making and are guilty of boycotting 
methods. 


asso- 





Ohio Agents Favor Use 
Of 1943 N. Y. Fire Form 


J. F. Van Vechten of Akron was 
elected president of the Ohio Associa- 
Agents at the annual 
Columbus this 


Columbus was 
Trustees ele cted 


tion of Insurance 
meeting held in 
Harry T. Minister of 
elected vice president. 
are Clayton G. Hale, Cleveland; |. J. 
Schmidt, Hamilton, and E. R. Randall, 
Greenville. The constitution — was 
amended to permit the trustees to handle 
the question of reaffiliation with the Na- 
tional Association of Insurance Avents 
without referring it to the state asso- 
ciation membership as a whole. 

Resolutions adopted called on t 
Superintendent of Insurance to aivist 
all fire companies of the desirability to 
issue the 1943 New York fire policy ™ 
Ohio not later than December |, and 
opposed any attempt by the ( 


W eck, 


ne 


Governien! 
to upset the present system of regula- 
tion of insurance by the states. |nsur- 
ance Superintendent J. Roth Crabbe 0! 


Ohio explained that no legislation ' 
required to place the new New York 
fire policy in operation in that state 
He said his Department is “convinced 


that prompt adoption of the new ‘orm 
by all companies is to the interest 0 
the insurance buying public of (l1l0. 
He expressed hope that endorsements 
and forms will be in the hand of agents 
and companies for use in Ohio Januar) 
1 or soon thereafter. 
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complicated and overgrown. They do 
not want their life savings subject to 
the financial ideologies of federal ex- 
perts. We can best preserve supervision 
in the states by deserving it.” 

The best answer, Mr. Pink said, to 
those who would go too far and too 1 
fast with compulsory insurance isto ie 
prove that private insurance can provide ITE & CA 
—— nap aggess of high order. WH ba Sading Mgr 

erhaps the most important of all . wi 
| ; Moen’ 4 Muir Hil 2680 


things to bear in mind is that there can 
be no lasting peace without security 
and no security without full employment 
of man power and of all national and 
international resources,” he continued. 
“We must dedicate ourselves to a doc- 
trine of plenty, of expanding commerce FIRE » AUTOMOBILE 
and industry, instead of scarcity, arti- 

ficially high prices, and economic con- BURGLARY 


ry e s lic Ss e fr 
Pink and Sullivan Strongly [ Iphold OW e in insurance are bred in a busi- nae Sea fea a: f : Pe 


ness which is designed to increase the 

fruits and products of the earth; to 

R l ti f I b St t give security to business and to man; : 
egu a 10n. O nsurance y a es which knows no master race, no favor- YOUR INQUIRIES SOL 
itism between rich or poor, or breeds 


x ° . : of men. It gives in proportion to con- : fogs ; 
Speaking at General Brokers Dinner Former Superintendent, @!,"e". 1 gives im proportion fo cou. federal regulation of insurance President 
Recipient of Gold Medal, Says High Grade State scope and follows men and goods wher- Sullivan asserted he is satisfied “that 


ever they go. It is the embodiment of the ultimate aim of the present suits, 
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Supervision 1S Answer to Federal Threats cooperation and mutual aid. previous and threatened investigations, 

Insurance in Post-War Efforts is federal control. [ am very satisfied, 

Correction of insurance’s own weak- for many years and as an “able, courage- “Our great institution should stand if the federal government is successtul 

nesses and mistakes constitutes the best ous, kindly and selfless man. squarely and unmistakably for tolerance i its present efforts, that we will find 
answer to those who would take away Mr. Phillips warned of present at- and liberalism, for the free movement  ‘ Means full federal control through an 1" 

supervision from the states and give it tempts to put the Federal Government of trade, for international cooperation, Insurance bureau. Eventually will come 

to a federal government “already over- in the insurance business and pleaded for the rights of men and of all nations strong efforts tor administration _by 

whelmed with detail, responsibilities and for a solid front in insurance to fight large and small. We represent policy- bureau or executive decree. This method 


power,” Louis H. Pink, former Insurance’ these proposals. He said the Govern- holders, almost as numerous as citizens. of operation will by-pass and render in 


We owe it to them and to ourselves to 
stand with the liberal leaders of all 
parties and all countries in opposition 
to national selfishness, in favor of mu- 
tual aid among nations as among men. 

“Our immediate and less spectacular 
duty is to carry on the fundamentally 
useful business of insurance undimin- 
ished through the years of stress and 
war. 

“Our institution is so successful that 
in many nations government has taken 
over the insurance principle and com- 
pels people to protect themselves against 
industrial accident, illness, unemploy- 
ment, disability, and death, through so- 
cial insurance. The Beveridge plan in 
Britain from a central source and with 
contributions from government, employ- 
er, and employe seeks to guarantee a 
subsistence level to everyone from the 
cradle to the grave 

“This recognition of the usefulness 
and efficiency of the insurance principle, 
though a very great compliment, is not 
entirely pleasing to those engaged in 
the myriad activities of private insur- 
ance, some of which are in danger of 
strong government competition or of 
being taken over by the state. But there 
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6 . 
Commission” 


Clause Claims Are 


Discussed by Groves of the FCAB 


Frederick Groves of the Newark of- 
fice of the Fire Companies’ Adjustment 
Bureau addressed a recent meeting of 
the New Jersey Special Agents Asso- 
ciation on the settlement of “trust and 
losses. A bailee, he 
said, can insure property to which he 
holds title and also the property of oth- 
ers, while on his premises, by having in- 
serted in the insurance policy the “trust 
and commission” clause. The bailor also 
can carry specific coverage on his prop- 
erty while in the possession of a bailee. 


commission clause’ 


Mr. Groves reviewed v arious loss settle- 
me nts including those of tailors, cleaning 
establishments, dress contractors, ware- 
‘tere s and others. In New Jersey the 


rating office form of clause reads that 
“the property of the insured, or held in 
trust, on commission or otherwise, for 
which the assured may be legally liable, 


or sold but not delivered or removed.” 
He believes that the word “legal” is 
although many lawyers do 
not hold the same view as many States 
omit “legal” in their forms. Following 
are extracts from Mr. Groves’ talk: 


restrictive, 


Automatic Assumption 


“The law of bailment is well estab- 
lished common law, and barring the 
presence of any special agreement, there 
is an automatic assumption of liability 
on the part of the bailee when he re- 
ceives and accepts the goods of a bailor. 
This assumption can be used as a basis 
to institute an action at law, for any 
damage sustained to goods of the bailor 
while in possession of the bailee. 

“In general the law of bailment places 
responsibility under the commission 
clause with the named assured in the 
contract. 

“This clause has been given a broad 
meaning by the courts and in their rul- 
ings they have said, regardless of wheth- 
er the merchant, the manutacturer or 
the warehouseman has assumed respon- 
sibility or is legally liable for property 
of others that is on his premises, or has 
agreed to cover it with insurance, it is 
held that the language quoted, if on his 
policy of insurance, gives each owner of 
such property the right after a fire to 
ratify the insurance so placed and make 
a claim thereunder for loss or damage 
to his goods. 

“It does not matter that the insured 
did not contemplate this, nor provide 
sufficient insurance to cover the value 
of all property in his keeping in addi- 
tion to his own, nor that his own loss 
alone is more than the amount of in- 
surance. Nevertheless, after any special 
lien interest named in the policy has 
been satisfied he must share his insur- 
ance, subject of course to policy condi- 
tions, with the owner of such property, 
on a pro-rata basis. 

‘Tt will be seen, therefore, that this 
clause while intended to protect the as- 
sured from a claim coming from a bailor, 
actually may work to his disadvantage, 
and in order to have full coverage at 
time of loss he must be prepared to carry 
sufficient insurance to take care of all 
values on his premises in the absence 
of any special agreement with his cus- 
tomers. There is another thought I have 
in mind and that is if there is a coinsur- 
ance clause in the policy and the amount 
of remaining salvage is sufficient, and 
the assured has failed to protect all val- 
ues on his premises, he would be a con- 
tributor to his loss. 


Producers Insert Clauses 


“Many insurance brokers and agents 
are well aware of these conditions and 
have inserted in their forms various 
qualifying clauses in an endeavor to re- 
duce values and still fully protect their 
clients, one of which I quote as an il- 
lustration: ‘This policy does not cover 


the property of others which may be spe- 
cifically insured except to the extent of 


labor and materials used by assured 
thereon.’ 

“These qualifying clauses are not the 
answer to the assured’s problem, as the 
contract is between the named assured 
and the insurer, therefore, the assured 
would still remain liable to the third 
party for damage to property in his pos- 
session. still think the coverage sug- 
gested previously —the ‘legally liable’ 
clause—is the only answer, or possibly 
the securing of a legal liability policy. 

“Now a word about contribution. I 
mentioned previously that the bailor or 
third party quite often carries insurance 
in his own name. If in such a case the 
bailor insists on his right to recover 
under the bailee’s contract and if both 
policies insure the same property it 
brings up the question of double insur- 
ance and how insurance is to contrib- 
ute. In such a situation, if no agree- 
ment can be reached by the insurers, in 
this state it is best to make payment to 
the Court of Chancery and let it decide 
the extent of liability of each company. 


Wide Variation in Wording of Clauses 


“While you may feel that the con- 
struction the various courts, in their rea- 
soning, have put on the commission 
clause has left the question of liability 
of the assured to a third party wide 
open, I think the fault does not lay with 
the courts, but that the primary cause 
is due to the variation in the wording 
of this clause as now used. While the 
wording of the clause has been stand- 
ardized in the New Jersey forms, many 
of the policies issued have attached to 
them brokers’ forms or special forms 
used by our larger agencies. Therefore, 
it is my judgment that it is best for the 
adjuster, when in doubt as to coverage, 
to consult the insurer. 

“In summation it would appear that 
the position of the underwriter in New 
Jersey is better as to the extent of his 
liability, than in other states and the 
insertion of the word ‘legal’ in our forms 
indicates that they are aware of it. In 
general, the courts have very clearly de- 
fined the insurer’s liability where the 
‘trust and commission clause’ is in the 
policy, as follows: 


Definition of Liability 


“1. If the clause does not contain the 
word ‘legal’ that it affords coverage to 
both bailee and bailor, whether or not 
there was any agreement between them. 
A verbal assumption of liability by bailee 


CINCINNATI STUDY CLASSES 


Board Organizes Courses in Fire, Avia- 
tion, Accident and Health, Boiler and 
Machinery and Marine 

A new late afternoon course on fire, 
aviation, accident and health, boiler and 
machinery and marine insurance for 
agents, qui ulified solicitors and office em- 
ployes, is now being sponsored in Cin- 
cinnati by the University of Cincin- 
nati Evening College and the Cincinnati 
association. It is being held at same 
time on succeeding Tuesdays. This 
course, according to Joseph F. Schweer, 
secretary of the association, will be based 
upon the lecture-discussion method of 
presentation. Attendance is limited to 
forty. The course will be followed next 
year by a course on casualty and surety 
insurance, 

Among outstanding insurance execu- 
tives appearing before the group are 
Oscar I. Beling, superintendent, agency 


systems department, Royal - Liverpool 
Groups; William R. Dignan, general 
sales manager, W. E. Lord Co.; E. M. 


Murray, manager of central and south- 
ern Ohio for Hartford Steam Boiler; 

N. Jeffries, warden of the Ohio In- 
surance Department, Columbus; George 

Maggini, secretary, Perkins & Geog- 
hegan, Inc., Cincinnati, and manager of 
that company’s fire insurance depart- 
ment; and Thomas F. McMahon, marine 
state agent for the North America 
Group. 


PAY HONOR TO DALLAS WOMAN 
Mrs. Mary M. Mummert, for more 
than forty-one years a solicitor for the 
Dallas local agency of Chas. L. Dexter 
& Co. was presented with a corsage by 
President B. Felix Harris of the Dallas 
Insurance Agents Association at its 
annual meeting, last month, and was 
praised for the constructive service she 
had rendered her firm, her city and the 
capital Stock insurance industry. Mrs. 
Mummert is still actively soliciting busi- 
ness and in many cases is insuring the 
third generation of her first assureds. 








without proof of legal liability would 
make the compzeny liable. 

“2. Tf the word ‘legal’ is included it 
would then be necessary to prove negli- 
gence or the existence of a contractual 
or verbal agreement prior to the date of 
the fire. 

“I think it is now apparent that if it 
is desired to cover in one policy the 
bailor’s interest as well as the assured’s 
property and liability, clear and unambig- 
uous wording should be employed. This 
would seem to me to be possible if the 
matter is given to the proper authorities 
for consideration and drafting of cover- 
ages, which should be made standard for 
all policies.” 


Rural Agents’ Conferences Productive 


chair- 


Guy E. Rolien, Milaca, Minn., 
man of the rural agents committee, re- 
ported to the meeting of his committee 
held in connection with the annual meet- 
ing of the National Association of In- 
surance Agents at Pittsburgh, October 
11, and summarized the year’s activities 
as follows: 

“1, It attempted to bring to a satis- 
factory conclusion all urfinished busi- 
ness of the previous committee. 

“2. It studied and took action on prob- 
lems that appeared to be of greatest 
importance to the greatest number of 
rural agents and rural buyers of insur- 
ance. 

“3. It participated in all association 
activities, the most important of which 
at the moment is the public relations 
program of the National Association.” 

Following are committee activities as 
outlined by Mr. Rolien: 

Participated in and cooperated with 
the United States Department of Agri- 
culture’s Rural Fire Control project. 

Played part in securing adoption of 


the 80-20 automobile collision form by 
the National Automobile Underwriters 
Association. 


Assisted in securing adoption of the 
National Bureau of Casualty & Surety 
Underwriters’ new farm liability pro- 
gram. 

“More and more states have new and 
improved farm fire forms and tariffs as 
a result of efforts put forth by their 
own associations’ rural agents commit- 
tees, through conferences with company 
and association leaders,” the report says. 


“Continued and expanded conference 
methods of meeting problems, perplex- 
ing to agents and companies alike, is 
earnestly recommended. We believe that 
by this method, confidence and cooper- 
ation can be gained unlike any other 
plan. We cannot conclude without ex- 
pressing our gratitude to the companies, 
their committees and organizations for 
their splendid cooperation and confi- 
dence. We believe we voice the opinion 
of our membership when we state that 
such confidence will never be misplaced 
in meeting our association leaders on 
common ground,” 


LAUDS TRADE ASSOCIATIONS 


National Chamber of Commerce Official 
Addresses Dallas Agents; President 
Harris Makes Report 

“A business or professional man never 
fully appreciates the value of his trade 
associations until he is deprived of th: 
services. My company has membershi 
in local, state and national retail mer- 
chants associations as well as in all the 
furniture groups and we belong to local, 
sectional and national chambers of com- 
merce and the dues we pay are the hest 
investments we make” said Bernard F. 
McLain, president of the Dallas Chamber 
of Commerce, vice president of the 
Chamber of Commerce of the United 
States and general manager of the Hart 
Furniture Company, Dallas, in talking to 
the members of the Dallas Insurance 
Agents Association at its recent annual 
meeting. 

McLain said that in post-war days the 
United States might be itself an island of 
free enterprise in a world-wide ocean 
of communism and socialism and urged 
all business men to educate the masses 
to the higher standards of living and 
many other advantages to every citizen 
of our system of free enterprise and 
invested capital. 

Reporting an increased membership 
and increased resources during the past 
year in spite of mergers, a ie Noa in 
number of licenses due to agents enter- 
ing the armed services and a diminshing 
number entering the business, President 
B. Felix Harris of the Dallas exchange 
said that the local fire and casualty 
agents had demonstrated their apprecia- 
tion of association work by pledging 
nearly $6,000 to the national public re- 
lations campaign during the summer 
months when normally everyone in 
Texas relaxes and does as little as pos- 
sible. “In spite of paying in more than 

2,000 in cash for public relations work 
during August and September, our col- 
lection of local dues for that period was 
the best in our history” said President 
Harris. “Our agents fully realize the 
need of taking an active, aggressive of- 
fensive rather than being constantly on 
the defensive; we must make the public 
aware of our important place in an 
essential industry in the American way 
of doing business.” 


Joseph F. Lawler Elected 
Anchor Club President 


At the annual election of the Insur- 
ance Anchor Club Joseph F. Lawler, 
chief examiner of the Insurance Depart- 
ment of the State of New York, was 
elected president. Other officers for the 
ensuing year are as follows: first vice 
president, Sherman N. Kearns; second 
vice president, Francis A. Doyle; third 
vice president, James A. O’Connor, Jr.; 
recorder, Harry J. Carlin; financial sec- 
retary, Cornelius J. Ryan; treasurer, 
Eugene V. Early; advocate, Raymond 
A. McAuley; trustee for two years, 1945, 
Edward I. White; trustee for three 
years, 1946, James J. McCourt, Jr.; ser- 
geant at arms, Constant A. Davidow. 

Mr. Lawler on assuming the office of 
president has appointed a committee on 
memberships of which Francis A. Doyle 
is chairman and an entertainment com- 
mittee presided by Joseph E. Farre'l. 

The Anchor Club members paid trib- 
ute to John F. Short, who retired «iter 
two years as president. 


SHELL ELECTED PRESIDENT 


Harry M. Shell has been elected presi- 
dent of the Battle Creek (Mich.) .\sso- 
ciation of Insurance Agents for the com- 
ing year. Other new. officers are: vice 
president, John B. Deo of the Hami!ton- 
Deo agency; secretary, Ida M. L«ach, 
and treasurer, Virgil B. Clingan. 











HENRY B. CLARK DEAD 

Henry B. Clark, since 1919 a trial 
lawyer for the Travelers in New York, 
died recently at his home in Darien, 
Coun. He was 65 years old, a Cornell 
graduate as well as New York Law 
School. Mr. Clark is survived by his 
wife, two sons, a brother and a sister. 














Free Ae a ee 


A ot & tin ee ot os 








ance 
nual 


; the 
id of 
cean 
reed 
uSSes 
and 
Hizen 
and 


‘ship 
past 
n in 
iter- 
hing 
dent 
inge 
lalty 
cia- 
ging 
re- 
mer 
in 
pos- 
than 
vork 
col- 
was 
dent 
the 
of- 
- on 
tblic 
an 
way 














October 29, 1943 





Page 21 








Ontario Agents Elect 
F. D. Bliss President 


MANY RESOLUTIONS APPROVED 


Ontario Premier Says Public Should 
Know How Premiums Are Spent; 
Roy Duffus a Speaker 


Frank D. Bliss of Hamilton was 
elected president of the Ontario Fire 
nd Casualty Insurance Agents’ Asso- 
iation at the twenty-third annual con- 
ference of the association held at the 

yal York Hotel in Toronto. John D. 
kirby of Ottawa, was president for the 
past two years. To provide the agents 
with the best possible service on the 
part of the elected officers, it was de- 
cided to divide the province into six 
territories instead of the previous five. 
This meant that six vice presidents were 
necessary, one to head each territory. 
The 1943-44 slate of vice presidents is: 
Territory 1, J. E. Marsh of Belleville; 
Territory 2, W. H. Shaver of Midland; 
Territory 3, O. T. Graves of St. Cathar- 
ines; Territory 4, A. E. Thompson of 
Windsor; Territory 5, John Kennedy of 
North Bay; and Territory 6, E. J. B. 
Dobie, of Port Arthur. 


Resolutions Adopted 


Several resolutions were adopted by 
the convention. In substance they are 
ms, follows: 

That the association opposes action 
of a certain company in ignoring the 
principle that an agent’s business is the 
property of the agent. 

That agents be urged to improve 
public relations by becoming active in 
community fire and accident prevention 
movements. 

3. That the convention recommend to 
the Canadian Underwriters Association 
that further broadening of the dwelling 
policy be kept under close consideration 
until such time as the form can offer 
the broadest protection possible to the 
public. 

4, That an aggressive membership 
campaign by the association be main- 
tained. 
5. That the public be educated to be- 
lieve that present low automobile rates 
are due to the war and will not be con- 
tinued when peace comes and normal 
driving is resumed. 

6. That the association is opposed to 
persons in insurance being licensed as 
~— of motor vehicle licenses. 

. That the association seek a plan for 
ag ae qualification. 

A resolution requesting the Canadian 
Inland Underwriters Association, the In- 
dependent Fire Insurance Conference 
and all other large writers of personal 
property floaters to adopt and adhere to 
a standard form was defeated. 


Ontario Premier Speaks 

_ The public should be told exactly what 
lies behind insurance and what is done 
by insurance companies with the money 
se to them in premiums. This state- 
ment was made to the conference by 
Ontario’s newly elected premier, George 
A. Drew. 

“I don’t think the public has suff- 

iently clearly in its mind that the 
money it contributes to insurance is not 
put away in some vault but is vested 
i industry and other ventures,” said 
he premier, “It would be a_ healthy 
thing for the public to know where the 
money goes and on what its return de- 
pends. 
[Insurance men,” he said, “would do well 
identify themselves with politics, not 
in the party sense but in the sense of 
government, The contracts entered into 
by insurance companies could not be 
fulfilled unless the investments in in- 
fot and other ventures were suc- 
cessful,’ 
harles Priestman, reelected  secre- 
tary-treasurer of the Association for his 
nty-fourth term, and the only secre- 
aiv-treasurer the association has ever 
Nad, was congratulated during the con- 
lerence on his 77th birthday, which he 
ebrated during the conference. On 
the day prior to the opening of the 
conference, he made his “birthday” walk 





TEXAS PASSES FUND QUOTA 


Under Direction of Alfonso Johnson, 
Agents Raise $25,000 for National Pub- 
lic Relations Campaign 
The Texas Association of Insurance 
Agents has pledges for 140% of its 
quota for funds in the national public 
relations campaign, President Alden 
Evans, Fort Worth, announced follow- 
ing a meeting of the state directors in 
Dallas in September. The report of the 
sponsors will be released soon, said Mr. 
Evans, who admitted that until the 
Dallas meeting he and the state direc- 
tors did not know how much had been 
pledged and could not answer the many 
good-natured inquiries as to why no 
Texas names had appeared in the list of 

sponsors so far published. 

“At our request, the Dallas Insurance 
Agents Association loaned its manager, 
Alfonso Johnson, to act as general man- 
ager of our campaign and he told us 
no report would be made until Texas 
had . passed its minimum quota of 
$18,000,” said President Evans. 

“When Mr. Johnson said he was ready 
to report we knew we had pledged at 
least $18,000 but we were pleasantly sur- 
prised at the announcement that the 
local agents had already pledged $23,000 
and the Texas Association of Managing 
General Agents, through its secretary J. 
O. Smith, Dallas, had added its $2,000 
pledge, bringing the present total to 
$25,000 with the campaign still uncom- 
pleted.” 

In appreciation of the success of the 
campaign, the Texas Association pre- 
sented Mr. Johnson with a $100 war 
bond. 





\_DIGESTS WASH. FIRE RULES 

J. K. Woolley, manager of the Wash- 
ington Surveving & Rating Bureau, has 
announced a new publication entitled 
‘Digest of Rules and Forms Governing 
the Writing of Fire Insurance Policies 
in the State of Washington.” 





to Oakville, a distance ot twenty-five 
miles, which he completed in less than 
six hours. 


Duffus on Education 


Proper background is essential to ob- 
tain the status of successful insurance 
men, Roy A. Duffus of Rochester, N. Y., 
told the conference of the Ontario Fire 
and Casualty Insurance Agents’ Asso- 
ciation. Mr. Duffus is a member of the 
education committee of the National 
Association of Insurance Agents and 
chairman of the education committee for 
the New York State Association. 

Describing those essentials towards 
being a successful agent, Mr. Duffus 
said that the agent represents sound in- 
surance companies, he is a member of 
his trade association, he has an educa- 
tion program to keep him up to date, 
he knows how to survey his clients’ 
needs, he has a knowledge of the un- 
usual points in the business, he has a 
willingness to service that business and 
he has a reputation as a good citizen. 

There is a greater need for self-edu- 
cation for those engaged in the fire and 
casualty business, Mr. Duffus told the 
conference. He stated that many insur- 
ance men go to the end of what they 
call their career with few ideas of what 
the business is all about. As a sug- 
gestion towards developing insurance 
knowledge, Mr. Duffus stated that “edu- 
cation may be through office meetings 
weekly; local board round table meet- 
ings; local board schools; reading trade 
papers; or through schools at a central 
point. Such study is not for you (the 
agents) alone. Those in your office 
should also attend.” 

Stressing the growing importance that 
girls and young women are playing in 
the fire and casualty field, Mr. Duffus 
urged that the women be made to feel 
that they are a definite part of the per- 
manent organization. He said: “Give 
them an opportunity to learn more 
about the business; encourage their 
membership in an insurance womens’ 
club; instruct them on the fine points 
of the business; they can bring to it 
the modern viewpoint; ‘even you and I 
can learn from them.” 


Scott Reports Decrease 
In Ontario Fire Losses 


SPEAKS TO ONTARIO AGENTS 


Fire Marshal Says Industrial Fire 
Record of Past Six Months Is 
Only Bright Spot in Picture 


W. J. Scott, K. C., fire marshal of 
Ontario, speaking before the annual 
meeting of the Ontario Fire & Casualty 
Insurance Agents Association at Tor- 
onto, October 14, deplored the fact that 
“we do not appear to be making the 
same success in the battle against fire 
as are the armies of the United Nations 
in their battles.” 

He said that last year the Dominion of 
Canada burned up over $31,000,000 of its 
property, the highest fire loss since 1932 
and 304 people lost their lives in fires, 
bringing to a total of over 2,800 the num- 
ber of deaths from fires in the last ten 
year period. 

“Ontario’s war industry is a_ great 
factor, one might indeed say the major 
factor, in Canada’s war _ production, 
which is so important not only for our 
own soldiers, sailors and airmen, but 
also those of the United Nations,” he 
said. “Yet in the four years of the war, 
from October 1, 1939 to September 30, 
1943, we have had nearly 1,500 fires in 
Ontario industries with a total loss of 
nearly seven million dollars in direct 
destruction of buildings and contents. 
How much loss is represented in po- 
tential war production is something it is 
impossible to estimate. 


Industrial Losses Drop 


“The only bright spot in this picture 
is that the past six months have shown 
a lessening of the industrial fire loss, 
the first time the tendency since the 
start of the war has been reversed. The 
last war year shows a _ reduction of 
$400,000 over the previous war year, with 
this all occurring in the last six months.” 

Mr. Scott said there are a number of 
developments aiding increased fire pro- 
tection, notably the ARP Fire Service 
under the Ontario Civilian Defense 
Committee and the Federal Office of 
Civil ARP. He said that there are now 
over 5,000 additional firemen  avail- 
able in Ontario for any fire emergency 
the war may bring or from accidental 
fires, meaning that there are 5,000 more 
men in Ontario who are fully aware of 
the importance of fire protection and 
who can be counted upon to help keep 
down the fire losses. 

He said these fire fighting activities 
are general throughout Canada and that 
the Dominion has sent 400 men overseas 
with the Corps of Canadian Fire light- 
ers in Great Britain. 


Consider Moral Hazard 

“One activity of the fire marshal’s of- 
fice is always of great interest to insur- 
ance agents who must consider the 
moral hazard as one of the underwrit- 
ing problems they must decide when 
writing fire policies, this being the arson 
investigation branch of this office,” he 
said. “During the war we have seen a 
great lessening of incendiary fires from 
a profit motive, probably due to higher 
values and difficulties of getting re- 
placements, but undoubtedly after the 
war this type of incendiary fire will 
greatly increase again. The members of 
this association may rely on the in- 
vestigation branch of the fire marshal’s 
office to keep down as much as possible 
any such tendency towards incendiary 
fires. Our past record shows that our 
arson investigation is efficient, even 
though we do not maintain the 1942 
achievement of 46 convictions out of 47 
criminal cases in connection with fires. 
Over the period of the last five years, 
out of 1,429 investigation, of which many 
were investigated for reasons other than 
that of suspected incendiarism, we laid 
charges of arson or allied fire crimes in 
256 cases, resulting in 217 convictions 
and iad 39 acquittals, giving a convic- 
tion ratio of 85% of the charges laid. 
“In the same period in the other eight 
provinces of Canada, the various pro- 


LA. FIRE BUREAU MEETS 


E. S.  Waggaman,_ Royal-Liverpool 
Groups, Elected President; Commis- 
sioner Backs Bills in Congress 

Eugene S. Waggaman, regional man- 
ager of the Royal-Liverpool Groups, was 
elected president of the Louisiana Rating 
& Fire Prevention Bureau at the an- 
nual meeting in New Orleans last week. 
Mr. Waggaman succeeds A. J. Bolles, 
Louisiana state agent for the Aetna 
Fire, who served the past two years. 
E. R. Pope, state agent, Home of New 
York, was named vce president. In the 
absence of Major W. S. Bizzell in the 
service, no secretary-treasurer was 
named and Tom J. Hayes remains as 
acting secretary-manager. 

Newly elected members of the board 
of directors are James L. DeTreville, 
state agent, St. Paul; Marion B. War 
ren, state agent, America Fore Group, 
and Felix Perrilliat, state agent, Fire 
man’s Fund. Reports: were made by 
President Bolles and Acting Manager 
Hayes reviewing the activities of the 
bureau the past year. 

Members of the Louisiana Insurance 
Commission were present and made brief 
talks. Commissioner G. Allen Kimball, 
of Monroe, emphasized the importance 
of obtaining passage of bills now pend 
ing in Congress to exempt insurance 
from the application of anti-trust laws. 
Mr. Kimball said that should the Su 
preme Court reverse the Atlanta district 
court, which acquitted insurance com- 
panies of anti-trust charges never before 
applied, it would eventually result in 
Federal supervision of insurance and the 
elimination of the agency system. 


S. F. Nininger, Former 
Queen Vice President, Dies 


Sigourney Fay Nininger, who retired 
as vice president of the Queen on De- 
cember 31, 1941, died at his home in 
Bronxville, N. Y., on October 4. He 
had been suffering from heart trouble 
for some time. Surviving are his widow 
and three sons. 3orn June 29, 1883, 
Mr. Nininger was graduated from the 
University of Virginia in 1903 and en- 
tered insurance with the Southern de- 
partment of the Queen at Atlanta in 
1904. In 1919 he was transferred from 
the Southern field to eastern Pennsyl- 
vania as special agent. His next post 
was that of general agent at the home 
office in New York and in 1922 he be 
came secretary of the Queen. Later he 
became vice president. 

When management of the companies 
was consolidated as the Royal-Liverpool 
Groups in 1931 Mr. Nininger was ap 
pointed underwriting manager for the 
groups for the Middle department and 
West Virginia, retaining his title as 
vice president of the Queen. 


TURKEY LOSS. RATIO 29% 

Farm Owners Mutual Insurance Co., 
one of the large turkey underwriters, 
reports a loss ratio of 29% so far this 
season. The company has covered more 
than 2,000,000 birds in thirty states. W. 
J. McGladrey, president, said that nor 
mally the worst of the turkey losses are 
over by this time of year but there is 
always a possibility of a late storm such 
as the Armistice Day blizzard of 1940 
which was so disastrous to turkey un- 
derwriters. Mr. McGladrey’s company 
is now working on a plan to insure tur 
key breeding stock and he is gathering 
data on which to base rates. 





vincial fire marshals made 5,396 investi- 
gations, laid charges in 393 cases and 
had 278 convictions and 115 nconiieiin 
for a conviction ratio of 70%. This high 
percentage of convictions has continued 
in 1943, for out of 28 cases brough to 
trial in the first nine months of 1943, we 
have had convictions in 24 cases. 

“In conclusion, may I renew my 
pledge that the fire marshal’s office wil! 
do everything possible to keep down the 
fire losses in this province, not only in 
arson investigations but advising on bet- 
ter fire protection and fire prevention, 
and also in bringing to the public more 
education as to the dangers of fire.” 
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srown Tells Agents To 
Seek Public Approval 


INDIFFERENCE 1s. DEPLORED 


NAIA Executive Committeeman Also 
Urges Companies to Educate Adjusters 


in Public Relations . 


Service beyond that 
pected is one answer offered by 
Brown, Pensacola, Fla., National Asso- 
ciation executive committeeman, before 
the annual meeting of the Indiana As- 
sociation of Insurance Agents at Indian- 
apolis, October 27, to his topic, “Where 
\re You Going, Mr. Agent?” Mr. 
Brown warned against self-satisfaction 
and urged agents and companies alike to 
“throw off this state of lethargy and 
begin now to do more of those things of 
which. the public approves and do less 


commonly ex- 
Hunter 


of those things of which the public 
disapproves.” 

With reference to the NATA_ public 
relations program, Mr. Brown declared, 


“We need the interest and active sup- 
port of every member of the National 
\ssociation if we are to have the proper 
influence and_ recognition.” He = also 
made especial note of the adjuster’s role 
in the maintenance of good will between 
companies, agents and the public and 
emphasized the importance of com- 
panies’ educating their adjusters in pub- 
lic relations 
First Obligation to Assured 

“This business of being an insurance 
agent carries with it a great responsi- 
bility and a definite obligation to those 
we serve,” Mr. Brown said. “The first 
responsibility and obligation is to those 
who pay us the premiums; second, to 
the companies we represent. I say pol- 
interest first, because the 
them do not know much 
about insurance; hence, rely on us and 
look to us to protect their interests. 
From my experience, good companies 
want it that way. 

‘The agent today who does not read 
his trade journals and keep up with the 
rapid changes of coverage and rates, 
and study their application to policy- 
holders, will find he is on the way out. 
More than ever, our business requires 
knowledge of what can be done, and 
how to do tt. 

“In my insurance experience I have 
known a few very fine agencies where 
the management had no desire to grow 
or expand. They did a good business 
and were satisfied to have their office 
do just so much volume—and no more. 
That condition is unusual and excep- 
tional, because most of us, through 
necessity or choice, constantly strive to 
broaden the extent of our operations in 
the way of service and in production. 
To mv way of thinking, the latter atti- 
tude is constructive and is as it should 
be for the welfare of the agency busi- 
ness. 

Adequate Agency Help Needed 

‘The best approach for building an 
agency is through selective solicitation, 
hacked by personal service—a_ service 
hbevond that commonly expected. From 
my observation, the most common ob- 
to this procedure, in the average 
agency, is insufficient man o7 woman 
power, or agency help. 

“l can tell you very definitelv that 
following a plan to staff your office to 
do the business it should be doing, then 
doing it, pavs good dividends—cash divi- 
dends to you and good will dividends 
from your policvholder in return for a 
better service. The manpower problem 
during the war period prevents such a 
program at this time. However, with 
the return of peace and the millions of 
men and women released from the Serv- 
ices and war work, the agency forces 
of this country could profitably absorb 
more of these men and women than 
have ever worked 1 in the agency business 


icvholders’ ; 


majority ot 


stacle 


before, resulting. in my opinion, in a 
money profit to the agency and a better, 
more complete service to your  policy- 
holder. In addition, insurance through 


its agency forces would be doing some- 
thing worth while in the post-war ad- 
justment 

“The 


financial success of the public 


relations program of the National Asso- 
ciation of Insurance Agents is now 


assured,’ Mr. Brown continued, “and 
this is important—however, not suffi- 
cient for a successful background. The 


program must have more than financial 
support. We need the interest and ac- 
tive support of every member of the 
National Association if we are to have 
the proper influence and recognition. 

“How has it been possible for the in- 
surance business to grow and prosper 
all these years without conscious regard 
for public relations? As a matter of 
fact, there are two reasons: 


Bases of Insurance Prosperity 


foundation on which 
trust, confidence, 


“First, the very 
insurance is built is 
and fair dealing. It was right in the 
beginning, and, except for a few rough 
spots, it has remained that way. 

“Second, we have had public relations 
of the home made variety for a long 
time, because every agent in every vil- 
lage, town, and city, has been doing 
good public relations work among his 
own customers. This has added much to 
the standing of insurance, and, with 
some exceptions, of course, the agents 
have done a pretty good job, but this 
has not gone far enough, and cannot 
go far enough, by individual action 
alone, to accomplish what is needed 
today. However, being actively united, 
determined, and strong in a common 
public relations cause will make us go a 
long way in discovering the faults and 
weaknesses of our business. Then, con- 
tinuing our public relations efforts, we 
must use these faults and weaknesses 


as stepping stones to greater activity 
and efficiency in serving the insuring 
public. 

“T believe, in addition to many other 


benefits, public relations will prove to 
be a bridge over a stream now dividing 
the agents on one side and the com- 
panies on the other. Through the use 
of this medium, agents, collectively, 
will have an additional opportunity to 
contact companies collectively, and 
thereby, through collaboration, may de- 
velope many improvements in agency 
and company procedure, both in the 
conduct of our business and in under- 
writing. 
Education of Adjusters 


“Through public relations, we might 
be able to attract companies to the need 
for and the value of an improved, mod- 
ernized method of loss adjustments, par- 
ticularly fire loss adjustments. We have 
no quarrel with adjusters or adjustment 
bureaus. They are doing the same good 
job they have done for many years, and 
especially they do a good job when and 
where there is a conflagration or a 
catastrophic loss, however, the processes 
of loss adjustments are the same as they 
were 25 years ago 

“A policyholder’s loss to you, to me, 
and the adjuster, is a common, every- 
day occurrence, but to the policyholder, 
in all probability, it is an event of a 
lifetime, and the treatment he receives 
at the time by the agent, the adjuster, 


and the company—principally the ad- 
juster—will leave an impression, good 
or bad, as long as he lives. Have the 


done anything about  train- 
public relations? Do 
you think the average adjuster, working 
for a bureau, or independently, has any 
consciousness in his negotiations of the 
highly competitive nature of our busi- 
ness? 

“Would it not be a step in the direc- 
tion of good public relations if the com- 
panies undertook such an educational 
program just as soon as the war emerg- 
ency is at an end, and, in the meantime, 
do what they can to get the idea across 
to the adjusters now on the job. All of 
whom, by the way, are doing two men’s 
work, and doing it well under the cir- 
cumstances. 

“In my opinion, from the good that 
can result in close attention to the ad- 
justment of losses, which has been 
proven by experience a great step for- 
ward could be made by insurance com- 
panies if adjustment procedure were 
brought up to date with modern business 
methods.” 


companies 
ing adjusters in 


Wm. G. Greer Opening 
Own Adjusting Office 


RESIGNS FROM LOSS BUREAU 


Has Served FCAB ii in Eastern Field 
Since 1916; Father Organized Gen- 
eral Adjustment Bureau 


William Granville Greer announces 
that he has resigned from the Fire Com- 
Adjustment Bureau, Inc., and 
independent adjustment 


at 111 


panies’ 
will enter the 
field on November 15 with offices 





GREER 


WILLIAM GRANVILLE 


John Street, New York City. He will 
adjust for fire companies under the name 
of the Greer Adjustment Co. 

Mr. Greer comes — an insurance 
family. His father, the late William J. 
Greer, entered the insurance field in 
the nineties and it was he who organ- 
ized the old General Adjustment Bureau, 
Mr. Greer began his insurance career 


in 1913 serving under Atlee Brown, 
rating expert at Newark, N. J. as a 
rater and later as an inspector. In 1914 
he acted in the same capacity under 


Ralph Potter of the New York Under- 
writers Association at Syracuse. 

In 1916 he entered the adjustment 
field. He a appointed junior adjuster 
for the New Y roa: office of the General 
Adjustment Bureau. During the years 
that followed he was assigned to Pitts- 
burgh, Erie, Pa. Scranton, Pa., and 
Albany, N. Y. In 1923 he was brought 
into the New York office and given the 
development of business in the subur- 
ban territory consisting of Westchester, 
Putnam and Dutchess Counties in New 
York and Fairfield County in Connecti- 
cut. In 1926 a branch office was opened 
in White Plains, N. Y., and he was ap- 


pointed manager. 

After acting as manager in White 
Plains for ten years he was called, to 
the head office of Fire Companies’ Ad- 
justment Bureau in New York City and 
made general adjuster with direct su- 
pervision of all suburban territory, in- 
cluding New York City, Long Island, 
and Westchester, Putnam, Rockland, 
Orange and Sullivan Counties in New 





York. Among his other duties were the 
handling and supervising of nation-wide 
accounts and I. U. B. losses. 

He was born in Minneapolis, Minne- 
sota, in 1894, is married, has two chil- 
dren and resides in White Plains, N. Y. 

eneral Brokers 
General Brokers 
(Continued from Page 19) 
and support which is a matter of record, 
so thinking of all of that, show your 


appreciation of this approval and sup- 
port by clearing up the uncertainty and 
doubt which may trouble them about 
the future safety of their insurance. Do 


ATLANTIC MUTUAL CHANGES 


Coles Manager of Rochester, N. Y,, 
Office; Perce, at Albany, Gets 
Enlarged Territory 

William D. Winter, president of the 
Atlantic Mutual, announces appointment 
of Morris J. Coles as manager of the 
company’s Rochester office. The for- 
mer manager, Joseph H. Smiley, jas 
joined the staff of the company’s Cleve- 
land office. Mr. Coles has been asso- 
ciated with Atlantic Mutual since the 
Spring of 1942, receiving his training 
in the home office in New York and in 
New Haven, subsequent to which he 
had been engaged in production work in 
the Boston office. 

Mr. Winter further announced that 
the company is transferring the super- 
vision of the New York counties com- 
prising the Syracuse division of the New 
York Fire Insurance Rating Organiza- 
tion from the Rochester office to the 
Albany office, the latter being under 
the supervision of Robert M. Perce, 
manager, at 90 State Street. 





it by seeing that Congress concurs with 
the age-old judicial thought and de- 
cisions that insurance regulation and 
supervision is a matter for the state 
and is not a function of the federal 
government.” 
Justice Conway Speaks 

After President George F. Sullivan 
aud Mr. Pink had made their addresses 
Justice Conway spoke briefly. For sev- 
eral years toastmaster at the General 
Brokers dinners while he was serving 
as a New York Supreme Court Judge 
in Brooklyn, he was accorded a hearty 
welcome. He joined Deputy Superin- 
tendent Cullen in calling Mr. Pink “a 
great superintendent.” He commended 
also the insurance brokers for their in- 
surance service to the “common man,” 
the public. “If you should fail the com- 
mon man,” he said, “your privilege to 
serve will be taken from you, and the 
government will wield the big stick.” 

“Louis H. Pink was a great Superin- 
tendent of Insurance,” continued Mr. 
Cullen. “He was and is a simple and 
kindly man rarely given to raising his 
voice. He was adverse to strong-arm 
methods and opposed to red-tape and 
bureaucratic arrogance. He was an ad- 
vocate of self-regulation insofar as sucli 
was consistent with the public interest. 
Through his qualities of leadership and 
statesmanship, he earned the respect 
and admiration of all who knew him. 
Amazingly adept at getting to the major 
point of a problem and _ everlastingly 
devoting himself to that point, he got 
things done. Abundant in initiative and 
inspired by a broad social interest, he 
achieved, for the most part, in securing 
objectively, the things which he spon- 
sored,” 


Others at Head Table 


Others who were at the head table 
included the following: 
Walter H. Bennett, general counsel, National 


Association of Insurance Agents; Joseph F. Col- 
lins, chief rating bureau, New York Department: 
Lieutenant-Colonel Samuel R, Feller, former 
First gee Superintendent, recipient General 
Brokers’ Gold Medal, 1939; Alex Goldberger, 
president, Brooklyn Insurance Brokers’ Associa 








tion; Don Holbrook, secretary, State of New 
York Legislative Bill Drafting Commission; 
George H. Jamison, deputy, New York Der te; 
Joseph F. Lawler, chief of brokers’ Hureau, 
New York Department; Peter A, Locke, | 
dent, Independent Brokers’ Association of [bri ed 
lyn. 

Also E. C. Niver, executive vice-presi lent, 
N. Y. Board of Fire Underwriters; William 
Riordan, president, Insurance Society of New 


York; Peter E. Schneider, president, Bronx In- 
surance Men’s Association; Paul Simon, past 
president, General Brokers’ Association; (era 
P. Simone, president, Queens County Brokers 
and Agents Association; John F, Short, pres’ 


dent. Brooklyn Fire Agents Association; Wi!liam 
T. Thompson, chairman, executive committee 
Insurance Federation of New York; Jol F. 
Watson, New York _ Insurance eapecumes 

nreau, 


Wheeler, chief of casualty hur 
Department; J. Donald Whe! hat. 
New York Department, 


IK 


Charles A. 
New York 
Deputy Superintendent, 
Leonard Saunders, former secretary, New 
Insurance Federation. 





LOUIS C. GROSSMAN DIES 
Louis C. Grossman, 70, veteran !! 
surance broker associated for a number 
of years with the Brown & Martin agen- 
cy, Louisville, Ky., died October 20 at 
the Jewish Hospital in Louisville. 
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Hassel, 


owners. 


age 


which 


6 to 8, 


somewhat 
quired to reduce speed. On 
5 about ten feet of water was discov- 
ered in the 
the damage to the cargoes. 


Unseaworthiness, Rather Than Sea 
Perils, Held to Be Cause of Loss 


The Second Circuit Court of Appeals, 
Ore Steamship Corporation v. D/S. A/B. 
has affirmed the 
cargo (46 F. 
Supp. 816) in the Federal District Court 

r Southern New York in six consoli- 
against the 
steamship Cypria and one in personam 
against the charterer and the impleaded 


137 F. 2d 326, 
terlocutory judgments for 


lated libels, five in rem 


1940, encountered storms February 11 
continued through 


damaged. 


cargo holds, which 


No soundings of these holds had been 


taken since February 11 because of bad 
weather. 
missing in the shell plating about mid- 


At Horta a diver found a rivet 


_ a few inches inside of the star- 


hoard bilge keel. 


She struck 
severe storms on the Spanish 


At drydock in Lisbon surveyors 
her propeller blades and bilge 


keels bent, and a large number of rivets 
slack and in need of renewal. 


in all six 
damage 


( 


( 


issues : 


There were two main issues present 
actions: 
attributable to perils of the sea 
ir Ns the unseaworthiness of the vessel; 


and, if the latter, was due diligence ex- 


rcised to make the ship seaworthy ? 


The action against the charterer and the 


involved three additional 
(1) Was the libel against them 


ship’ Ss owners 


“brought within one year after delivery 


Cc 


the owner, 


ior ship is liable 


( arried 


1 


Wwisted and broken. 


\ct, Sec. 
heals said, 


| the goods,” as required by 46 U. S. 
\., sec. 1303 (6), and the bills of lad- 
ig? (2) Are the owners liable to the 
harterers? (3) if so, are both Hassel, 
and Odfjell, the “managing 
liable ? 

Sea Perils Not Shown 

Under the Carriage of Goods by Sea 
1304, the Circuit Court of Ap- 
incorporated by reference in 
bills of lading, “neither carrier 
from loss resulting 
om unseaworthiness unless caused by 
want of due diligence to make the 
- seaworthy; nor is either responsible 
loss arising from perils of the sea.’ 


wer,” 


ll the 


: 


ihe circumstances shown in these libels 
tailed, the 


( court held, to establish sea 
erils within the rather factual standard 
the cases. 
By way of comparison, the court cited 
Juche v. Thomas & John Brocklebank, 
Cir. 40 F. 2d 418 (hurricane weather, 
Papen torn away; ; considerable dam- 
’ to railings, doors and pipe casings) ; 
e Sandfield, 2 Cir., 92 F. 3d 663 (two 
He Boe damaged, pipes and ventilators 
away, bridge rails bent, wheel 
ains parted, propeller shaft fractured; 
lilippine Sugar Central Agency Ko- 


xusai Kisen Kabushiki Kaisha, 2 Cir. 106 


2d 32 (ship blown 100 miles off course, 
e lifeboat crushed, steel superstructure 
The wind and sea 
luring this crossing were not extraor- 


The action arose out of a voy- 
from New York to Horta, Azores 
Islands, and thence to discharge cargo, 
collected at Philadelphia, Baltimore and 
New York, in Spain and Portugal. 

The vessel left New York on February 


February 14, 
at times attaining a wind force of 9 to 10 
on the Beaufort scale and a sea force of 
Two windows in the superstruc- 
ture were knocked in and a lifeboat was 
The ship was re- 
February 


caused 


He plugged the hole 
and the ship continued to her destina- 
tion in Spain and Portugal. 
rather 
coast while sailing light and pounded 
heavily. 
found 


Was the cargo 





nor 
than 


dinary for this season of the year, 
was damage therefrom other 
minor.” 


Unseaworthiness of Vessel 


Other circumstances also showed, the 
court said, that the vessel was not sea- 
worthy for the voyage. That might be 
presumed from the mere loss of the 
rivet in the absence of sea perils. In 
addition, it was held clear that the own- 
ers failed to exercise due diligence to 
make the ship seaworthy (citing for 
comparison The Warren Adams, 2 Cir. 
74 F. 413, 163 U. S. 679; The Mongolian 
Prince, (N. Y.) 27 F. 2d 985, affirmed 2 
Cir. 31 F. 2d 1015; Compagnie Maritime 
Francaise v. Meyer, 9 Cir. 248 F. 881. 

The ship’s last prior survey was at 
Marseilles in July, 1939, an eight-year 
classification survey. Only a visual ex- 
amination of the plates and riveting was 
then made; no hammer or drill test of 
the rivets. The fact that the double- 
bottom tanks were pressed up could not 
show, as the respondents claimed it did, 
a defect in the plate riveting of the cargo 
holds. “A mere superficial inspection of 
the ship is insufficient to establish an 
exercise of due diligence on the part of 
the owner to make her seaworthy.” 

The court also took into consideration 
the fact that when the Cypria, immedi- 
ately after arriving from a voyage to 
South America, was sent from New York 
to Philadelphia to load part of this cargo, 
she forced her way through heavy ice 
in the Delaware River and Bay for some 
fifty-eight nautical miles. Also that when 
she headed for Baltimore, after loading 
at Philadelphia, ice formations were en- 


countered and at one time she was 
forced to a full stop. “It’s quite pos- 
sible,” the court said, “that some of the 


ice passed under the ship, striking the 
rivets and weakening them, even if then 
sound, to such an extent that one was 
thereafter dislodged by ordinary seas. 
3ut the evidence fails clearly to estab- 
lish that the rivet lost was so affected— 
despite the admission of respondents’ 
chief engineer that the ice probably 
caused the damage to the adjacent bilge 
keel and to the propeller blades.” 


Ice Not Sole Cause of Damage 


The respondents also contended that 
if ice loosened the rivet no recovery 
could be had for the loss of the cargo 
loaded at Philadelphia, or that at least 
there should be some apportionment of 
the loss, since the damage to the rivet 
might have been fully or partially in- 
curred on the trip to Baltimore. 

To this contention the court said that: 
Were the ice the sole possible cause of 
the damage this might be a reasonable 
suggestion, but not here, where there are 
other pre-existing and at least equally 
proximate causes, which the shipowners 
failed to exercise due diligence to avoid. 
The burden was on the shipowners to 
bring the ship within the statutory ex- 
emption from liability for unseaworthi- 
ness. 

The Circuit Court of Appeals made 
the above analysis to show that it agreed 
with the district court, adding however, 
that it might well have rested on the 
point that the district court’s findings 
were certainly not “clearly erroneous.” 
(Petterson Lighterage & Towing Corp. 
. New York Central R. R., 2 Cir. 126 
F. 2d 992.) The district court’s findings 
were not too general; they seemed fully 
adequate and understandable, supple- 
mented, as they were, by a careful opin- 
ion. (Matton Oil Transfer Corp. v. The 
Dynamic, 2 Cir. 123 F. 2d 999.) 


_ The libel in personam was filed March 
1941, within a year of the delivery of 
the goods on March 7, 1940. - Process 
was not issued until May 23, 1941. The 
filing of the libel, however, marks the 
institution of an admiralty suit. The 
suit was therefore brought within the 
time limited by the statute. 
Owners Liable to Charterer 

Were the owners liable to the chart- 
erer, and therefore primarily liable to 
the libellants? The charter-party was 
negotiated in London, December 10, 
1938, by a London broker, between 
Odfjell, the Norwegian “managing own- 
ers” of the vessel, which belonged to a 
Norwegian port, and its Moroccan chart- 
erer, a corporation. The hire was pay- 
able in London. The owners contended 
the charter party provisions, interpreted 
according to English rather than Ameri- 
can law, do not require them to indem- 
nify the charterer. 

The Circuit Court of Appeals found it 
unnecessary to determine whether the 
decided authorities establish that the 
charter party need not be construed ac- 
cording to English law, for if the charter 
party were governed by English law, the 
court held that the owners did not 
escape liability over. 

That liability the 
clearly established by article 24 of the 
charter party, reciting the exceptions 
from liability which were declared to be 
mutually excepted during the currency 
of the charter party “provided they do 
not result from a lack of diligence on 
the part of the owners or managers of 
the vessel.” 

It is well settled, the court said, that 
such language used in this context refers 
not merely to a failure of personal dili- 
gence on the part of the owners, but 
also to a failure of diligence by those 
employed by them to make the ship 
seaworthy. 

Article 8, titled stevedoring, did not 
aid the shipowners. The sentence there- 
in declaring that “owners are not to be 
responsible for shortage or damage to 
cargo” was construed, in connection with 
its context, to mean only that the own- 
ers shall not be responsible for damage 
to cargo in loading. 


court held to be 





Winter Believes Radar 
Will Aid Ships After War 


William D. Winter, president of the 
Atlantic Mutual, believes that radar and 
other devices developed during the war 
to safeguard shipping can be of use in 
peace time and should result in lower 
rates for ocean marine insurance. Speak- 
ing at the recent meeting of the marine 
insurance panel of the American Mer- 
chant Marine Conference and the Pro- 
peller Club of the United States in New 
York City he said that radar can be of 
valuable use in detecting the presence 
of icebergs in darkness or fog, permit- 
ting vessels to detour to escape those 
dangers. 

Several speakers approved the plan 
of marine underwriters rating hulls on 
the basis of good or bad management 
as well as on physical quality of risks. 
Good experience, it was said, as well as 
condition of equipment, should count 
with underwriters in rating. A sugges- 
tion was made for simpler and more 
uniform marine insurance policies and 
also that producers, buyers and banks 
which finance overseas shipments should 
underwriters 


be consulted by marine 
when policy revisions are being con- 
sidered. 


F. & G. FIRE CHANGES IN MICH. 

B. H. Roberts, special agent for De- 
troit and Wayne County, Mich., for the 
Fidelity & Guaranty Fire, has reported for 
vin with the United States Navy. Mr. 
Roberts began his insurance career with 
the Fidelity & Guaranty at the home 
office in Baltimore in January, 1930. He 
has served as special agent in Ohio and 
Michigan since January, 1939. President 
Harry F. Ogden of the 
anty Fire has announced that Special 
Agent F. R. Grosvenor will now cover 
Detroit and Wayne County in addition 
to the State of Michigan, except the 
Upper Peninsula. 





Fidelity & Guar-: 


MARINE INSTITUTE MEETS 


Several Directers Are Elected; Thorn, 
Scott and Percy Chubb Speakers 
at Annual Session 

The annual meeting and luncheon of 
the American Institute of Marine Un- 
derwriters was held last week at Block 
Hall, this being the forty-fifth annual 
meeting of this organization which rep- 
resents almost the entire ocean marine 
fraternity of this country. The extent 
of the institute’s activities was indicated 
in the secretary’s report by the state- 
ment that upwards of 250 meetings were 
held. These included general and spe- 
cial meetings of the organization and 
the directors and meetings of standing 
and special committees. 

The following directors were elected 
for three years: M. W. Morron, Aetna; 
M. M. Pease, North British Group; O. 
C. Torrey, Marine Office of America; 
Aibert Ullmann, Albert Ullmann Marine 
Office, Inc., and F. B. Zeller, Royal- 
Liverpool Groups. For one year, Henry 
R. Hedge, Boston and Old Colony, was 
elected to fill the unexpired term of his 
late brother, William R. Hedge. 


Presiding over the meeting and lunch- 


eon was H. C. Thorn, marine manager 
of the Insurance Company of North 
America, who is the current president 


of the institute. Mr. Thorn in his re- 
marks referred to the extremely diffi- 
cult problems faced by the marine un- 
derwriters in the past year. 

Guest speaker at the luncheon was 
Captain T. A. Scott, chairman of the 
board of Merritt-Chapman & Scott, 
salvage experts, who gave an interesting 
talk on the technical aspects of the 


monumental job of raising the Nor- 
mandie. 
Another guest speaker was Percy 


Chubb, director of wartime insurance for 
the War Shipping Administration, who 
referred to the cooperation of the ma 
rine underwriting market with the War 
Shipping Administration during the dif- 
ficult twelve months just past. 





MULLINS WITH CURRY AGENCY 
Becomes Manager of Average Adjusting 
and Marine Claims Dept.; Was For- 
merly with Johnson & Higgins 

Hugh A. Mullins, recently resigned 
from Johnson & Higgins, has become 
manager of the average adjusting and 
marine claims department of the John 
F. Curry Agency, 70 Pine Street, New 
York City. Mr. Mullins, who is one of 
the leading average adjusters of the 
United States, was educated at Shaw 
Street College, Liverpool, England. He 
served an apprenticeship with the 
Thames & Mersey Marine, and in 1911 
was transferred to the company’s New 
York office. 

His experience as an average adjuster 
began with Frank B. Hall & Co. Later 
he organized the average adjusting de- 
partment of Marsh & McLennan return- 
ing in 1919 to Frank B. Hall & Co. as 
vice president. In 1922 he became the 
senior adjuster in the office of Johnson 
& Higgins from which post he now 
transfers his activities to the Curry 
office. 

Mr. Mullins became a member of the 
Association of Average Adjusters of the 
United States in 1914. He has lectured 
on average adjusting and marine insur- 
ance losses at New York University, 
Columbia University and University of 
Pennsylvania. He is chairman of the 
ocean marine lectures committee of the 
Insurance Society of New York for 
which he has delivered the general aver- 
age lectures for about twenty years. 





LOS ANGELES 44-HOUR STATUS 


Los Angeles insurance offices coming 
within the 44-hour work week directive 
issued by WMC, as a modification of 
the original 48-hour work week direc- 
tive, generally will accept the 44-hour 
work week. Three companies, however, 
said that they intend carrying their cases 
to higher authority by appeals from the 
Los Angeles WMC offices ruling. About 
twenty producer offices said they would 
also appeal. 
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“It’s the biggest risk in our town, but it was just a headache 
to me until I took it to the Globe. | liked the way the Globe 
underwriters went about it. They didn’t accept it without 
study, but they DID study it. They gave me a chance fo tell 
my story. I even talked to the President. Then I came home 
with some recommendations which were readily adopted, 
and now it’s in the bag!’’.... 


Your Special Problems 
RECEIVE INDIVIDUAL CONSIDERATION AT THE GLOBE... 


Although the Globe is a big company and as strong as any, it is not so big that 
each agent’s problems cannot receive the individual consideration he wants 
and they deserve. Now, when new situations of a kind unthought of in pre-war 
times, are arising in almost every agent’s office, Globe agents are finding the 
informal, let’s-talk-it-over methods practiced by the Globe’s underwriters a 
most gratifying feature of their Globe connection... In times Wag 

like these you need a company like the Globe. 


GLOBE INDEMNITY COMPANY 


150 WILLIAM STREET - NEW YORK 8, N. ¥Y. 


STOCK COMPANY ORGANIZED UNDER THE LAWS OF THE STATE OF NEW YORK 


Buy WAR sonps 
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|, H. Grady President of 

Insurance Institute 

STONE AND HARDY GIVE REPORT 

Awards to Students Made at Annual 
Conference; Women Encouraged to 


Study; Rogers Honorary Member 


man- 
Acci- 


john H. Grady, United States 
aver and attorney of the General 
dent, is the newly elected president of 
the Insurance Institute of America, Inc., 


succeeding Edward C. Stone, United 
States manager, Employers’ Liability. 


Annual election took place at the thirty- 


fifth annual conference of this organ- 
ization, held Tuesday at Drug & Chemi- 
cal Club, New York. Chairman of the 
nominating committee was Laurence E. 
Falls, vice president, American of New- 
ark, and the slate which was voted in- 
cluded John J. King, president, Hooper- 
Holmes Bureau, Inc., as first vice presi- 


dent, J. A. Bogardus, vice president, 
Atlantic Mutual, second vice president, 
and E. R. Hardy, reelected secretary- 


a post which he has ably 
handled for many years. To Mr. Hardy 
and Miss F. L. Gardiner, executive 
assistant of the Institute, was extended 
the appreciation of retiring President 
Stone for their help during his two 
terms in office. He was also most ap- 
preciative of the support given by his 
fellow officers and board of governors. 


Newly Elected Governors 


treasurer, 


Mr. Stone was elected to the board 
of governors and so were the following: 
For terms expiring in 1944—F. W. 
Koeckert, U. manager, Commercial 
Union, and Harold P. Jackson, president, 
Bankers Indemnity. For terms expiring 
in 1946, Austin J. Lilly, array general 
counsel, Maryland Casualty ; George C. 
Long, Jr., president, Phoenix of Hart- 
ford; J. H. Macfarlane, secretary, 
Niagara Fire, Chicago; James A. Mc- 
Lain, president, Guardian Life of Amer- 
ica; Harold F. Mills, manager, Pacific 
department, Aetna, San Francisco; John 
- North, vice president, Phoenix of 

Hartford, ‘and president of the American 
Institute of Property & Liability Under- 
writers, Inc. 


Reports by Stone and Hardy 


\nnual reports read by retiring Presi- 
dent Stone and Secretary Hardy showed 
that despite wartime curtailment of stu- 
dent enrollments, due to enlistments and 
drafting of young men, the nationwide 
program of the Insurance Institute of 
America continues without abatement. 
Mr. Hardy said that 367 students had 
registered last year for the correspond- 


ence courses of the Institute and that 
there were seventy-two graduates of 
various courses conducted by member 

‘ieties and study clubs. Total regis- 


trations for 1943 examinations were 
1119, compared with 2,532 in 1942 and 
3,129 in 1941 
resident Stone joined with Mr. 
Hardy in emphasizing that there never 
Was a greater need than today for edu- 
cational facilities in the insurance busi- 
ness. He stressed that “more and more 
the business must depend on the aid 
given by intelligent, resourceful and am- 
biious women” and “it is our duty to 
sce that our educational facilities are 
ced at the disposal of as many women 
as possible.” Mr. Stone praised the 
ant, worthwhile contributions they 
ave made to the business of insurance. 
Sut Mr. Hardy’s report said that not 
‘ny of the young women taking the 
aces of men at war are particularly 
interested in serious study. He declared: 
‘ney are all too likely to drop out of 


(Continued on Page 28) 











Beveridge Plan Aired 
At Harrisburg Meeting 


BY BLANCHARD, DORSETT, GRUHN 


Discuss Compensation Implications of 
Plan Before Industrial Commissioners; 


Alberta Official Also Talks 


One of the most interesting sessions 
of the twenty-ninth annual convention 
of the International Association of In- 
dustrial Accident Boards and Commis- 
sions, October 25-27 in Harrisburg, Pa., 
featured ‘“Workmen’s Compensation Im- 
plications of the Beveridge Report.” 
Speaker was Prof. Ralph H. Blanchard 
of Columbia University, New York, and 
discussion leaders were J. Dewey Dor- 
sett, past president of the association, 
who is assistant general manager, Asso- 
ciation of Casualty & Surety Executives; 
A. V. Gruhn, general manager, American 


Mutual Alliance, and Farmilo, com- 
missioner, Workmen’s Compensation 
Board, Alberta. 


Discussing the implications of the 
Beveridge proposal Mr. Blanchard said 
that in Great Britain “it means liberal- 
ization and broadening of compensation 
benefits and placing responsibility for 
their security and administration in the 
hands of the State. It would probably 


mean higher costs even if the antici- 
pated savings in administrative costs 
were realized, would eliminate private 


insurance of workmen’s compensation, 
and would do away with the adminis- 
trative functions of the employer and of 
the private insurance carrier. 


Wagner Bill and Marsh Report 


[The closest approach to the Bev- 
eridge plan that we have in the United 
States is embodied in the Wagner Bill; 
in Canada, in the Marsh Report. The 
Wagner bill reduces its benefits by the 
amount of any compensation benefits, 
in effect, excluding from its benefits 
those who receive equal or greater cash 
compensation benefits; it excludes en- 
tirely from its provision for hospitaliza- 
tion and medical care anyone receiving 
or entitled to receive such benefits under 
workmen’s compensation. The Marsh 
Report recommends continuance of the 
provincial schemes ‘of workmen’s com- 
pensation.” 

Mr. Blanchard said that if the Bev- 
eridge plan were to be adopted in toto 
as a national plan by the United States 
or Canada, its principal effects upon 
workmen’s compensation would be re- 
alignment of benefits, with emphasis on 
long-continued disability, substitution of 
national for state or provincial adminis- 
tration, substitution of national respon- 
sibility for private insurance and state 
or provincial funds, and merging of 
services and benefits for shorter tem- 
porary disability and medical care in 
the general scheme. In his opinion, such 
adoption is in the highest degree im- 
probable. 


or 


Dorsett’s Arguments 


J. Dewey Dorsett upheld the present 
system of workmen’s compensation laws 
prevailing in the U. S. A., and while 
they are subject to improvement, he de- 
clared that nothing is to be gained by 
disturbing this long established system. 
He paid his respects to social security 
as a whole, in the passing, saying: “Old 
age and retirement benefits and other 
social security programs set up by the 
Government are here to stay and no 
political party will jeopardize its exist- 
ence by proposing to abolish them.” 

As to implications of the Beveridge 
report on workmen’s compensation sys- 
tem, Mr. Dorsett said that he failed to 


(Continued on Page 28) 





AMER. MANAGEMENT’S MEETING 


Mid-year Insurance Gathering in Cleve- 
land Dec. 1-2 To Have Panel on Com- 
pensation Rating Program 

American Management Association is 
now completing the program for its mid- 
ieee insurance meeting to be held e 

1 and 2 at Hotel Statler, Cleveland, ¢ 
Presiding officer at the opening coin 
will be William F. Lund, vice president 
of AMA insurance division, who is in- 
surance manager of U. S. Rubber Co., 
New York. Following Mr. Lund’s open- 
ing remarks the meeting gets under way 


with discussion of “Self - Insurance 
Against Fire Risks” and J. M. Fried- 
lander, treasurer, Jewel Tea Co., Bar- 


rington, Ill., has been invited to speak 
on the subject. Next will come a talk 
on “New Applications of Surety Bonds” 
by Peter A. Zimmermann, assistant sec- 
retary, Towner Rating Bureau. 

At the luncheon William D. Winter, 
president, Atlantic Mutual, will view 
“Insurance in a Postwar World” with 
Henry J. Howlett, AMA secretary, pre- 
siding. 

Featured afternoon topic is “The New 
Workmen’s Compensation Rating Pro- 
gram,” a panel discussion with C. G. 
Hale of Hale & Hale Co., Cleveland, as 
chairman. J. R. Blades, insurance con- 
sultant, New York, and William Leslie, 
National Bureau’s general manager, have 
already accepted invitations to appear. 
Others invited are Wade Fetzer, Jr., R. 
W. Howe, Richmond agent, and H. W. 


Yount, Liberty Mutual’s vice president. 


On the second day with A. FE. Red- 
ding, Aetna Casualty & Surety presid- 
ing, first speaker will be H. L. Hubbell, 


insurance manager, Westinghouse Ele-- 
tric & Manufacturing Co., Pittsburgh. 
His topic is “A Practical Insurance Pro- 
gram for Industry.” A broker and agent 
are also scheduled to talk on same 
topic. Afternoon chairman will be Her- 
bert L. Jamison, New York City agencev 
head, who will lead a auestions and 
answers session on “Establishing Insur- 
able Values for Loss Adjustment.” 





TO CONDUCT A. & H. CAMPAIGN 
Aetna C. & S. Offers War Bond Bonuses 


and Grand Prizes to Producers 
in November Drive 

The Aetna Casualty & Surety has 
announced a nation-wide accident and 
health campaign for the month of 
November, with a bonus of 10% in war 
bonds and stamps to producers who 
write and pay for a premium of $100 
in new commercial A. & H. premiums 
during the month. A grand prize of 
$250 in war savings bonds will be 
awarded to the producer who writes and 


pays for the largest volume of new 
commercial A. & H. premiums in No- 


vember with a minimum of $1,000. A 
similar prize goes to the producer who 
writes and pays for the greatest num- 
ber of applications, with a minimum of 
50, during the period. 

A feature of the campaign is the com- 
panv’s offer to circularize, without cost 
to the agent, twenty-five prospects sub- 
mitted by the agent. Each letter, re- 
produced on paper imitating wood, will 
be mailed to the prospect in a plain 
envelope bearing the phrase, “Knock 
on Wood.” Name of the agent will be 
mentioned, and letters will be signed by 
Vice President C. G. Hallowell. 


H. C. DAYTON’S NEW POST 


Joining Eastern Dep’t of Central Surety 
as Casualty Manager; Formerly 
With Bankers Indemnity 

H. C. Dayton is joining the Central 
Surety’s Eastern Department on Novem- 
ber 1 as casualty manager, and his ap- 
pointment marks another milestone in 
the development of the company’s serv- 
ice facilities in the East. 

In accepting this post Mr. Dayton has 
resigned from Bankers Indemnitv’ s 
home office where he has been in charge 
of casualty underwriting and production 
since May, 1942. Before that he was 
Albany, N. Y. manager for five years. 
Previous connections included ns ag 
Union Indemnity and Travelers. He 
a graduate of Pratt Institute School of 
Architecture. 


Gleason Deputy Manager 

Of Employers’ Liability 
STONE REVEALS PROMOTIONS 
Blackham, Larner, Mullen and Schwab 
Assistant Deputy Managers; Gleason 


Prominent Insurance Attorney 


general 


Gay Gleason, counsel of the 
Employers’ Liability and vice president 
and general counsel of the American 


Employers’ and the Employers’ Fire In- 
surance Co., has been promoted to the 


position of general counsel and deputy 
manager for the United States branch 
of the Employers’ Liability, according 
to an announcement made this week by 
Edward C. Stone, United States man- 
ager and attorney of the Employers’ 
Liability and president of the American 
companies of the group. 

Mr. Stone also announces that James 
W. Blackham, Edward A. Larner, J. 
Chester Mullen and Robert C. Schwab 
have been appointed to the positions of 
assistant deputy managers of the Em- 
ployers’ Liability. Coincident with these 
appointments, they have been elected 
vice presidents of the American Em- 
ployers’. Messrs. Blackham, Mullen and 
Schwab have also been elected vice 
presidents of the employers’ Fire and 
Mr. Larner continues as vice president 
of that company. 


Gay Gleason’s Career 


Mr. Gleason, after graduation from 
Dartmouth and from Harvard Law 
School, tried cases for many years for 


several insurance companies, including 
the companies of the Employers’ Group. 
He acted as counsel for the Employers’ 
Group for several years and also served 
as a trustee of Employers’ Group Asso- 
ciates and a director of the American 
Employers’ and of the Employers’ Fire. 
He entered the employ of the Employ- 
ers’ Liability as general counsel on 
March 1, 1942 and effective that same 
date was elected vice president and gen- 
eral counsel of the American Employ- 
ers’ and of the Employers’ Fire. He has 
— extensively for the Employers’ 

Group and is very well known to the 
Employers’ Group family and the gen- 
eral insurance fraternity throughout the 
country. 

Messrs. Blackham, Mullen and Schwab 
have all been with the corporation for 
over thirty years and occupied various 
responsible positions until in 1936 they 
became assistants to the managers for 
the corporation and assistants to the 
president for the two American com- 
panies. Mr. Larner came with the Em- 
ployers’ Fire in 1926 and was made vice 
president of that company in 1929. In 
1942 he was made one of the assistants 
to the managers for the Employers’ Lia- 
bility and one of the executive assistants 
for the American Employers’. 

Under this new executive organization, 
headed by Mr. Stone, Franklin P. Hor- 
ton continues as treasurer and deputy 
manager for the Employers’ Liability 
and as secretary and treasurer for the 
American Employers’ and the Employ- 
ers’ Fire. Kenneth E. Fritts continues 
as assistant to the United States gen- 
eral manager and attorney for the cor- 
poration and assistant to the president 
of the two American companies. 


Uniform Filing of A. & H. 


Forms Discussed in Boston 


George Goodwin, deputy insurance 
commissioner of Connecticut, was in 
Boston yesterday conferring with other 
members of the A. & H. sub- committee 
of the insurance commissioners’ associa- 
tion which is considering saomested uni- 
form rules for filing of personal A . EL 
policy forms in the various states. This 
subject is up before the commissioners’ 
body, having been submitted by a joint 
committee of Personal Accident Bureau 
and H. & A. Conference members to 
the recent Chicago executive session of 
the commissioners. Mr. Goodwin is 
chairman of the NAIC sub-committee. 
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Gov. Broughton of N. Carolina Points 


To Perils in Federal Supervision 


Gives Harrisburg, Pa. Gathering His Concept of Free Enter- 
prise; Sees Chief Duty of Insurance Cos. to Serve 
Policyholders; Scores Unsound Social Thinking 


In a strong talk upholding state rather 


than Federal supervision of insurance, 
Gov. J. M. Broughton of North Caro- 
lina in addressing a meeting of insur- 


ance commissioners and insurance ex- 
ecutives in Harrisburg, Pa., October 15, 
said “this is not a political question in 
a party sense. It is rather the attempt 
of certain individuals not familiar with 
or in sympathy with the history and 
traditions of our nation to extend un- 
duly the area of Federal activity.’ 

Gov. Broughton’s address, which was 
entitled “Some Social Aspects of Insur- 
ance” made a strong impression on his 
audience. He approached with clarity 
of expression the problems confronting 
insurance today, admitting that next to 
food and clothing, “insurance touches 
the life and fortune of more people in 
the United States than any other busi- 
He felt that this gratifying state 
of affairs gives stability and assurance 
to our entire economy, constituting a 
sound premise upon which to predicate 
a post-war program of sound prosperity. 

But at this point the speaker injected 
a note of warning, declaring that ‘in- 
herent in growth are perils which must 
be guarded against.” He said that the 
insurance business in the attainment of 
almost incredible proportions “is no ex- 
ception to this rule.” He then proceeded 
to point to some of the perils, from 
within and without, which insurance 
must avoid if “this great American in- 
stitution is to maintain its integrity, its 
independence and prosperity.” 


” 
ness. 


No Time for Managerial Backslapping 


First, the speaker declared that growth 
and attendant power tend to produce a 
sense of complacency. He is sure that 
this is not the time for “managerial 
backslapping or directorial gloating.” 
Rather, he said, it should be the occasion 
for study, research, careful plz anning and 
intelligent analysis of changing condi- 
tions, their causes and effects. He fur- 
ther urged: 

“In these lush days of insurance pros- 
perity, the chief duty of any insurance 
company is to serve its policyholders. 
It is they who have made possible your 
fabulous growth. It is their needs, hopes 
and aspirations which should be the 
controlling factor in every decision. 
Whatever can be soundly “done to im- 
prove the service and lower the cost to 
the policyholder should be done. To 
ignore this principle is to invite and 
deserve disaster.’ 

This brought Gov. Broughton face to 
face with the growing tendency toward 
extension of governmental social service 
into the field of insurance and he gave 
the following frank comment on this 
trend: 

“Tt must be conceded that there is a 
growing tendency in our country and 
elsewhere, to extend governmental social 
service into the field of insurance. Old 
age and retirement benefits, unemploy- 
ment insurance, social security and war 


risk insurance are but some of these 
manifestations. These are not merely 
political expedients. They are legisla- 


tive responses to a growing social con- 
sciousness. They are here to stay and 
no political party will jeopardize its 
existence by proposing to abolish them. 

“Furthermore, the unprecedented 
growth of insurance business during the 
very period of these innovations is suf- 
ficient to allay any apprehension on this 


score. But the very success of these 
governmental experiments creates a 
problem which private insurance busi- 


A eee 
ness cannot ignore.” The speaker ex- 


plained at this point that much is heard 


today about government protection or 
insurance “from the cradle to the grave.” 
He thought that some of this emanates 
from unsound social thinking or springs 
from political expediency. “But much 
of it arises,” he declared, “from a broad 


public sentiment, based either on dis- 
content with the cost or character of 
private insurance protection or upon an 


over-weening desire nourished by gov- 
ernmental benefits either received or 
anticipated. Insurance leadership would 
be blind and stupid not to recognize 
and appraise carefully these growing 
social tendencies.” 

How These Conditions Can be Met 

As to how these conditions can best 
be met, how far these innovations shall 
proceed without resistance, Gov. Brough- 
ton said these are questions which call 
for intellectual and honest thinking, and 
that “there must be a recognition and 
fair appraisal of the proper sphere of 
government in the field of insurance, 
even as there should be a fair govern- 
mental concept of the proper sphere of 
free enterprise in this field.” He cau- 
tioned: 

“Tt is not sufficient 
problems to engage in 
epithets or invectives. It may well be 
true that some so-called social experi- 
menters in administrative positions 
would eagerly embrace any opportunity 
to extend governmental social service 
into the field of insurance to the extent 
of monopolizing or at least controlling 
this phase of American business, and 
that those of this group will be alert 
to exploit to the fullest any ponular 
sentiment in this direction. Such efforts, 
of course, will be sharply scrutinized 
and vigorously resisted. However, it is 
inaccurate and unintelligent to ascribe 
these manifestations wholly to political 
manipulations or social planners of 
either party, or to assume that they are 
limited to the United States. 

“We cannot read the famous Bev- 
cridge Report without recognizing that 
in staid, conservative Old England these 
popular clamors for broader government 
service to the people in the field of 
insurance are heing heard. It is true 
that this Report has not been adopted, 
but well authenticated information leads 
to the assumption that London Lloyd’s 
would exact a rather high premium for 
insurance against the adoption of the 
3everidge Report as a British govern- 
mental policy after this was is over. 


answer to these 
anti-New Deal 


Broader Conception of Social 
Advancement 
“Tt may as well be frankly admitted 
that many of these tendencies are wide- 


spread and deeply rooted. They can- 
not be dispelled by mere debate or by 
political controversies, though undoubt- 


edly every unwarranted encroachment 
upon the proper domain of States’ rights 
or free enterprise should be vigorouslv 
resisted. Before indulging in epithetical 
paroxysms calculated to disturb actuarial 
equilibrium it may he well for insurance 
leaders in America, and indeed all in- 
surance executives, to ask themselves 
whether or not insurance in all its 
branches may not be able to stem this 


tide by demonstrating a broader con- 
ception of social advancement and a 
truer recognition of changing social 


conditions.” 

Gov. Bronghton then indicated the 
attitude of the people toward free enter- 
prise, saying: 

“The neople of this countrv believe in 
free enterprise and in the time-honored 
principle of States’ rights. They prefer 
to have government proceed with due 
recognition of these ancient landmarks, 


PLEWS ON POST-WAR PLANNING 


Says Producers Can Be Ready by De- 
veloping Fidelity and Surety Busi- 
ness Now; Los Angeles Talk 
“Post-war Planning for Insurance 
Agents” was the topic on which F. S. 
Plews, assistant manager of the casu- 
alty, fidelity and surety departments of 
the Travelers in the Los Angeles branch 
office, addressed the Associated Agents 
Committee at its meeting October 15. 
He said that with the recent favorable 
turn in the war to the United Nations 
and the promise that the conflict will be 
brought to the earliest possible conclu- 
sion, interest of insurance agents in 
post-war planning has been heightened. 
He declared that the agents are in a 
preferred position because they can take 
the planning out of the visionary stage 
and put it to practical use now. By 
developing fidelity and surety business 
now, he said, they will be ready to write 
the insurance and the bonds that will 
be required on the enormous post-war 
public works program, and the great 
industrial development that will follow. 
He said that the agents are failing 
properly to service their clients in re- 
spect to fidelity and surety lines, and 
are missing an opportunity that if taken 
advantage of, will result in better and 
larger business totals. 





but they also have an inate longing for 
social security, family protection, guar- 
anty against helplessness and depend- 
ency, and protection of their self-reliant 
independence. If they can get these 
benefits at a reasonable cost under a 
broad program made available through 
the channels of free enterprise and 
privately owned insurance companies, 
they would undoubtedly prefer such 
course. If they cannot, then no amount 
of harking back to ancient principles or 
declamations about the American way 
of life will deter them in the mass from 
looking towards the government. in- 
creasingly for this sort of aid and pro- 
tection.” 
For State Regulation of Insurance 
Further along Gov. Broughton de- 
clared that all who believe in principles 
of democracy and_ individual liberty 
should combat with alertness and un- 
ceasing vigor any effort to destroy the 
heritage of free enterprise and individual 
initiative. He noted that the principle 
of state rather than Federal regulation 
of insurance has thus far been uniformly 
observed; that the Supreme Court of 
the United States has upheld this prin- 
ciple and that “it has become well estab- 
lished as a part of the law and policy 
of this nation.” But he pointed to new 
perils arising in the attempt to substitute 
Federal for state regulation of this busi- 
ness, continuing: “As evidencing the 
party position on this question of regu- 
lation, I quote from the last platform of 
the two major political parties in this 
country as set forth in the presidential 
campaign of 1940: 
Democratic NATIONAL 
“We favor strict supervision of all forms of 
the insurance business by the several states for 
the protection of policyholders and the public.” 
RepurLicAN NATIONAL CONVENTION OF 1940: 
“We favor continuance of regulation of in- 
surance by the several states.” 


CONVENTION OF 1940: 


The speaker then observed: “Since 
both political parties are committed to 
the policy of state rather than Federal 
regulation of insurance, it would seem 
that this is a question that can be 
settled outside of the strictly political 
arena,” 

In closing he urged that this is not a 
time for internal dissension or disunity; 
that many rights of states and_ indi- 
viduals must necessarily be subordinated 
to the national welfare. But he urged 
that “we must be certain that we do not 
lose during the period of this struggle 
the very things for which we fight.” 





CRAWFORD CAPTAIN IN ARMY. 

Armstrong Crawford, formerly presi- 
dent of Great Lakes Casualty of De- 
troit, is now with the army transport 
service in Alaska. He was recently pro- 
moted to the rank of Captain. 


Murphy Talks on Today’s 
Trend Toward Socialism 


ADDRESSES INDIANA AGENTS 
Says Executives’ Association’s Research 
Bureau Will not Assist in Liqui- 
dation of Private Enterprise 


It will be no part of the duty of ‘he 
research department to be created |y 
the Association of Casualty & Surety 
Executives, “to assist in the liquidation 
of private insurance” said Ray Murphy, 
assistant general manager of that asso- 
ciation, in his address before the annual 
meeting of the Indiana Association of 
Insurance Agents at Indianapolis, (c- 
tober 27. 

The new research department, he said, 
“could contribute to that end unless re- 
search were scientfic, unbiased, objce- 
tive, with a zeal for facts and truth; 
and scientific, unbiased, objective it will 
be.” 

Mr. Murphy said there are indications 
1 America that socialism could displace 
capitalism and while it is a minority 
of the people who want it so, “there are 
some people in key positions in govern- 
ment who want it to do so and steps 
have been taken by some in government 
to make it so.” He then said: 


Federal Bonding Bill 

“Let me give you an example in the 
field of insurance. I refer to S. 26, 
nending in the United States Senate. 
This bill, if it becomes law, would es- 
tablish a Federal Bonding Board and 
create by an appropriation of $500,000. 
a Federal fidelity trust fund for the pur- 
pose of issuing fidelity bonds to any 
officer or employe of the United oe 
or of any agency thereof. The bill, if 
enacted, would set up, as a part of E the 
Federal Government, a surety or bond- 
ing company, financed by Federal funds 
and operated by Federal employes. In 


short, the United States Government 
would engage actively in the surety 
business through a Federal Bureau oi 


Fidelity Insurance. It would drive exist- 
ing bonding and surety companies from 
a field of free enterprise, in which they 
have long engaged, for it would leave 
no room in that particular field for free 
enterprise. The proposal is starkly 
socialistic.” 

Mr. Murphy next cited an address of 
Professor Ralph H. Blanchard of Colum- 
bia University, who is a consultant of 
the Federal Social Security Board, made 
a year ago as president of the Casualty 
Actuarial Society in which it was stated 
that “we should be prepared to con- 
tribute our best judgment and technical 
ability to social insurance when it is 
desirable or inevitable, and to conduct 
private insurance in such fashion as best 
to satisfy the needs not met by social 
insurance.” 

“Without intending to be adversely 
critical,” Mr. Murphy said, “I could wish 
that he had placed emphasis on the 
needs that are met and can be met by 
private insurance, rather than upon the 
needs ‘not met by social insurance. 
Would it be too utterly ruggedly in- 
dividualistic to suggest that social in- 
surance should be conducted with regard 
to the needs not met, or that cannot be 
met by private insurance rather than 
that private insurance be conducted ‘in 
such fashion as best to satisfy the needs 
not met by social insurance’ ?” 


Treasury Ruling 
Mr. Murphy introduced the su ject 


of the new Treasury Department ruling 
on commissions which does not anply 
to insurance agents as: independent con 


tractors. “Yet,” he said, “the never «s- 
tant threat that state and Federal a:0i 
cies, particularly in the social security 
field, will some day succeed in living 
insurance agents classified as employes, 
the more than hints in court deci ms 


point the need for watchfulness on the 
am of both companies and agents, !est 
the commissioned agent be brovglit 
within the .scope of the Treasury De- 
partment ruling.” ‘i 

es 


He also touched on the Treasury 
(Continued on Page 29) 
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Rush Views Insurance 
In Post-War Economy 


WRITES FOR N. A. FIELDMAN 





Lauds National Association’s Publicity 
Program; Sees Agent Established 
As Primary Source of Service 





The insurance industry in the post- 

war period and the part agents will 
play in it is pictured by Benjamin Rush, 
ir, vice president of the Indemnity In- 
surance Co. of North America, in an 
article in the November issue of ‘The 
North America Fieldman,” new monthly 
magazine for producers issued by the 
North America Group. 

“Even in the midst of war,” says Mr. 
Rush, “the public today is giving serious 
thought to the kind of world it wants 
to live in when peace comes. Already, 
it is painting a mental picture of the 
nation’s post-war economy set-up—a pic- 
ture into which the insurance industry, 
like every other industry, must fit—or 
else. How it is to fit into the after-the- 
war picture depends, in a large measure, 
on what it does now. 


Informative Propaganda 


“Fortunately, something is being done 
about it by those to whom the public 
looks for the effective spreading of the 
informative propaganda so urgently 
needed to enhance its understanding of 
the business. I mean, of course, the 
insurance industry itself. 

“Through the National Association of 
Insurance Agents, a fund now is being 
raised for a nation-wide publicity pro- 
gram which should do much to make 
clear, in the public mind, the functions 
and value of insurance as a factor in 
the nation’s economy. Naturally, the 
companies which these agencies repre- 
sent will continue, as heretofore, to 
supplement this drive of the National 
\ssociation by their own advertising 
and publicity. 

“Recognition by the National Asso- 
ciation that this educational drive is its 
proper function for the preservation of 
the industry and of the American agen- 
cy system, reflects well-ordered thinking 
and is basically sound. Primarily, be- 
cause the agent and the broker are the 
closest personal contacts with the public 

the ideal missionaries for spreading 
the doctrine of understanding and for 
building public confidence. 


Public Relies on Agent 


“Thus, it appears, the agent definitely 
1S established as one of the primary 
sources of service to the insured—the 
person upon whom the public relies for 
what little or much it knows about in- 
surance. This confidence, naturally, is 
to the agent’s credit. It makes him an 
mvaluable, personal source of informa- 
tion. It assures, with his active cooper- 
ition, the success of the National Asso- 
iation’s publicity drive. 

“The American agency system, estab- 
shed originally by the Insurance Co. 
‘i North America in 1807, reflects today, 
s it has for 136 years of our nation’s 
story, the confidence of a public which 
willing and anxious to give it a place 

the picture it is painting for the 
cars to come—provided, it continues 
do its share to maintain that essen- 
il good will, through proper under- 
nding. This, I am confident, it will 





STONE SPEAKS IN SEATTLE 
Depression-proof and posse ssing an 
lazing degree of vitality, insurance 
‘ces great opportunities for expansion 
d development in the post-war era, 
lward C. Stone, United States general 
anager and attorney of the Employers 

roup, told the King County Insurance 
‘sociation at a special luncheon at the 

Kainier Club, Seattle. Mr. Stone who 
iS completing a tour of the coast field 
i company with William Wittkoff man- 


‘fer at San Francisco, expressed op- 
Tir r me e 

mism over business conditions after 
the war. , A 


Flynn Remains Chairman of 
Surety Claim Men’s Forum 


The Surety Claim Men’s Forum of 
New York held its first fall meeting 
October 20, when it was decided to limit 
discussions at future meetings to prob- 
lems that concern the claim men in their 
daily work, with a view toward assisting 
the insuring public in claim settlements. 
Walter L. Flynn, chairman, presided and 
announced his new appointment as man- 
ager of the research department of the 
National Surety Corp. It was the unani- 
mous decision of the forum that Mr. 
Flynn, although retired as manager of 
the National Surety’s claim office in 
New York, should continue as chairman. 

Ernest W. Fields of the United States 
Guarantee Co., will conduct the next 
meeting November 17 when the problem 
under discussion will be “Proration, Con- 
tributing and Concurrent Insurance.” 


Employers’ Gene Promotes 


Williams at Oklahoma City 


Carver V. Williams, formerly acting 
resident manager of the Oklahoma de- 
partment of the Employers’ Group with 
headquarters at Oklahoma City, has been 
promoted to the position of resident 
manager of the Oklahoma department, 
effective November 1. 

Mr. Williams left the teaching pro- 
fession to attend the University of Vir- 
ginia Law School and after completing 
his course there became associated with 
the Employers’ Group claim department 
in Richmond in 1928. He was trans- 
ferred to the Greensboro, N. C. claim 
department in 1930 and in 1936 to the 
claim department at Tulsa, Okla. In 
1941 he was given supervision of the 
Oklahoma claim department and was 
promoted to the position of acting resi- 
dent manager in 1942, 





INCREASING CAPITAL STOCK 





National A. & H. of Philadelphia Now 
Up to $300,000; Both Stock and Cash 
Dividends to Policyholders 
The National Accident & Health In- 
surance Co. of Philadelphia has in- 
creased its capital stock from $200,000 
to $300,000. A stock dividend of $100,000 
is being distributed to its stockholders 

together with a cash dividend of 3%. 

J. B. Boyer is president of this com- 
pany which observed its fortieth anni- 
versary last August, and which is in 
the midst of one of its best production 
years. 





RAY ALEXANDER’S ARTICLE 


Ray Alexander, of the legal staff of 
Association of Casualty & Surety Ex- 
ecutives, is the author of a constructive 
article on “Cash that Check with Care” 
which appears currently in “Read Mag- 
azine.” Mr. Alexander is also the author 
of the Lawyers’ Practice Time Table, 
a reference book on legal procedure 
which has already gone into four edi- 
tions. 


National Fire Group To 
Have Casualty Affiliate 


NAMES T. A. LONG AS HEAD 





Layton Announces Proposal to Organize 
New Casualty Company; Name Not 
Announced; T. A. Long’s Career 





President F. D. Layton of the com- 
panies in the National Fire Group, Hart- 
ford, announces the proposal of the 
group to organize a casualty company 
and addition to the executive staff of 
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A. LONG 


the group of T. Long, now vice pres- 
ident of the Pacitic Indemnity Co., Los 
Angeles, as casualty executive. Mr. 
Long’s appointment is effective Novem- 
ber 1. 

No announcement is made of the name 
of the proposed new casualty company 
or such details as where it will be char- 
tered or amount of capital. Mr. Layton 
states that at the beginning, the cas- 
ualty company will operate on a con- 
servative basis for certain classes of 
casualty business only, its primary pur- 
pose being to furnish agents of the Na- 
tional Fire Group with casualty insur- 
ance facilities. 

Companies in the National Group are 
the National Fire, Mechanics & Traders, 
Transcontinental and the Franklin Na- 
tional of New York. Up to this time, 
the National Fire Group has maintained 
no casualty affiliate, although it is a 
large stockholder in the National Cas- 
ualty of Detroit and has a cooperative 
relationship with the Continental Cas- 
ualty of Chicago, which is also a large 
shareholder in National Casualty. The 
top officers of the National and of the 
Continental are on the board of direc- 
tors of the National Casualty. 


T. A. Long’s Career 


Mr. Long, who will assume manage- 
ment of the new casualty company, has 
had a wide and successful experience in 
the casualty field. A native of Iowa, he 
attended Drake University Law School 
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and was admitted to the bar in the state 
of Iowa. He began his insurance career 
in 1923 by joining the home office staff 
of the Southern Surety Co. at Des 
Moines, in due time becoming an ad- 
juster and underwriter in that organiza- 
tion. He continued his connection with 
the Southern Surety and with the Home 
Indemnity of New York, which  suc- 
ceeded to the business of the Southern 
Surety, through 1932, serving those com- 
panies in various important capacities, 
including that of assistant manager of 
the Southeastern field at Atlanta; as 
assistant agency superintendent at St. 
Louis; and later as field supervisor and 
in the legal department in New York 


Aty. 
In 1933 he joined the staff of the Em 


ployers Reinsurance Corp. of Kansas 
City, Mo., later becoming its resident 
vice president in San Francisco. In 1941 
he became vice president of the Pacific 


Indemnity at its home office in Los 
Angeles, which position he has held up 
to the present time. 


Behrens Issues Statement 


On Move of National Group 


Upon 
that the 


announcement 
Group plans to 
organize a casualty company affiliate, 
H. A. Behrens, chairman of the board 
of the Continental Casualty Co., Chicago, 
issued the following statement: 

“I note with interest the decision of 
National Fire to organize a casualty af- 
filiate for the purpose of servicing agents 
of the National Fire Group with cas- 
ualty coverage in an affiliated company. 
This is a natural and normal develop- 
ment in line with the trend of the times. 
3oth Continental Casualty and National 
Casualty for years have enjoyed a close, 
friendly and cooperative relation with 
the National Fire Group and this move 
on the part of National Fire will in no 
way interfere with the continuation of 
friendly cooperation.” 


HADLOW ADDRESSES WOMEN 
David M. Hadlow, special agent, Hart- 
ford Steam Boiler, addressed a_ recent 
dinner meeting of the Hampden County 
group of the Massachusetts Association 
of Insurance Women at Springfield. 
ie women were present including 
Florence J. Cannon, Holyoke, — state 
president; Mrs. Robert N. Payne, 
Holyoke, a state director, and Mary M. 
Sullivan, assistant director, Springfield. 
The county association has about eighty 
members. 


receipt of the 
National Fire 





SEVERIN O OPENS OWN OFFICE 

Salem, Ore.—Richard R. Severin, who 
has been manager for the insurance de- 
partment of Hawkins and _ Roberts, 
Salem, Ore., during the past seven years, 
has severed his connection with the firm 
and will establish an agency under his 
own name in the near future. 
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Insurance Institute 


(Continued from Page 25) 
insurance courses and this is true 
country and is not confined 
However, it was grati- 
fying that three of the 1943 prize win- 
ners are women—Kathleen B. Moody, 
Canadian Surety of Vancouver, who won 
the fire prize: Mrs. Ollie C. Reamer, 
Continental Insurance Co. at Dallas, 
who received the inland marine prize, 
and Elsie M. Cerveny, American Surety, 
in New York, to whom surety prize 
was awarded. 

Edward Rochie Hardy Prize Award 
To Nicholas Gannam of the Massa- 
chusetts Bonding’s home office went the 
honor of winning the Edward Rochie 
Hardy prize, which was a $50 war bond, 
as the most distinguished graduate of 
1943. Mr. Gannam also won the general 
principles prize, and was roundly con- 
gratulated by President Stone who made 
“ie presentation, A graduate of Boston 
University, he is now in charge of the 
casualty insurance detail department of 
his company. ’ 

Mr. Stone 


their 
all over the 
to one section.” 


also awarded prizes to all 
the other winners present including R. 
B. Foulds of Middleton & Tait of Cal- 
gary (casualty); Karl O. Klaren of the 
Metronolitan (life) and Inge K. Svend- 
sen, Norwegian Shipping & Trade 
Mission (ocean marine). These are in 
addition to the women aforementioned. 

In keeping with an old custom the 
Institute’s board of governors elected 
to honorary membership Arthur S. 
Rogers, president of the Chartered In- 
surance Institute of Great Britain, who 
is general manager of London & Lan- 
cashire. Kenneth L. Brooks, formerly 
with the Prudential Life and now in the 
Navy, was elected a Fellow of the In- 
stitute by thesis. He is the creator of 
Prudential’s payroll plan and based his 
thesis on its operation and scone. An- 
other newly elected Fellow is G. Percy 
Crawford, president of the Glens Falls 
companies, and the resignation § of 
Everett W. Nourse, retired U. S. man- 
ager, London Assurance as a Fellow, 
was accepted. 

New Societies’ Prizes 

Two new societies’ prizes were 
awarded this year and it was explained 
by S. T. Sinclair, Great American secre- 
tary, who presented the educational 
committee’s report, that those prizes 
were won on the basis of work with the 
Institute courses. Insurance Society of 
New York, having more than 100 stu- 
dents enrolled, received $100 which was 
accepted by its president, William A. 
Riordan, Automobile of Hartford. The 
Chicago Kemper Study Group also won 
$100, having more than twenty but less 
than 100 students. These prizes, which 
may again be offered in 1944, are due to 
generosity of an Institute Fellow. 

Nicest part of the meeting for Mr. 
Hardy seemed to be his achievement as 
treasurer in closing the fiscal year “in 
the black.” He beamed all over when 
he reported that satisfactory state of 
affairs and President Stone congratu- 
lated him. Mr. Hardy also read a letter 
from the Insurance Institute of Aus- 
tralia extending hospitality of insurance 
located there to American 
suggesting a _ reciprocal 
moved that this 


companies 
soldiers and 
arrangement. It was 
plan be accepted. 


Trade Union Agency of N. Y. 
Names Carroll E. Collins 


The Trade Union Agency of New 
York, consultant to unions and their 
members on group health and group in- 
surance programs, has appointed Carroll 
FE. Collins to serve in an executive ca- 
pacity. For the past two years he has 
handled the business of Trade Union 
\gency in Baltimore and Washington as 
we ll as operating his own agency in the 
ife and general insurance fields. 
Martin E. Segal, who is president of 
Trade Union Agency, is a director of 
Group Insurance Advisory Service of 


the Greater New York Industrial Union 
Council, 
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Industrial Boards Meet 


(Continued from Page 25) 
see that necessarily there should be any. 
He declared in part: 

“We must keep in mind the fact that 
in this country we are a nation of local- 
ities and sections and states. Britain’s 
national government is completely sov- 
ereign. It can do anything. Ours can- 
not, because our government has only 
such powers as the people have given it, 
although I sometimes think that some 
people in this country forget that clause 
in our constitution which says that all 
other powers continue to reside in the 
states or in the people. 

“A Beveridge plan suitable for the 
needs of Britain would be entirely un- 
suitable and unworkable and probably 
illegal in the United States. Professor 
Blanchard has refreshed our memories 
by giving us the high spots of the 
Severidge plan as it affects workmen’s 
compensation, and he has told us about 
the Marsh Report for Canada. I am 
certain that as administrators of work- 
men’s compensation in this country and 
in Canada you have fully informed your- 


selves concerning all these plans and 
reports. And I am sure that many ques- 
tions have been raised in your minds 


concerning the implications on the laws 
you administer. 

“T find myself in complete agreement with 
Prof. Blanchard, that the adoption of any plan 
having for its purpose, disturbing our workmen’s 
compensation system in this country, is highly 
improbable. All of us know, of course, that the 
Wagner Bill does not disturb workmen’s con)- 
pensation and that the Marsh Report recom- 


mends leaving workmen’s compensation as a 
function of the provinces. At no time has the 
Social Security Board, as far as I have been 


able to find out, proposed abolishing our states’ 
workmen’s compensation laws similar to the pro- 
posal in the Beveridge report.’ 


APPROVES C COMPENSATION PLAN 


Insurance Commissioner Donald Knowl- 
ton of New Hampshire has approved the 
new workmen’s compensation retrospec- 
tive rating plan submitted by the Na- 
tional Council on Compensation Insur- 
ance, effective October 22. 


“FIELDMAN GOES TO WAR” 


National Surety Magazine Dedicated to 
Men in Service; Sketches of Cullen 
Daughter and Allen Nephew 


“The National Fieldman,” published by 
the National Surety Corp., emerges this 
month with a new format and a new 
title, “The National Fieldman Goes to 
War.” Edited by Advertising Manager 
J. A. Gernhardt, it is dedicated to Na- 
tional Surety representatives now in the 
armed forces. It will appear from time 
to time without any regular publication 


date. President Vincent Cullen says in 
the foreword: “We know we are shoot- 
ing at a moving target. No _ stories 


can be up to date on war service until 
after the war but we are glad to pub- 
lish pictures and such details as are 
available.” 

Two of the most interesting sketches 
in the initial edition are of Kathleen 
Cullen, daughter of President Cullen, 
and Edward M. Allen II, nephew and 
namesake of Executive Vice President 
E. M. Allen of the company. Miss Cul- 
len, now overseas with the American 
Red Cross, arrived in London about the 
first of September. Mr. Cullen says of 
her: “Kathleen is a war baby of World 
War I. She was born when I was in 
France and I did not see her until she 
was eleven months old. She attended 
Ursaline Academy and Georgian Court 
University and took two or three years 
at Art School. When World War II 
broke out, Kathleen first enlisted in the 
British-American Ambulance Corps and 
transferred from that to the American 
Red Cross-Overseas Division.” 

E. M. Allen II is just eighteen years 
old. He is a son of Frank J. Allen 
of Winona, Minn., brother of E. M. 
Allen. He attended Carleton College 
at Northfield, Minn., after graduation 
from Northwestern Military and Naval 
Academy at Walworth, Wis. He is now 
an air cadet at Canyon, Tex. 
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We are about to start the Lettuce 
Haters of America and seek members. 
All those who object to having sand- 
wiches served with lettuce after pleas 
of “no lettuce,” should communicate with 
this column. We think it is time to 
fight. Example: in a great rush Tues- 
day, we stopped at a lunch counter in 
New York’s Pennsylvania Station, and 
ordered a sandwich “without lettuce.” 
The counterman looked in our direction 
and asked “D’ y’ want mayonnaise on 
that lettuce?” Lettuce hear from you, 
lettuce haters. 

* 

Speaking of eating, here is an eco- 

nomical luncheon. Ox-tail soup and a 


tongue sandwich. “Makes both ends 
meet.” 

xk * x 
The Drug & Chemical Club will 
probably soon furnish members. with 


scratch pads at the luncheon tables. " 
spite of the laundry problem, the well- 
known H. G. Henderson, acting manager 
of Prudential’s Eubank Agency, was 
seen to draw plans for a fourteen room 
house on the tablecloth—and the two 
car garage went on a napkin! 
x ok xk 


We called Vice-President Sam Dun- 
seith over at the New Amsterdam Cas- 
ualty the other day at two minutes to 
twelve. His secretary said “Good After- 
noon.” By the time we got through 
explaining her error, we were wronz! 
Sam’s comment about the incident was 
“Tempus certainly does Fugit.” 


once editor of the 
Insurance Salesman, and now an \ir 
Corps Captain, once said: “Any plan is 
a good plan if it works, and most plans 
will work, if they are worked.” 

* * x 


C. C. Robinson, 


We have always felt it is stupid ‘or 
any salesman to allow himself to ener 
into political discussions with clien's. 
For this or any other election, ‘'¢ 
soundest advice on the subject is 
famous line by Abe Martin, who s: 
“If you can’t be neutral, you kin 
least pretend to have laryngitis.” 

MERVIN L. LANI 


PREDICTS MORE SOUND FILMS 
William W. Ellis, field supervi: 
Aetna Casualty & Surety Co., predic 
that the post-war days will see ma 
more agents’ making use of sound mv 
tion pictures as sales aids in his tak 
before the Maine Association of Insurt- 
ance Agents in Augusta, October 20. 
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Court Holds Bank Party 
To Unlawful Procedure 


SEABOARD SURETY WINS CASE 
Michigan Supreme Court Declares Bank 
Accepted Public Funds in Personal 
Account Contrary to Law 





In a three-way opinion, a majority 
f the Michigan has 
ipheld a judgment awarding the Sea- 
hoard Surety $1,595 damages against the 
State Savings Bank of Ann Arbor in 
a case involving the liability of a bank 
‘or the legality of deposits made in the 
private account of a public official. 


Supreme Court, 


The Seaboard had paid Washtenaw 
County the amount due under a bond 
covering Emmett M. Gibb, a former 


uunty clerk, found guilty of embezzling 

ubrogation rights of the county and 
brought action against the bank in which 
(bb had had a private account although 
the county had maintained no account 
and had designated no official depository 
for county funds. 

It was shown that Gibb had deposited 
county items in his personal account 
and from time to time had checked out 
to the county treasurer sums presumed 
to be due the county. The bank con- 
tended it had no resopnsibility for the 
pature of these items and had no way 

f knowing that the clerk had defaulted 
on part of his indebtedness to the 
county as represented by the various 
items deposited. 

Justice Howard 
prevailing opinion affirming the judg- 
ment, maintained that the bank had 
been party to an illegal procedure inas- 
much as the statute specifically pro- 
hibited the clerk from handling public 
se in the manner he had _ utilized 
and the bank could not have helped but 


Wiest, writing the 


discover that county items were being 
deposited in a personal account. Two 

. - ’ 
other justices signed Judge Wiest’s 


opinion but the needed majority of the . 


eight-member court was supplied 
through an opinion signed by Justices 
Boyles and Sharpe who concurred in 
the result of Wiest’s opinion. 

Justice Walter North prepared a dis- 
senting opinion, contending that the fact 
the county had designated no depository 
for its funds to some extent necessitated 
make-shift arrangements by county of- 
ficials for handling public moneys com- 
ing into their hands and perhaps justi- 
fied the bank in condoning practices not 
specifically authorized by law. 


O’CONNOR ON WESTERN TOUR 
Will Deliver Series of Eight Addresses 


For Insurance Economics Society in 
Month of November 
H. O’Connor, executive director of 
he Insurance Economics Society of 
\merica, will make a series of eight ad- 
resses to various groups in the West 
ring the month of November. In- 
erest in the economic aspects of social 
‘ecurity expansion is indicated by the 
‘reasing number of invitations being 
ceived by the society in Mr. O’Con- 
’s behalf. 
Starting at Springfield, Ill, where he 
ll address the Illinois Association of 
surance Agents, November 4, Mr. 
Connor will go on to Denver to ad- 
ess the Chamber of Commerce there 
-ovember 5. His schedule includes ad- 
resses before a joint meeting of the 
amber of Commerce and _ insurance 
crests of Salt Lake City, November 
a joint insurance meeting at Los An- 
es, November 12, an accident and 
alth sales congress at San Francisco, 
nee 15, the California State Asso- 
tion of Insurance Agents in the same 
November 17, the Seattle Chamber 
Commerce, November 19, and the 
rtland, Ore., Chamber of Commerce, 
vember 22. 
in the course of his trip Mr. O’Con- 
will confer with chairmen of the 
lety’s state committees along his 
ite, with particular reference to build- 


_up and strengthening these organi- 
zations, 





W. S. DONAGHY DEAD 


Auditor of Eagle and Royal Indemnity 
Cos. Nearly 25 Years With Organ- 
ization; Active in Local Politics 

The death of William S. Donaghy, 
auditor of the Eagle and Royal Indem- 
nity companies, on October 20 was a 
shock to many friends in casualty-surety 
circle. He had apparently been in good 
health and spirits until a short time 
before his passing. Next June Mr. 
Donaghy would have _ observed his 
twenty-fifth anniversary year with the 
Royal-Eagle organization. His burial 
took place at Haworth, N. J., where he 
had made his home since 1924. He is 
survived by his widow and two brothers. 

For seventeen years Mr. Donaghy 
served as secretary-treasurer of the 
Surety Underwriters Association of the 
City of New York. He had also been 
active in local politics, first at West 
New York, N. J. where he served as 
councilman under two mayors and then 
at Haworth where he served as chair- 
man of the mayor’s advisory committee 
under Frank C. Osmers. He was a 
native New Yorker. 


O’Connor Stresses “Hidden 
Costs” of Wagner Bill 


Except that the Wagner-Murray- 
Dingell Bill proposes a contribution of 
12% of pay-rolls and 7% of the market 
value of the 
no estimates of the cost of a fully ex- 


services of self-employed, 
panded Social Security system have been 
made by proponents of such plans, said 
FE. H. O’Connor, executive director of 
the Insurance Economics Society of 
America, in addressing a combined meet- 
ing of the Life Underwriters Associa- 
tion of Northern New Jersey and the 
Accident & Health Underwriters Asso- 
ciation of Newark, held October 21, 
at the Robert Treat Hotel, Newark, 


Continuing Mr. O’Connor said, “It is 
contemplated that the Federal Govern- 
ment wil contribute, beginning twelve 
or fifteen years hence, about one-third 
of the total, making the ultimate cost 
of the Wagner plan about 18% of total 
payrolls.” 

“Can our free economy,” he asked, 
“in addition to all the other burdens 
it must carry, support a compulsory 
government insurance scheme which 
will take 18 billion dollars from the 
earnings of those who work and pro- 
duce, and redistribute it to those who 
do not work and who are not produc- 
tive ?” 

Concerning some of the hidden costs 
of a “cradle to grave” plan, Mr. O’Con- 
nor said, “Compulsory government in- 
surance also has political costs which 
must be considered in terms of an ever- 
growing bureaucracy, and, lest we for- 
get, bureaucracy is one of the things we 
are not fighting for. And, while bureau- 
cracy marches on under the banner 
of liberty and democracy, it slowly but 
surely tends to regulate our individual 
lives, curtail our individual freedom, and 
leads the people toward complete regi- 
mentation.” 


Cartoon Booklet Published 
On “If Your Car Could Talk” 


“If Your Car Could Talk” a 
booklet in Walt Disney fashion, 
ing automobile 





cartoon 
featur- 
maintenance suggestions 
to war workers, has been published 
jointly by the National Conservation 
3ureau and the National Association of 
Manufacturers. 

Pointing out that the 
seven years old, and warning that 1,500,- 
000 vitally needed cars will be junked 
this year, this booklet tells the war 
worker eight specific ways to prolong 
the life of his car. 

Complimentary copies may be obtained 
on request from the National Conserva- 
tion Bureau, New York 7, N. Y. The 
price is $1.75 per hundred, postpaid, with 
a slight additional charge if imprinting 
is desired. 


average car is 


Talk 


(Continued from Page 26) 


Ray M urphy 


partment’s recent tax proposal under 
which the individual would be permitted 
to purchase a fully paid up life insur- 
ance policy with his refund credit. “I 
ask you,” he said, “whether this would 
be a long step toward putting the Gov- 
ernment in the life insurance business 
for all time and not merely in the field 
of service insurance for the benefit of 
veterans? Would it be another step 
toward socialism ?” 

Mr. Murphy spoke of the Atlanta case 
in which the Federal Court sustained the 
demurrer of the fire insurance companies 
to the indictment, and continued: 


Before Supreme Court 


“None of us knows what the Supreme 
Court will do on appeal. Pending de- 
cision, there must be uncertainty in the 
whole insurance industry, for a reversal 
of the lower court ruling may well lead 
to an upset of the present system of 


insurance regulation by the states, and 
to supervision by the Federal Govern- 
ment. Fire insurance executives have 


stressed that if the Atlanta decision is 
reversed, and the Government’s prose- 
cution is upheld, chaos may result in the 
fire industry. It requires no imagination 
to believe that chaos in the fire indus- 
try can spread to other branches of the 
insurance industry. 

“The fire companies are supporting 
legislation to remove the threat of chaos. 
This legislation, in the United States 
Senate, is Senate 1362, introduced by 
Senators Bailey of North Carolina, and 
Van Nuys of Indiana. In the House, the 
legislation is designated as H. R. 3269 
by Hancock of New York, and H. R. 
3270 by Walter of Pennsylvania. 

“The introduction of this legislation 
created a temporary furore in the pink- 
ish press, in perhaps one or two gossi» 
columns, and even a pundit or two of 
the trade press ‘viewed with alarm.’ 
Their concern was ill founded, and will 
not bear analysis. 


Paul v. Virginia 


“No decision enunciated by the Su- 
preme Court is more strongly entwined 
in the practices of American business 
than the doctrine of Paul v. Virginia, 
that insurance is not commerce, sup- 
ported as it has been over a period of 
seventy-five years by other decisions of 
that court, and out of which has de- 
veloped a system of state regulation and 
of company practices supervised by the 
states and in many cases required by 
the states under specific provisions of 
law. Under that decision private insur- 
ance has been developed, until today 1 
ranks as a great institution, comparing 
favorably with other forms of business, 
performing a service in peace and war 
that deserves the commendation, and has 
received the commendation of the pub- 


lic, of supervisory officials, and of lead- 
ers in the present effort at total war. 
The fire companies are wholly within 


their rights in supporting the pending 
legislation, and in my opinion, deserve 
the help of every form of private insur- 
ance, of business, of the companies and 
the agents. No one has more at stake 
in this matter than the agent. 

“I had intended to say something to- 
day about the sometimes controversial 
— of countersignature, but at the 

Pittsburgh convention Commissioner 
Charles F. J. Harrington of Massa- 
chusetts discussed the question briefly, 
and called upon a committee invited by 
the National Association of Insurance 
Commissioners to assist in working out 
a uniform countersignature law, for a 
report at the Commissioners’ meeting in 
December. Since I am a member of 
that committee, it might be out of place 


for me now to discuss the question 
publicly prior to the preparation and 
submission of the committee’s report. 
It is proper for me to say, I think, that 


the public interest, as well as the interest 
of agents and companies, suggests the 
need of solution of this problem, and 
that a reasonable solution must not 
ignore the right of private contract. 
Agents are properly jealous of their 





NO STONE LEFT 


Unturned 


It is a tradition with the Penn- 
sylvania Casualty Company to 
give attention to the seemingly 
unimportant things. Unusual re 
quests or questions from agen!s 
and policyholders alike are an 
spirit of 


swered in the true 


service. 


This desire to serve better has 
been largely responsible for the 
steady progress made during 
the past 23 years. 


The 


thousands of agents certainly 


increasing patronage of 


reflects the merit of the Penn 
sylvania Casualty Company. 


Valuable Agency Franchises 
opening soon 


PENNSYLVANIA 


CASUALTY COMPANY 


First National Bank Building 
BALTIMORE MARYLAND 











F. L. Ivers Hartford Manager 


Of Manufacturers Companies 


Manufacturers Casualty and Manufac- 
turers Fire, both of Phiiadelphia, have 
appointed Fred L. Ivers as manager of 
the Hartford office which supervises the 
state of Connecticut for both companies. 
Mr. Ivers succeeds J. F. Whelehan who 


resigned to return to New York. Com- 
plete facilities in all casualty, surety, 
fire and inland marine lines are main- 
tained. 

Mr. Ivers, graduate of Marquette 
State University, joins the Manufac- 
turers Companies after twelve years 
with the Loyalty Group, the past six 


of which have been spent in Connecticut 
territory. 


Cc. F. KENNEDY DEAD 

Charles E. Kennedy, 69, president of 
the Commercial Travelers’ Mutual Acci- 
dent Association of America, Utica, 
N. Y., died October 25 after a week’s 
illness. A native of Watertown, N. Y., 
Mr. Kennedy became associated with 
the Commercial Travelers in 1904. He 
had served as its president for several 
years. 


HAS NEW POST IN LOS ANGELES 

Richard S. Johnston has resigned from 
the Los Angeles branch office of Mary- 
land Casualty in its — Ne ect 
to join the Globe-Royal-| > Indemnity 
offices in the same c meecity 


status as indepe nde nt contrac tors, and 
they can well afford to be consistent in 
the exercise of their rights as such. 

“T could tell you today of the develop- 
ment of ever-increasing cooperation be- 
tween companies and agents, but I have 
taken enough of your time. Be certain 
that much of the time and effort of the 
Association of Casualty & Surety FEx- 
ecutives is directed toward, and intended 
to increase that cooperation. Good busi- 
ness judgment indicates it. Common 
sense dictates it. The common struggle 
for survival demands it.” 



















Page 30 









RCa~ualtsro 


THE EASTERN 
UNDERWRITER 










> gel UES ga t sO Ff 
AGE ISOM Bite AE SF GE iahey 4 





October 29, 19.3 














Merida ey Health [| See Vows 








Farley Says a Sound Economy Must 


Precede Social Insurance Program 


actuary and assistant 


Indemnity In- 


Farley, 

Massachusetts 
surance Co., Boston, is author of a con- 
article, “The of Social 
Insurance,” which appeared in the Sep- 
tember issue of the Rhode Island Medi- 
cal Journal and has now been printed 
in pamphlet form. 

Saying that no system can match free 
enterprise in the standard of living which 
it can create and in the effectiveness of 
the social security measures which it 
can support, Mr. Farley says it is neces- 
sary to define the economic assumptions 
before there is any point in discussing 
the details of social measures to supple- 
ment the normal distribution machinery 
of the economy. 

“We should set our goal at the high- 
est level,” he continued. “We should not 
be content with a merely satisfactory 
degree of social security or with an 
economy which is merely workable. We 
should not be satisfied with anything less 
than the highest degree of social secur- 
ity and economic efficiency which we 
can practically hope to attain. 


Jarvis 
treasurer, 


structive Luxury 


Social Budgeting 


“There is a sort of progression of the 
relationship between a nation’s economy 
and its attitude toward social budgeting. 
When a community—using that word in 
the sense of an integrated economic 
vroup, whether it be tribe, city or na- 
tion—is very young economically it lives 
a hand to mouth sort of existence. All 
the effort of its members is needed to 
feed and clothe themselves and to sus- 
tain a relatively low standard of living, 
and there is little or no margin for sav- 
ings or for luxuries. In that stage of 
economic progress unproductive mem- 
bers may be disposed of or they may be 
allowed to hang around to glean sub- 
sistence from the leavings of the others. 
Such a community can scarcely give 
much thought to social insurance.” 

Mr. Farley said that the timing of 
social measures is important to the eco- 
nomic relationship and that economic 
philosophy and social philosophy cannot 
be separated. “A sound economy,” he 
said, “can make possible the highest de- 
velopment of social budgeting but an 
advanced stage of social budgeting can- 
not exist without the sound economy. 
The economy must come first and the 
economy must be sound.” 


Saying that the order, both in time 
and importance, must be first a sound 
efficient economy and second the pro- 


gram of social insurance and that any 
attempt to reverse that order would de- 
feat itself, Mr. Farley continued: 
Weight on Own Economy 
“Today we are in a position very much 
like that of two hundred years ago. 
There are influential groups who would 
have our Government put too much 
weight on its own economic influence 
and not enough weight on the construc- 
tive forces of natural human instinct. 
Two centuries ago the barriers which 
government imposed against normal in- 
centives held down economic develop- 
ment until the barriers were broken by 
the forces of which Adam Smith was 
the intellectual spearhead. The break- 
ing of the barriers made possible the 
Industrial Revolution and tremendous 
increases in the living standards of all. 
“Tn recent years our economic develop- 
ment has again been hampered by arti- 
ficial government-imposed barriers. Some 
of them, like tariff walls, have been im- 
posed at the insistence of business men 
themselves, but they are none-the-less 


We cannot return to a laissez- 
faire economy; we do not need to do 
so. Continual government policing is 
necessary. It is the widespread govern- 
ment intervention in business policymak- 
ing and business administration—as dis- 
tinct from policing—which can bring un- 
fortunate results. Not until we have less 
Government intervention in these re- 
spects, rather than more, will society be 
able to realize the potentialities of free 
private enterprise. 

“If that time comes, if we successfully 
shoulder the burdens of post-war recon- 
struction and readjustment, if we estab- 
lish the atmosphere of reasonable con- 
fidence and understanding between the 
leaders of labor and management which 
alone can restore the political feasibility 
of rebuilding our economy around the 
profit motive, then we can approach the 
problems of social insurance with real 
hope of building a sound social security 
program. Unless we can do those things 
to a reasonable degree there is not much 
basis for optimism toward our future. 

Restore Sense of Values 

“We can do them. Wartime hardships 
can restore to our nation and to the 
world a sense of values which was lost 
in the years before the war. We are 
about to enter a period of public discus- 
sion which can lead to reasonably sound 
decisions on the economic issues; and 
the urgency of the times can bring forth 
leaders capable of carrying out those 
decisions. The soundest state ment in the 
Beveridge Report appears in the last 
paragraph: ‘Freedom from want cannot 
be forced on a democracy or given to a 
democracy. It must be won by them.’ 

Broad discussion and resulting _compro- 
mise between conflicting views is a part 
of the process whereby a democracy can 
win freedom from want. 

“The program involves a positive ap- 
proach to the leaders of all component 
groups of our society, especially man- 
agement, medicine, labor and agriculture, 
to the end that all recognize their stake 
in the decisions and so far as possible 
agree in going before the public with 
constructive principles to guide the gen- 
eral discussion and to lay a foundation 
for an atmosphere in which we can ef- 
fectively rebuild a sound economy. 

“If responsible, temperate and intelli- 
gent leaders of each component of so- 
ciety realize the stake which each has in 
free enterprise and understand the rela- 
tionship between the economy and so- 
cial security, then all Americans can 
look with optimism towards the future.” 


harmful. 


KRAUEL’S LOS ANGELES TALK 


Speaks to Los Angeles A. & H. Man- 
agers on Induction of New Agents; 
Says 85 in 100 Fail 
A. C. Krauel, director of sales of the 
Paschall-Gist Co., general agents of the 
Pacific Mutual Life Insurance Co., gave 
a plain, straight from the shoulder talk 
on “Induction of New Agents” before 
the Accident & Health Managers Club 

of Los Angeles October 18. 

He told of interviewing 210 men dur- 
ing the year who wanted to come into 
insurance. He finally selected thirty-six 
of that number whom he could have 
hired, but that he actually hired only 
fourteen. He declared that eighty-five 
out of every 100 new agents failed by 
the end of the first year and that only 
two remained at the close of the second 
year. He said that 90% of the insur- 
ance sold was sold by 10% of the agents, 
and then emphasized that the 10% was 
the last frontier for economic inde- 
pendence in this country. He said that 
the income of that 10% was higher than 
a similar group in any other profession, 
and that every one of that 10% have 
the same characteristics. He expressed 
the opinion that the success of the insur- 
ance business is built on the carcasses 
of the men who have failed. 

He said that insurance is the only 
system to do things easily in the inter- 
ests of democracy; that insurance is 
the only business that for the past 150 
vears has done what it said it would 


do. 


R. J. Costigan Addresses 
Oklahoma A. & H. Assn. 


R. J. (Bob) Costigan who is manager 
for the Business Men’s Assurance Co. 
at Kansas City and secretary of the 
A. & H. Producers Round Table, was 








the key speaker at a recent gathering 
of the Oklahoma Accident & Health 
Association. Mr. Costigan prefaced 
his remarks with the announcement 


Round Table had 
within the 


Producers 
membership 


that the 
doubled — its 
last vear. His subject was salesman- 
ship, which he designated as _ little 
more than a phase of the show business, 
with the prospect’s reception room as 
the stage setting. The result of the 
interview will depend unon which is the 
greater showman—the solicitor or the 
prospect, he indicated. 

Two essentials for a successful sales- 
man are the positive mental attitude 
and morale which Mr. Costigan defined 
as a definite belief in his company, his 
business and his knowledge that the 
proposition he is presenting is the 
proper protection his prospect should 
have. 

PEERLESS ENTERS OREGON 

Seth B. Thompson, Insurance Com- 
missioner of Oregon, announces that the 
Peerless Casualty Co. of Keene, N. H., 
has been admitted to do business in the 
state. It will be represented by Cravens 
Dargan & Co. of San Francisco. Zf 
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Hirschfeld on Cost of 
Social Security Plans 


WEIGHS FINANCING PROBLEM 





Economic Society's Research Director 
Finds Annual Cost of Schemes 
Would Be $20,000,000,000 





Writing in a recent issue of “Trusts 
and Estates,” Gerhard Hirschfeld, re- 
search director of the Insurance Eco- 
nomics Society of America, points out 
that the ultimate annual cost of pro- 
jected social security benefits under such 
plans as those set forth in the Delano 
Report and the Wagner-Murray-Dingell 
Bill may amount to as much as $2(),- 
000,000,000 a year. In arriving at this 
huge total, Mr. Hirschfeld relied upon 
original research and pared all results 
to an absolute minimum. 

The below table will show the types 
of benefits considered and the amounts 
allocated to each: 

Estimated Ultimate 
Cost per Year 


Type of Benefit (Millions of Dollars) 
Old Age and Survivors’. $6,200 


Railroad Retirement . 125 
Veterans’ Pensions ..... 950 
Public Employee Retire- 
ment & Disability..... 425 
Total Retirement Pen- 

SIONS: aicraree tesa ences $7,700 
Releh a niheceeveccmawwes 500 
RSSISEANEE: cid oo oe wrcale% 1,100 

Total Relief and As- 

SIStAREE oceieias oo easwits 1,600 
NMediedl ‘Care i ciecas.siccc« $1,300 
PRGRIGH. 7 irersretaavertet a ee ors 3,000 
Permanent Disability.... 500 
Temporary Disability.... 250 
Maternity icp nce ec veces 50 

Total Medical & Dis- 
alt ecccccslecre ences s 5,100 
Total all Social Services 14,400 
Workmen’s Compensation 300 
Unemployment ......... 1,050 
School unches: 5.064.000 250 
Surplus Commodities ..... 175 
Pplic NVOLKS: « 6.cc-e%:aes-s 3,000 
Youth Programs ........ 750 
Total. Non-Social Ser- 
WNGESS recientes eiere 8525 
Grand Fotal ........ 19,925 


In concluding his article, Mr. Hirsch- 
feld points out that, “In weighing the 
desirability of this program, the prob- 
lem of financing such a huge expenditure 
must be given primary consideration 
and attention must be devoted to the 
question of its impact upon the economic 
activity of the individual no less than 
of the nation.” 





ATTACKS HOSPITAL SOCIETY 


U. S. Attorney’s Office Files Action 
Against National Hospital Service 
Society at Washington, D. C. 
Revocation of the charter of the Na- 
tional Hospital Service Society, Inc. 
which offers insurance to about 5,(00 
residents of the District of Columbia, iS 
sought in a suit filed in United States 
District Court in Washington, D. C. by 

the U. S. Attorney’s office. 

The suit, charging misuse of the corpo- 
rate franchise, asks the court to appoint 
a receiver and liquidate affairs of ‘he 
society. It is specifically charged t/at 
the society has been issuing policies that 
lack death benefits and’ require no medi- 
cal examinations, and to persons over 
45 years old. The Government «lso 
charges the corporation, has been con- 
ducted on a private profit basis and not 
for the sole benefit of its members. 

An affidavit accompanying the sult 
charges the society tried without succ: 
to obtain court action to force he 
Superintendent of Insurance to issuc 4 
permit. The permit was denied on ‘he 
grounds that it is not a fraternal group 
and must pay full business privilege 
taxes, according to court records. 
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\ \ ITH brother in the Navy, 


Sister joining the WAC’s, 
Mother off to her Red Cross Duties, 


The pup enlisted with “Dogs for Defense” and 


The Local Police force down to a minimum due to 
the draft, the home of today is an inviting spot for 
thieves, and thieves are always quick to take advantage 
of a “soft touch.” 


Many Agents neglect HOUSEHOLD THEFT 
Coverage because they feel that it isn’t easy to sell 
and that the average premium isn’t sufficient to 
justify the time it would take to really “talk it up.” 





The above illustra- 






tion is embodied in 






an attractive circular. 


A supply may be had 





by applying to the 





Home Office or near- 


est Branch Office. 









This might be true if an Agent started off from 
scratch with a prospect who had no other business, 
but the best prospects are always our present clients. 


y] 


“T haven’t anything worth selling,” is a stock 


“brush off” used by many people when approached 
on HOUSEHOLD THEFT, but if these people were 
asked to list those possessions they wouldn’t want 
stolen, the list would be a formidable one. 


Agents owe it to their clients to impress upon 
them the added expense—when prices are high and 
particularly in a limited market—of replacing stolen 
goods and the advisability of having this expense 


covered by a RESIDENCE THEFT POLICY. 
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At Valley Forge, at Trenton—somewhere, Gen- 
eral George Washington uncovered an Amer- 
ican principle that will win this war for us. He 
discovered that Americans, shoulder-to- 
shoulder, can generate an extra effort that’s 
often the margin of victory. 

It’s working today—just as it did in our orig- 
inal battle of freedom. Of course, our soldiers 
aren’t ragged and hungry as Washington’s men 
often were—but you'll notice those medals the 
boys are winaing are rewards for merit beyond 
the line of duty. 

It holds for the home front, too. We've 
noticed it in the fire insurance industry. There 
are fewer men available, severe transportation 
difficulties, and more work than ever. Yet pro- 














tection is still being given—you don’t see any 
signs “Sorry, No Insurance.” And just for good 
measure, you'll notice that insurance agents 
are in the forefront of civilian defense activities. 

Our company keenly feels the need to con- 
tribute our modest “something extra”, so... 

All new gross premiums collected by The 
Home for the balance of 1943 are being invested 
in War Bonds—OVER and ABOVE its normal 


bond purchases. 


«THE HOME | 
Tamnanne Cag 
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